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Skyscrapers were built due to high cost of land values 
or ground area. It was far cheaper to go up instead 
of spreading out. Towmotor HIGH STACKING 


offers the same cost-saving opportunity to ———y a : : - 










industry. Heavy merchandise is stacked ceiling-high 


to save valuable warehouse floor space...to free 


areas for needed production lines. Learn 


how you can cut production costs and increase §§§ (RR f 
profits with modern Towmotor Mass Handling. 
Write for “Handling Materials Illustrated.” 
Towmotor Corporation, Division 19, 1226 E. 152nd 
St., Cleveland 10, Ohio. Representatives in all 


Principal Cities in U.S. and Canada. 





“THE ONE MAN GANG” 
A 30-minute sound movie on 
Materials Handling 
Arrange now for a private showing 
of this unusual film before your own 
factory group or right in your office. 

Write for details. 


@ 001022048 


 TOWMOTOR 


THE ONE-MAN-GANG al 





FORK LIFT TRUCKS 
and TRACTORS 
































THE 12 STANDARD MODELS FOR HANDLING 1500 TO 15,000 LB. LOADS 





MAN-HOURS CUT IN HALF 


-storage space increased 20% with 


BAKER TRUCK 
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Mitchell Sales and Storage, Inc., (often 3 times since bags were also stacked manually) 
to complete in and out movements. 
of Fort Wayne has cut labor costs and increased 


available storage space by substituting Baker Truck Im addition to a 50% cut in man-hours, the Baker 
—pallet handling for hand methods. Truck has added 20% effective storage space by stack- 


In this warehouse, all quantity movements of 100 Ib ing Wage a2 SE OF TOT eae eee 
; 4 : : by hand methods. 
bags of flour, sugar and other items are now handled 


in unit loads by the Baker Truck. These include Mitchell estimates that the truck, now 8 months 


moving pallet loads from and into box cars and high- old, paid for itself the first month it was in service. 
way trucks, and stacking to the ceiling in storage. 


Formerly this was done by hand, with 2-wheel hand Similar savings may be possible in vour plant or warehouse. 
carts. Each bag had to be man-handled at least twice A Baker Material Handling Engineer will show you how. 


BAKER INDUSTRIAL TRUCK DIVISION of The Baker-Ravlang Company 
1216 WEST 80th STREET, CLEVELAND 2, OHIO * In Canada: Railway and Power Engineering Corp., Ltd. 


INDUSTRIAL TRUCKS 
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To Every Management Seeking Better Methods of Distribution 








Raise your sights and bag some new customers! 


Customers you’ve always wanted 
—customers you thought were out of reach 


WITH THE FARTHEST PROSPECT only hours away by 
Airfreight, antiquated concepts of time and distance 
no longer define the limits of your market. For when 
products move by air, time and distance cease to exist 
as major distribution obstacles. Now, you can compete 
successfully with local manufacturers in distant mar- 
kets or enter new ones previously beyond your reach 
due to your product’s perishability! 


But, expanding markets is only one of the many ac- 


complishments of Airfreight. Smaller inventories ... 
lower insurance rates ... reduced packaging costs... 
and added sales value are other frequent benefits that 
more than balance the transportation charges. 


As a part of management’s team you cannot afford 
to overlook these advantages of Airfreight. That is why 
the choice of Airfreight must be a management deci- 
sion. Let an American Airlines representative analyze 
your business in terms of Airfreight, and you'll readily 
see why this modern method of transportation gives 
you the competitive edge in a competitive era. Write 
American Airlines, Inc., Cargo Division, 100 Park Ave, 
New York 17, N. Y. 


Al Ip FIRST AND roremost- AMJFER/CAN AIRLINES Hirfreight 
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FRONT COVER 


At the aircargo terminal, ground handling takes 
many forms as various kinds of equipment are 
called into use to load and unload the big planes. 
Photos (top to bottom, left to right) courtesy 
American Airlines, Delta Air Lines, Northwest Air- 
lines, United Air Lines, and Trans World Airline. 














‘BROTHER-SHES 


SSRs 


Se 


No Other Trucks Offer All These 
Moneysaving Features 


Two-Cycle Diesel Engine—power on every 
downstroke @ Direct Fuel Injection @ One-Piece 
Weathersealed “Six-Footer’’ Cab @ Easy-Turn 
Ball-Bearing Steering @ Five-Speed Synchro- 
Mesh Transmission @ Wide Track Front Axle @ 
Self-Cooling Air Brakes @ Tru-Stop Emergency 
and Parking Brake @ Truck-engineered frame — 
no useless dead weight @ Pillow-Action Shock 
Absorbers @ Independent Rubber-Cushioned 
Radiator Mounting @ Heavy Steel Bumper-Bar 
Grille @ Easy Accessibility to all parts. 
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.. . this new GMC Diesel steers like a 
dream...takes the hills like a goat... 
and pays ifs cost in fuel savings 


UICKEST way to learn about trucks is from the 
men who drive them every day. 


You'll get an earful at any roadside diner when the 


‘truckers start talking shop with a driver of one of 


the new GMC 640 or 650 Diesel Tractors. 


“Listen guys,” he’ll tell them, “‘this new GMC is 
a honey. It takes all the work out of driving. 


“Its two-cycle engine gets going at first push on 
the starter and it revs up smooth as a kitten — 
there’s so little vibration you can keep your ciga- 
rettes on the dash all day! 


“Steers like a dream —it’s ball-bearing. You don’t 
have to keep fighting the wheel till your arms feel 
dead. 


Levels off the grades 


“But it’s out on the road you notice the big differ- 
ence. Its Synchro-Mesh transmission cuts out 
double - clutching — there’s no chance of being 
caught with your gears out. 


“Going down hills it’s a lifesaver because you can 
use this GMC engine as a brake. You don’t have 
to keep blipping the throttle on downgrades to pre- 
vent heat-freezing. 


Runs on peanuts, too 


“I’m getting 50% more miles per gallon than in the 
Same-size gasoline truck, and the fuel costs a lot 
less. The boss figures we’re saving a thousand 
bucks on fuel every 50,000 miles. 
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‘A SWEETHEART 
10 HANDLE!’ 


*‘And listen, I finish my run an hour earlier be- 
cause this baby can sure high-tail it with a full 
load.”’ 

B ¥ * 


If you’re looking for tough, rugged tractors, it will 
pay you to compare these new GMC middle- 
weights against the field in the 45,000-55,000 pounds 
GCW class. On every count, you'll find you get 
more for your money in a GMC. 


Biggest news of all is their price—the lowest ever 
quoted on a GMC Diesel. Actually, they cost less 
than gas trucks when you figure in fuel savings. 
Sound good? Just wait till you get the full story 
from your GMC truck dealer. 


GMC Truck & Coach Division of General Motors 


CMS 


FROM % TO 20 TONS 







Your key 
to greater 
hauling profits 


GENERAL MOTORS 


DIESEL TRUCKS 
































i —_[ 


Mechanize handling operations and you make 
costs “toe the line.” Proof? Our library of case 
histories is packed with savings achieved by 
Yale Trucks, Scales and Hoists in handling all 
kinds of loads. Here are examples: Systematized 
use of Yale Trucks saves a rubber company 
$80,000 a year. At a grocery warehouse, the use of 
a fork truck cut the cost of unloading a boxcar of 
sacks from $44 to $7. 





Handling operations take time no matter what 
means and methods are used. BUT the less time 
you take to lift, move and stack goods, the more 
you save. Our nearby representative will gladly 
give you the benefit of his experience in cutting 
the cost of receiving, warehousing and shipping. 
So—if you want your handling costs to “toe the 
line” permanently, phone our representative. Or, 
write direct to headquarters. 


THE YALE & TOWNE MFG. CO. 


Philadelphia Division Dept. L-150 Philadelphia 15, Pa. 


L-37 
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SCALES —Industrial HOISTS — Hand and Electric » TRUCKS — Hand Lift - - - Electric - - - Gasoline - - - Diese! 
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Competitive markets demand the speed and economy of 





UNITED AIR FREIGHT! 


In today’s competitive market, more and more shippers 
are using United Air Freight simply because they can’t 
afford not to! It’s a versatile tool. For example, you can 
use it to get in production supplies as needed, thereby 


avoiding the expense and risk of large stocks. You can 
ship products direct to market, eliminating many distri- 
bution costs. You can get there “first with the most;’ and 
make faster, easier profits. Many other uses! 


SAVE TIME AND MONEY WITH UNITED’S COORDINATED SERVICE! 


one + 


interline Air Freight. Besides direct flights to 80 
cities, United offers service through connecting air- 
lines to all major cities in the U.S., Hawaii, Canada, 
and Latin America. 


cade 


World Air Cargo. United has interline agreements 
with air carriers to over 300 foreign cities. (One air 
waybill covers everything.) Also connections with 
steamship lines. 





Air-Motor Freight. Through coordinated arrange- 
ments with motor carriers, you can ship to more than 
2000 markets outside the cities directly served by 
United. 
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Air Freight-Rail Express. United connects with 
railroads to give you expedited air-rail service to 
more than 22,000 places served by the Railway Ex- 


press Agency. 
Whew ac 


UNITED (in AIR LINES 


PASSENGERS @ EXPRESS ‘Say MAIL © FREIGHT @ PARCEL POST 
In Mexico, LAMSA Airlines * Member |.A.T.A., 





Remember, United is the only airline that links 
cities of the East, Midwest, all the Pacific Coast, 
and Hawaii. Pick up and delivery in most major 
cities. Call your local United office. Find out how 
Air Freight fits your distribution plan. 
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“THE EASE of handling this new White 3000 in heavy city traffic makes it outstanding for 
our kind of delivery service. It saves our drivers time . . . cuts our operating costs” 
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FOR MORE DELIVERIES 
»-- AT LOWER COST WITH 
THE NEW WHITE 3000 


POOL Ces revey a 
UNLOADING : r 


Fg (OAL PICKUP E DELUERY SERUCE 

















FREIGHT FORWARDING & DISTRIBUTING 





Bn coe 


. « - James P. Lambert, President, Lambert Transfer & Storage Co., Cincinnati 


IT’S THE PERFECT ANSWER to 
city and suburban delivery 
problems! That is the report 
from Lambert Transfer & 
Storage Co., of Cincinnati, 
who has this handsome White 
3000 operating in local pick- 
up and delivery service in the 
Cincinnati area. 

The new White 3000 saves 
maneuvering time... Saves 
driver time...saves loading 
and unloading time. It is 
a new approach to reducing 
your delivery costs. 


This new White is miles 
ahead for the specialized 


delivery service because it 
sets a new standard in 
truck efficiency. 


Its functional design... its 
new weight distribution 
principle ... its revolutionary 
approach to reducing truck 
maintenance costs—these 
are all exclusive advantages 
that make the new White 
3000 a profitable investment 
that pays dividends for years. 


Your White Representative 
will be glad to demonstrate 
the advantages of the new 
White 3000 as they apply to 
your exact delivery needs. 


THE WHITE MOTOR COMPANY 


Cleveland 1, Ohio, U. S. A. 
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SHORTER TURNING RADIUS SAVES MANEUVERING TIME 





























SUPER POWER 
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Tips its cab to service 
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om | use of th e clubs Having 4 complete set of clubs is one thing. Know- 


ing when and how to use them to best advantage is 





| | th ats impo a nt another. And that goes for railroading. 
_ Union Pacific has the ‘clubs’; equipment, facilities 
ME : - 


and manpower. It also has the “know how” essential 
for the efficient handling of freight shipments. 


This is a statement we'd like to have you make us 
prove. The opportunity will be appreciated. 


Ui ited. 
PACIFIC 
RAILROAD 
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OPERATING COSTS? 


/ 


Fruehauf Users Find Trailers Best 
for Faster, Better Transportation 
AT LOWER COST! Yes, hundreds of manufactur- 


ers and suppliers are finding that Fruehaufs really do a job. . . for 
Fruehauf Trailers substantially cut overhead and provide more 
economical handling of materials. 


They last longer . . . with less maintenance because Fruehaufs are 
engineered to the loads they haul .. . buslt for performance and de- 
pendability. In addition, a nation-wide service network ‘comes with 
the package” when you buy a Fruehauf Trailer. Ask your local 


LPSS HANDLING— Frank H. Koch, Traffic Man- 
ager, St. Charles Kitchens. “Fruehaufs afford 
quicker deliveries, materially cut damage to 
our product, and maintain prompt schedules 


Branch man, or write, for Fruehauf’s free ‘Transportation Cost 
Analysis.” Fruehauf Trailer Company ... Detroit 32... Los Angeles 


58 ... In Canada: Weston, Ontario. 


FASTER DELIVERIES—Harry W. Davis, Director 
of Traffic, John Morreli & Co. “We not only 
move meats faster, but give our customers 
better service and get products to them in 
better condition.” 


FRUEHAUF 


ELIMINATES CRATES—Martin M. Wick, Pres- 
ident, Wicks Organ Co. “Because of the very 
smooth ride we get from this unit, we can 
haul fragile organ pipes without packing.” 


GREATER ECONOMY— Henry 
Muller Ill, President, Muller 
Brothers, Inc. “Since Frue- 
haufs were added to our 
fleet our operating costs 
have been reduced 20%... 
our operation speeded up 
10%. First Class Equipment 
Pays Off!’ 


of Truck-Trailers 


World’s Largest Builders 


to our customers’ door.” 


CUTS WAREHOUSING—These Fruehaufs de- 
liver both raw materials and finished prod- 
ucts for Shedd-Bartush Foods, Inc., on a fast 
shuttle system between six of its major plants 
upon demand. 
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| Let's scrap it! 





At a time when the United States is preparing to marshal resources 
and reserves in a vast defensive effort, the Secretary of Labor has chosen 
to exhume an old labor law which may well hinder effective mobilization. 
Frustrated in his attempts to have a one-dollar minimum wage provision 
written into last year’s Fair Labor Standards Act, Mr. Tobin has dug into 
the past to invoke the Walsh-Healey Public Contracts Act of 1936. With a 
cavalier disregard of current wage legislation, he hopes to use this anachro- 
nism to dictate his own minimum wage scale to industry at large. 


The Walsh-Healey Act was passed in the early post-depression days. 
To any firm holding a government contract of $10,000 or more, it enabled 
the Department of Labor to stipulate a fair scale of wages for that par- 
ticular industry and locality. It was a stop-gap measure, devised to serve 
until minimum wage legislation could be passed. In course of time the 
Wage and Hou. Act was put through, and last year the Fair Labor Standards 
Act. The Walsh-Healey Act, in consequence, fell into disuse and was all 
but forgotten. 




































Man- 
er A spokesman for the National Industrial Conference Board says the 
Fo result of this act can be inflationary—especially since so many firms from 





now on will be awarded government contracts. “As wages go up, so does 
the Walsh-Healey floor, which in turn, tends to bolster union demands for 
higher wages. And that, in turn, leads to higher wage floors as industries 
are resurveyed.” 

Elsewhere in this issue the president of the Bridgeport Manufacturers’ 
Association reveals another serious consequence of the act. The Secretary 
can group industries so that some firms will be forced to pay the highest 
minimum prevailing in the entire group. For example, caster manufacturers 
might be classified with aircraft manufacturers and forced to pay the 
latter’s high minimum — on the weak pretext that the aircraft industry 
makes “big casters” (i.e., airplane wheels). 

Anyone knows that the cost of mobilization is higher today than it was 
10 years ago. If it wants to make the fullest use of additional billions 
needed to fight back the Communist tide, why does the government tolerate 
a cute labor policy which will increase costs, stimulate labor unrest, and 
reduce incentive? 


The Walsh-Healey Act is a dusty antique which should be scrapped. 
: RO ses . 
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POOL CAR DISTRIBUTION 
WAREHOUSING 

LOCAL CARTAGE 

MOTOR FREIGHT SERVICE 


THE SOLUTION to your distribution 
problems is Consolidated Freight- 
ways’ “all-in-one package” deal... 

“One line” responsibility offers 
pool car distribution, warehousing, 
local cartage in 51 principal western 
cities— plus motor freight service to 
more than 800 important points, from 
the Great Lakes to the Pacific Coast. 

Published tariffs, uniform ‘‘out- 
turn” reports, and simplified invoic- 
ing reduce paper work. “One line” 
responsibility saves time, cuts con- 
fusion, and eliminates the divided 
responsibility that usually results 
from distributing through several 
different warehouse companies. 

Call your nearest Consolidated 
agency. Or write for information. 





*“A Complete Transportation Service”’ 


CONSOLIDATED 
FREIGHTWAYS 


GENERAL OFFICES 
PORTLAND 8, OREGON 











Readers Praise T.M.'s First Article 


To the Editor: 

Recently, while waiting for an in- 
terview with one of our patrons, I 
was looking through your July issue 
and noticed an article entitled “What’s 
in a Name?” by Mr. Walter J. Hast- 
ings, assistant general traffic man- 
ager of Sterling Drug, Inc. 

I was very much impressed with 
what Mr. Hastings had to say, and 
the thought occurred that it would be 
of value to me in my daily work to 
bring the article to the attention of 
firms I call on, particularly the ones 
that do not have an organized traffic 
department. My job is to sell Erie 
Railroad service, and any personal 
service I can render shippers helps 
react to our benefit—Edward Curtis, 
commercial agent, Erie Railroad Co., 
New York. 


To the Editor: 

I have just finished reading the 
article entitled ““What’s In a Name?” 
in your Ju)y, 1950, issue. 

I should like to offer our congratu- 
lations to you upon your very com- 
petent and thorough coverage of this 
all-important subject. This problem of 
proper classification description on the 
part of untrained shipping personnel 
has caused a great deal of confusion 
and inconvenience, particularly in the 
motor carrier field. —G Heller, 
General Traffic Manager, Branch 
Motor Express Co., New York. 


To the Editor: 

As an avid reader of your very 
informative publication, DISTRIBUTION 
AGE, I would like to pass comment on 
your July issue. 

Among the several articles contained 
therein, there appeared a very inter- 
esting one captioned “What’s in a 
Name?” by Walter J. Hastings. As 
I have been reading your magazine 
for the past several years, it strikes 
me that here is a new, well-informed 
writer whose output has a definite ap- 
peal to me as a traffic man, and I 
would appreciate it if in your future 
publications you continued to feature 
the literary efforts of this traffic ex- 
ecutive.— Gordon Gillespie, Asst. 
Traffic Manager, The Weiss & Klau 
Co., New York. 


Likes Sales-Transportation Set-Up 


To the Editor: 

There appeared in your magazine 
some three or four issues ago an 
article outlining a transportation set- 
up in connection with a sales depart- 
ment. In reading the article, I thought 


it very appropriate for the ideal trans- 
portation set-up. 

I would appreciate your forwarding 
me a copy of the article, as I desire 
to keep in my file the information con- 
tained in it—R. L. King, District 
Traffic Manager, The American To- 
bacco Co., Inc., Reidsville, N. C. 


Stop-Over Shortages 


To the Editor: 

I very recently reread “Letters to 
the Editor” on page 10 of your No- 
vember, 1949, issue. One letter con- 
cerns liability for shortages in stop- 
over cars. Mr. Elwell’s response to the 
questions raised was precisely correct; 
and since the writer exhibits an ad- 
mirable determination to solve his 
problem, I would like to make a few 
suggestions of my own. 

The writer of the letter indicated 
that he was separating the consign- 
ments in the car. Perhaps he could 
do a better job with the separations by 
using bulkheads reaching from the 
floor to the ceiling thus preventing one 
consignee from appropriating lading 
belonging to other consignees. How- 
ever, if he is of the opinion that the 
shortages may have existed before the 
cars were sealed at the factory, it is 
my thought that he could use a system 
of applying different-color tags rep- 
resenting the three or four separate 
consignments in the cars. For exam- 
ple, he could use red tags on the con- 
signment at the doors, which would be 
unloaded first, and different-color tags 
for the second and third consign- 
ments. In that way, even if the em- 
ployees of the consignee or other 
agents cannot read or count, it is pre 
sumed they can see, and the cars could 
be unloaded by the color of the tags 
rather than by the count or descrip- 
tion. 

This tagging could be refined fur- 
ther to insure a better loading job at 
the factory and better unloading at 
destination. Each article constituting 
the shipment could be not only tagged, 
but each individual tag could bear a 
number or mark similar to those used 
in export shipping. For example, if 
there were five bags of article number 
one on the packing list, those would 
be distinctively tagged and numbered, 
one to five. Then if there were seven 
boxes as the second item on the pack- 
ing list. they would be numbered from 
six to twelve, and so on, for each in- 
dividual shipment in the car. That 
would place responsibility at the fac- 
tory, as well as on the employees of 
the consignee to properly load and 
count, as well as to unload and count. 

Of course, pursuing this method 
may not solve the problem entirely, 
but I’m sure it will go far in that di- 
rection.—John L. Tanis, Traffic Man- 
ager, Goldblatt Bros., Inc., Chicago 
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You’re on the right road 
to hauling economy with 


NEW \nternational tractors 
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New International tractors are engineered for faster, 
more profitable over-the-road hauling. Here’s how: 


New advanced engineering eliminates dead weight... 
allows more payload within state regulations. 


New shorter tractor permits the use of longer trailer 
within the same overall length. 


New valve-in-head truck engines are carefully matched 
to tractor requirements for maximum speed, gradeabil- 
ity, and economy. 


New complete range of transmissions and axle differ- 
entials for closer specialization of tractor-to-job. 


New third differential (in International 6-wheelers) 
eliminates extra propeller shaft and power divider... 
cuts down weight ... makes practical shorter units. 


New Comfo-Vision Cab —“roomiest cab on the road”— 
features a new kind of comfort that keeps driver effi- 
ciency at its peak. 


All NEW, ALL PROVED 


INTERNATIONAL 


ene 














New range of 4-wheel and 6-wheel tractors from 16,000 
pounds GVW and 29,000 pounds GCW on up. 


And most important... 


Heavy-duty engineered stamina in each and every 
part of each and every new International tractor. You 
get the long life and savings in operation and mainte- 
nance that have kept Internationals first in heavy-duty 
truck sales for 18 straight years. 


No detours! You can get the straight story from your 
nearest International Truck Dealer or Branch. Find out 
now how you can save money. 


International Harvester Builds McCormick Farm 
Equipment and Farmall Tractors...Motor Trucks 
industrial Power ... Refrigerators and Freezers 





Tune in James Melton and ‘‘Harvest of Stars,’’ NBC, 
Sunday afternoons 
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A talented lassie named Alice 
Who danced every night at the Palace 
Broke one vital string 
But solved everything 
With a spare she AirFREIGHTED 


from Dallas. 
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Solves your shipping problems aa 


Typical 
Per 100 Ibs. between Commodity Rate 


CHICAGO-SAVANNAH...... $6.13 
CINCINNATI- JACKSONVILLE. 5.01 
ATLANTA-NEW ORLEANS... 3.40 


For complete commodity rates and schedules, write AirFREIGHT 
Department, Delta Air Lines, Atlanta, Ga. 
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Regular Common Carriers? 


Shippers suffer when carriers don’i 
live up to certificate requiremenis 


By E. E. McLANE, Traffic Department, U. S. Rubber Co. 


Motor Carrier Act of 1935— 

Part II of the Interstate Com- 
merce Act—the ICC issued ‘“cer- 
tificates of convenience and nec- 
essity” to highway common car- 
riers. The certificates indicated 
that the operator was a common 
carrier and distinguished between 
irregular and regular-route car- 
riers. 

Some complaints have _ been 
heard by the regular common car- 
riers that certain irregulars were 
rendering regular service. The 
regular carriers file complaints 
and usually succeed in forcing the 
offender to cease and desist from 
“violation” of his authority. 

Much less is heard, however, 
about those regular carriers who 
have converted their operation 
into irregular service. Many of 
these carriers have long ago 
ceased to render service to all 
points—particularly to “all inter- 
mediate points’ — called for in 
their certificates. 


HK OLLOWING the passage of the 


Shippers who distribute na- 
tionally, or even small shippers 
who require intensive coverage of 
a given area, must depend upon 
the regular carriers for service to 
the small towns and_ villages. 
When operators cease to perform 
their duty as common carriers, 
the shipper is hard put to effect 
delivery. 

A solicitor for a common carrier 
calls on a traffic manager and pre- 
sents him with a card or routing 
guide. He may even give him a 
map indicating regular service to 
half a dozen states or extensive 
coverage of a single state. The 
carrier is a desirable outlet for 
the shipper, and, having received 
assurance that the service will be 
complete, regular, and satisfac- 
tory, the traffic manager routes 
shipments via the line. 

One of several things may hap- 
pen. The carrier may indeed be 
rendering full service. In this 
case, complaints are few; the 
shipper is happy; the shipper’s 
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customers are satisfied; and the 
truck line prospers. This is what 
we should expect from all regular- 
route carriers. Unfortunately, this 
is not always the result. The ship- 
per may begin to receive com- 
plaints from his customers that 
his shipments have not been de- 
livered. Letters are necessary on 
each of the complaints. He must 
write to the carrier to trace the 
undelivered shipment, and he must 
assure the customer that his mer- 
chandise has been shipped and 
that everything possible is being 
done to expedite delivery. 

In a few days the shipper may 
be advised that the delay was tem- 
porary and that the carrier will 
deliver at once. On the other hand, 
he may not receive a reply to his 
original tracer. In this case, a fol- 
low-up is necessary. Some time 
later, a reply is received advising 
that the carrier has no terminal 
in the area served and that it now 
makes deliveries to the destina- 
tion in truckload lots only. Dis- 
cussion in successive letters re- 
veals that the carrier is authoriz- 
ed to serve the destination on LTL 
but has found the operation un- 
profitable. Sometimes carriers 
place an embargo on a destination, 
refusing all shipments to it. Em- 
bargoes are meant to cover emer- 
gencies, but some motor lines have 
kept them in effect for over two 
years. 

The exchange of correspondence 
outlined above costs money. Two 
dollars is probably a low estimate 
of the cost of sending a single 
letter out of a modern business 
office. To effect the above exchange 
of correspondence, the shipper has 
spent about $20 and still has not 
completed delivery. In the absence 
of other carriers serving the des- 
tination, it finally becomes neces- 
sary for the shipper to write the 
ICC asking help from that body to 
obtain the service that should 
have been performed _ without 
question in the first place. 


The Shipper Needs Service 


Recently, I talked with the 
traffic manager of a midwestern 
clothing factory who ships di- 
rectly to 50,000 customers in 
every state of the Union. His 
main difficulty is encountered on 
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shipments to cities, towns, and 
villages below 10,000 in popula- 
tion. Clothing is a seasonal com- 
modity, almost to the point of 
being “perishable.” If undeliv- 
ered for even a month, it may be- 
come obsolete due to change of 
season and style. Returning goods 
to the shipper does not make for 
satisfaction, for the merchandise 
has lost most of its value. The 
shipper of this type of merchan- 
dise needs delivery, and he needs 
it pronto! 

This traffic manager has been 
in traffic for over 30 years. In 
this time he has accumulated a 


wealth of shipping information 
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covering the entire country. To 
some extent, his education has 
been the result of cooperative 
effort. The salesmen, who use 
pack-mules to reach some of their 
customers, often include a rout- 
ing request with their orders. The 
request may read something like 
this: “The last shipment to this 
customer was not delivered for 44 
days. He suggests you ship by 
Jake Jones Truck Line through 
Cooper’s Junction in future.” 
With this information, the traf- 
fic manager starts to work. In his 
library of directories, guides, 
tariffs, etc., he finds a listing and 
address for “Jake Jones Truck 
Line, Cooper’s Junction.” A letter 
is immediately sent to Jones, ask- 
ing about his service and tariff 
participation, and requesting in- 
formation on the other points he 
serves, ete. A_ self-addressed 


stamped envelope is enclosed, so 
that Jones will be sure to reply. 
Jones replies to the effect that he 
serves the customer but has in- 
trastate authority only and so 
cannot handle the shipments. “Try 
Pete Smith, who goes that way 
every two weeks.” 

A search of the records locates 
Pete Smith, and a letter is dis- 
patched to get further informa- 
tion about him. Yes, Pete will 
gladly handle shipments to the 
customer—always stops there for 
dinner. He does not participate 
in through rates with any other 
carrier but will gladly handle the 
shipment on local rates. He will 
pick up any shipment at ABC 
Truck Line terminal at North 
Cooper, about 20 miles from 
Cooper’s Junction. Suggested 
routing is by XYZ Truck, care of 
ABC Truck Line at Denver. Now 
the traffic manager has checked 
the route through to destination, 
and even though he must pay a 
combination of rates, he dis- 
patches the shipment—prepaid. 
What can possibly go wrong? 

After 10 days he receives a 
form letter from XYZ _ Truck 
Lines’ Denver terminal. The ship- 
ment is on hand at Denver, re- 
fused by ABC Truck because it 
does not serve the destination. 
“Please advise disposition.” The 
traffic manager writes to ABC 
Truck Line at Denver, advising 
that the shipment has been routed 
through to destination via Pete 
Smith’s Truck. “ABC connects 
with Pete Smith—please accept 
the shipment.” 

Loss of sales, loss of value on 
seasonal articles—these losses 
are shared by the shipper and his 
customer. They have been occa- 
sioned entirely by ignorance and 
by the refusal of the truck lines to 
cooperate. This shipper makes 
hundreds of shipments daily, and 
they are usually comparatively 
small. Two clerks work full time 
tracing and expediting shipments. 
His costs are increased thousands 
of dollars each year. 

The Motor Carrier Act does not 
give the shipper the right to route 
shipments specifically, but this 
right is usually recognized in 
fact. Enough carriers have beet 
penalized for misrouting that this 

(Continued on page 53) 
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WAREHOUSEMEN: 






Make Sure of the Tax Angle! 


BEFORE 


ANY waréhousemen pay 
higher taxes than neces- 


sary! If you will consider 
the tax effects of your business 
transactions before going ahead 
with them, the chances are that 
you can materially reduce your 
taxes. 

Take the example of leased- 
space deposits. When a lease runs 
over a year, it is common practice 
to require a deposit which is ap- 
plied as rent for the last part of 
the lease. This deposit, which is 
considered as rent in advance, is 
taxable in the year it is received. 
It frequently puts a warehouse in 
a higher tax bracket. 

This tax can be avoided by pre- 
paring the lease in such a way that 
the deposit is not rent in advance, 
but simply a deposit returned to 
the tenant after the terms of the 
lease have been met. The return- 
able deposit is not taxable. With- 
out reducing your security, you 
have by this simple procedure re- 
duced your taxable income. 

There are countless opportuni- 
ties of this nature to save money 
in the operation of a warehouse. 
Frequently, a transaction in one 
form will be taxed higher than a 
transaction which achieves the 
same result in a slightly different 
way. Sound management requires 
that you choose the most ad- 
vantageous tax form for all busi- 
ness deals. 

The government wants you to 
pay the proper tax, but it does not 
want you to pay more than you 
should. Knowing the right amount 
to pay often depends upon good ac- 
counting. In fact, no intelligent 
decision can be made on a matter 
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you sign a lease... 
replace a truck... 
repair aroof... 


find out where you stand 
with the tax collector 


By ROY KAMMERMAN 


American Institute of Accountants 


involving taxes unless you have a 
modern accounting system. 


Depreciation 


The subject of depreciation crops 
up with unyielding frequency in 
any study of warehouse taxation, 
and comprehension of it is a pre- 
requisite to understanding much of 
the rationale behind the whole 
question of warehouse accounting. 


When you buy assets which do 
not wear out within a year, you 
are allowed to recover part of the 
cost by deducting a portion of the 
cost from income each year over 
what is considered the life of the 
asset. The allocation of cost over 
the estimated useful life is known 
as depreciation. 


Depreciation is a complex ac- 
counting problem. The first step 
in determining depreciation is to 
fix the cost of the item. But is the 
cost of the asset what you paid for 
it? Not necessarily. It may be 
cost, plus installation, plus freight, 
plus improvements, plus carrying 
charges, plus whatever other costs 
are allowed. 

Your CPA can tell you whether 
in your specific case you might be 
allowed higher depreciation rates 
than those published by the gov- 
ernment. Some warehouses, for in- 
stance, amortize the cost of pallets 
over just a couple of years; others, 
finding the life of a pallet to be less 


than a year, do not capitalize them, - 


but write them off as a business 
expense for that year. 

The government publishes no de- 
preciation rates on second-hand 
machinery. Your accountant can 
help you determine a rate of de- 
preciation on second-hand equip- 
ment which will be acceptable to 
the Treasury and fair to you. To 
secure maximum credit for de- 
preciation, it is absolutely essentia! 
to have complete records. On large 
items, it is best to keep separate 
records for each asset. 


Examples of Tax Savings 


The cases which follow illustrate 
how advance planning can save you 
tax money. Dozens of more com- 
plex problems warrant your atten- 
tion throughout the year. A word 
of caution: Do not attempt to 
plan a transaction with any of 
these cases as a model. A slight 
variation, seemingly unimportant 
to a layman, can completely alter 
the tax status of a transaction. If 
in doubt, seek professional advice. 

A small Great Lakes warehouse 
operator decided to replace a 
heavy-duty truck with a more re- 
cent model. He had been taking 
annual depreciation on the ma- 
chine, and its depreciated value on 
his books was $2,000. The best 
deal he could make was an allow- 
ance of $1,000 for the old truck on 
a trade-in. He was about to trade 
in the old machine, but after con- 

(Continued on page 36) 
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By G. LLOYD WILSON 


The Traffie Department 


Professor of Transportation and Public Utilities, 
University of Pennsylvania 


and 


E. H. BREISACHER 


Registrar, American Society of 
Traffic and Transportation 


NE of the principal ways 
QO that an industrial traffic de- 
partment can call attention 
to its accomplishments, its aspira- 
tions, its problems, and its value to 
management is by preparing a good 
annual report. Through it, the 
traffic manager can teil both top 
management and his own fellow 
department heads what the traffic 
department is doing to contribute 
to the welfare of the enterprise and 
how much more it could do if it 
were given the widest opportunity 
and were accorded the highest de- 
gree of cooperation. 

In public statements and in pri- 
vate conversations, some _ traffic 
managers have been known to ex- 
press vexation because the traffic 
function is neither appreciated by 
their top executives nor understood 
by their colleagues in other depart- 
ments. This may be due in part to 
the preoccupation of other execu- 
tives with their own problems, but 
it may also be true that the traffic 
managers have failed to make 
known to their bosses and asso- 
ciates just what they do to help 
their company perform a better 
overall job. Top management is not 
interested in the details of traffic 
management; it 7s interested in re- 
sults which will help the general 
venture. 

The traffic department is like a 
tool in an artisan’s kit. If the tool 
can skillfully perform an important 
part of the managerial task it will 
be appreciated. But the traffic de- 
partment must tell management 
what it can accomplish, so that ‘it 


will be employed to the best advan- 
tage in the cooperative venture. 

The traffic manager cannot tug 
at the sleeve of management in 
season and out to call attention to 
his department and its work, but 
he can and should supplement the 
day-by-day work of the department 
by summarizing its work in an an- 
nual report. 


Contents of the Report 


It is desirable, first of all, that 
the report be as brief as possible 
within the limits of the achieve- 
ments to be reported and the prob- 
lems presented. In the success man- 
uals we are told that busy execu- 
tives do not have the time to read 
long reports or documents. The 
writer’s experience is that execu- 
tives are quite willing to read as 
much of such reports as is essential 
to a clear understanding of the 
matters presented, but that they 
are impatient with wordy docw- 
ments which could have been pre- 
sented with greater clarity in fewer 
words. 

What should the report contain? 

First, an introduction stating 
briefly the mission of the traffic de- 
partment and how it is geared to 
work with other departments. If 
this has been presented adequately 
in prior annual reports, subsequent 
reports should briefly discuss 
changes which have been made dur- 
ing the year to retool the traffic 
department to work in better con- 
junction with other departments. 
Changing business conditions make 
major changes in the traffic depart- 
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Reports...to Top Management 


What should the traffic department’s annual report contain . 
What should it leave out... | 
Who should get it... 


When should it be issued .. . 
Who should prepare it? 


ment necessary and desirable. Man- 
agement and other departments 
should be informed of these 
changes and how they affect the 
working procedures with:other de- 
partments. Retirements, deaths 
and resignations should be report- 
ed, and the changes in organization 
resulting from these losses should 
be announced, so that those in other 
departments will know who is in 
charge of the different aspects of 
traffic work in which they are in- 
terested. If these changes were an- 
nounced in circulars when they oc- 
curred, it is only necessary to state 
them briefly in the report. But 
they should be stated, because cir- 
cular announcements are mislaid, 
and their contents forgotten. 

The amounts of money paid to 
carriers for inbound and outbound 
freight and passenger’ services 
should be stated, so that the sales, 
purchasing and production depart- 
ments will know how much trans- 
portation services cost and to which 
carriers the payments are made. 
In certain instances, the sales de- 
partment may wish to make a cus- 
tomer out of one or more of the 
carriers patronized. 

The costs of performing trans- 
portation services with the com- 
pany’s own facilities will also be 
of interest to management and 
other departments. 

The prices paid for passenger 
travel should be shown for the 
guidance of the departments whose 
Members are traveling for the 
company. 

Total transportation charges and 
costs have their purpose, but they 
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are usually less useful than unit 
costs per ton of inbound or out- 
bound product and analyses of 
rates, charges and costs to show 
average or particular ton-mile, car- 
mile, or other unit rates or costs. 

Analysis of the costs of trans- 
portation services within the com- 
pany’s plants are especially impor- 
tant to other departments and to 
management. Important achieve- 
ments in the readjustment of rates, 
charges or costs should be reported, 
so that maximum use may be made 
of them. 

Changes in general rate levels or 
in the rates on particular commodi- 
ties in which the company is in- 
terested should be reported. These 
Should include the general and par- 
ticular rate advances which have 
been characteristic of the trans- 
portation industry since 1939, as 
well as the particular downward 
rate readjustments which are being 
made to bring carriers, industries 
and markets into better competi- 
tive relationships. Prices are the 
mainspring of competitive indus- 
tries, and transportation rates or 
costs are often important com- 
ponents of these prices. As such, 
they must be known —their sig- 
nificance understood—by purchas- 
ing, sales and accounting depart- 
ments. 

Changes in transportation ser- 
vices of significance to particular 
industries should be reported to 
interested departments in reports 
or special memoranda when they 
occur. The annual report should 
summarize significant general 
changes in services and announce 





those impending. New routes, new 
schedules, new special services and 
equipment, and new terminal ser- 
vices are matters which should be 
included. 

Another subject of general im- 
portance is the volume of the com- 
pany’s inbound and outbound 
traffic at all its plants, branches, 
and warehouses according to types 
of commodities, distribution be- 
tween public transportation and 
private transportation, distribution 
among different modes of transpor- 
tation, distribution of volume of 
traffic among specific transporta- 
tion companies within each mode 
of transportation, directions of 
traffic flow, and seasonal nature of 
traffic movements. 

Improvements in packaging 
goods for shipment, in loading and 
stowage, and in other aspects of 
handling goods — particularly dol- 
lars-and-cents savings in packag- 
ing, material, handling, and trans- 
portation costs—are of significance 
not only to the traffic department, 
but to other departments and to 
top management. 

Changes in carriers’ rules and 
regulations which affect the types 
of containers used as well as the 
loading practices of the industry 
should be reported currently, but 
the major changes and their sig- 
nificance to the company’s prac- 
tices and costs should be summar- 
ized and commented upon in the 
annual report. 

During the past several years, 
the prices at which goods are 
bought and sold have been thrown 

(Continued on page 38) 
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The Truekers’ Dilemma 





HE cold war between the rail- 

roads and the motor carriers 

seems to be warming up. -. The 
latest battle fought and won by the 
railroads was their reduction of 
rates on steel. The new rates are 
substantially lower than before and 
noticeably lower than most motor 
carrier rates. They went into 
effect on May 1. 

However, the revised steel rates 
are but one step in the railroads’ 
attempt to recapture from the mo- 
tor carriers the traffic which they 
feel they can handle more cheaply 
and advantageously. The rates on 
canned food in Official Territory 
have been reduced from Class 32-S 
to Class 25, approximately 15 to 20 
per cent. In addition, reduced rates 
on tire fabrics, tires, candy, and 
floor coverings have been or will 
be published, and the rails are now 
contemplating drastic reductions 
on copper, copper wire, and related 
articles. 

Moreover, the reduction of rates 
is not the railroads’ only method of 
attack on the highway carriers. 
Also part of the overall campaign 
is the railroad publicity aimed at 
the motor carriers as “subsidized 
transportation.” 

Because of its character and be- 
cause of its internal divergence of 
interests, the motor carrier indus- 
try now finds itself in a most deli- 
cate situation. It is faced with a 
dilemma. It is in need of guidance 
and policy. 

To illustrate the truckers’ dilem- 
ma, let us turn again to the case of 
the reduced steel rates. 

What are the facts, as repre- 
sented by the railroads? They 
maintain that, because of the great 
rate differential existing between 
themselves and the motor carriers 
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By FRANK E. ASHER, Ph.D. 


Department of Public Utilities & Transportation, New York University 


on iron and steel articles, they 
have lost a large share of this 
profitable traffic to the truckers. 
They maintain, therefore, that only 
a drastic reduction in these rates 
will restore this traffic, and (based 
on higher minimum weights) en- 
able them to improve their gross 
and net income position. 
Preparing and planning their 
strategy with utmost care, the rail- 
roads were able to pass all the 
obstacles of rate procedure ordi- 
narily retarding such an important 
and rather revolutionary rate ad- 
justment. The ICC permitted the 
immediate publication of the new 
rates without investigation or sus- 


pension, no doubt heeding the rail- 
roads’ argument that the situation 
was in truth an emergency. 


Are the railroads’ claims sup- | 


ported by facts? Let us take a look 
at the table directly below (all 
data included with this article are 
from the eastern railroads’ state- 
ment to the ICC supporting their 
application). We see that the 
actual percentage ratio of steel 
traffic to all traffic does fluctuate 
from 1929 to 1941—but it does not 
show a marked downward trend. 
True, the railroads can show 
that, from 1941 to 1949 (using 
some estimated figures) their steel 


traffic did decrease in relation to | 


—=aeS Sanam —=——— 


Iron and Steel Freight Revenues Compared 


Percentage of Steel to All Traffic 
Eastern District, Including Pocahontas Region 


Manufactured 
Years lron & Steel 
1929 6.39 
1930 5.47 
1931 4.28 
1932 3.20 
1933 4.20 
1934 4.50 
1935 5.69 
1936 6.74 
1937 7.34 
1938 5.21 
1939 6.87 
1940 7.60 
1941 8.50 
1942 7.92 
1943 7.40 
1944 7.27 
1945 6.93 
1946 6.39 
1947 7.18 
1948 7.50 
1949* 7.07 


*1st Nine Months 


ee 


Other Than Total— 

Manufactured All Iron & Steel 

Iron & Steel Traffic 
1.17 7.56 
0.91 6.38 
0.73 5.0! 
0.48 3.68 
1.05 5.25 
0.73 5.23 
0.91 6.60 
1.09 7.83 
1.17 8.51 
0.68 5.89 
1.01 7.88 
1.55 9.15 
1.79 10.29 
1.73 9.65 
1.49 8.89 
1.25 8.52 
1.12 8.05 
1.01 7.40 
1.75 8.93 
2.16 9.66 
1.95 9.02 
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The motor freight industry may be 





the railroads’ drive for reduced rates — 


some general steel indices. For ex- 
ample, they use the ingot produc- 
tion of the whole U.S. against 
revenue tons carried on their own 
lines. Even using these figures, 
they show that the ratio between 
production and _ revenue _ tons 
dropped from 53.7 per cent in 1941 
to 44.5 per cent in 1948. This is a 
sizeable, but scarcely a disastrous, 
reduction. 

There must be another answer 
to the question of why this trend 
took place. Could it be because the 
truck’s short haul is more economi- 
cal? We must remember that on 
many previous occasions the rail- 
roads have admitted the trucks can 
handle’ short-haul traffic more 
cheaply than themselves. And 
might we not ask if shippers have 
not spurred the trend by turning 


to truck transport? After all, this 
type of thinking has frequently re- 
ceived support from spokesmen for 
industry and Congress. 

In a traffic study undertaken 
with the apparent cooperation of 
shippers and receivers of steel 
(neither of whom appeared before 
the ICC), the railroads declare that 
at present the steel traffic is di- 
vided 47.8 per cent to rail and 52.2 
per cent to trucks. On closer anal- 
ysis, however, it is found that 
these figures vary according to the 
length of haul. 

Turning to the chart, we see that 
the trucks hauled the most steel in 
the mileage blocks from one to 100 
(61.1 per cent). Between 101 and 
200 miles the percentage decreases 
to 48 per cent; and between 201 
and 1200 miles, to 47.7 per cent. 





A closer analysis would probably 
show even stronger evidence of the 
pre-eminence of rails for long 
hauls and trucks for short hauls. 
Do not long hauls represent higher 
revenues, both total and per mile? 
Are the railroads not the industry 
of reduced costs on long distances, 
and could it not be that unless they 
have other motives in their strug- 
gle, they should be thankful to the 
truckers for relieving them of 
short-haul traffic? 

It is certainly not our intention 
to retry the case, even though it 
was rather swiftly disposed of by 
the commission. However, if the 
motor carriers desire to find the 
way out of. the dilemma in which 
the assault of the rails has put 
them, they should try to determine 
the essential objectives which will 
govern the future actions of their 
railroad competitors. A few words, 
therefore, should be devoted to the 





RAIL VERSUS TRUCKLOAD SHIPMENTS OF 
MANUFACTURED IRON and STEEL 


other claims advanced by the roads 
for the justification of their swift 





















































































& Stee! TRAFFIC TEST DECEMBER 12-18, 1949 move. 
” . , ' The new reduced rates of the 
56 (Summarized from Rate Statement ER-100) rails are based upon a sanlendh site. 
. imum weight of 80,000 lbs. Thus, 
100 200 300 400 500 . 
8 . Million Million Million Million Million Million they conclude, the loss in revenue 
. Miease = Pounds Pounds Pounds Pounds Pounds per ton is more pee baienes d by 
P oes So the increase in weight, resulting in 
a nog |  LRUCKS—81.1% | AEBS higher car-mile earnings. These 
. statements appear to be unrealis- 
- ee Se tic. While the railroads attempt to 
15 TRUCKS—56.1% RAIL—43.9% show in exhibit ER-155 that car- 
re —— mile earnings and per-car earnings 
- under the new rates and the new 
52 | minimum of 80,000 Ibs. will be sub- 
05 "200° — stantially higher than under the 
ns old minimum weight of 40,000 Ibs. 
66 memeEnEEcar ucaREeRaRRE and higher rates, they overlook en- 
02 21 to} > TRUCKS— RAIL—52.3% tirely that this minimum weight is 
16,000 f 33 ee completely a paper provision. Iron 
—* and steel articles have never actu- 
— (Continued on page 50) 
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MATERIALS 


NCREASED research, an accel- 
| erated educational program, and 

greater cooperation all marked 
the mid-year industry conference 
of the Material Handling Institute 
at White Sulphur Springs on June 
15-16. Participating in the meeting 
were the Electric Industrial 
Truck Association and the Monorail 
Manufacturers’ Association. Identi- 
fied with the conference in previous 
years, the Caster & Floor Truck 
Manufacturers’ Association met 
separately at Skytop, Pa. (see op- 
posite). 

The Institute’s president, J. H. W. 
Conklin, Clark Equipment Com- 
pany, was chairman of all sessions 
and welcomed the delegates to the 
meeting. In response, M. W. Hein- 
ritz, Gould Storage Battery Corpo- 
ration, president of the EITA, said 
that his organization favored gath- 
erings of this kind where a unified 
approach to materials handling 
problems would benefit all con- 
cerned. The Monorail Manufactur- 
ers’ Association, said its president, 
W. Mayer, Louden Machinery Com- 
pany, was glad to be considered a 
part of the entire industry. 


Education Program Emerges 


Speaking on the MHI’s educa- 
tional program, J. G. Bucuss, Acme 
Steel Company, revealed that the 
325-page Modern Methods of Mate- 
rials Handling, being published for 
the Institute by Prentice-Hall, will 
be available shortly for distribu- 
tion. Containing 500 illustrations 
and numerous case studies of mod- 
ern handling methods, the book was 
strongly recommended for use in 
colleges giving handling courses 
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HANDLING 


At its mid-year sessions, Material Hand- 
ling Institute launches research, educa- 


tion and cooperation on the industry level. 





and for sales personnel in the in- 
dustry. 

The director of research for the 
Institute, R. C. Brady, told of the 
extensive program now getting un- 
der way. From members of the in- 
dustry he is compiling a list of 
speakers who, furnished with mate- 
rials by Mr. Brady’s department, 
will carry the modern materials 
handling message to management 
and labor, to college students, and 
to sales distributors and salesmen. 
He stated that no less than 28 col- 
leges have indicated a desire to 
teach materials handling as a regu- 
lar course. In that connection he 
drew the meeting’s attention tu a 
conference of college professors to 
take place later in the month in 
Pittsburgh (see below). 

Mr. Brady was careful to point 
out that literature being issued by 
his department avoids comparing 
one type of equipment unfavorably 
with another. 

A sales management symposium 
emphasized the importance of han- 




















dling equipment manufacturers 
bringing their sales campaigns 
“down to earth.” Gordon J. Berry, 
Electric Products Company, de- 
clared that elaborate forecasts of 
business conditions are only a 
“handy crutch,” never to be given 
precedence over market estimates 
obtained from the sales force and 
customers. 
icy, J. Faulkner Thomas, Thomas 
Truck & Caster Company, felt the 
entire sales staff should be ac- 
quainted with it. Further, he fa- 
vored definite demarcation of sales 
territories, and suggested that some 
types of business (e.g., government, 
railroad) be handled separately. 
The third speaker in the sympo- 
sium was C. B. Elledge, General 
Electric Company, who stated that 
sales training is valuable for two 
reasons: First, it re-indoctrinates 
veteran salesmen who have forgot- 
ten some important aspects of sell- 
ing. Second, it prepares young 
salesmen for the highly competitive 
(Continued on page 49) 
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On building sales pol- 
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Truck Manufacturers’ Association shows 


further progress toward industry unity. 


INDUSTRY MEETS 


Summer meeting of Caster & Floor 








R members attending the 
Tamer meeting of the Caster 
& Floor Truck Manufacturers’ 
Association at Skytop, Pa., June 
21-22, the disclosures made in an 
address by the president of the 
Bridgeport Manufacturers Associa- 
tion came as a distinct surprise. 
When Walter F.. Herold had finished 
speaking, the meeting realized that 
a first-rate labor problem exists. 
Since the convention, statements 
from other sources have borne out 
what Mr. Herold said about the 
Walsh-Healey Act of 1936. Here 
are some facts: 


1) Under the Walsh-Healey Pub- 
lic Contracts Act, the Secretary of 
Labor can arbitrarily determine the 
scale of minimum wages to be paid 
in an industry doing government 
contract work; 

2) This minimum must not be 
less than that prevailing for per- 
sons employed in similar work or in 
similar industries in the same lo- 
cality ; 
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The group of college teachers which 
met in Pittsburgh under the sponsor- 
ship of the Material Handling Insti- 
tute and the American Material Han- 
dling Society to develop a course in 
materials handling. They are (seated, 
left to right): George L. Thuering, 
Pennsylvania State College; Dr. Spen- 
cer A. Larsen, Wayne University; W. H. 
Coppedge, Alabama Polytechnic Insti- 
tute; (standing, left to right) Charles 
F. Yarham, Fenn College; Irving M. 
Footlik, Illinois Institute of Technology: 
Huxley Madeheim, The City College 
School of Business; R. S. Rice, Univer- 
sity of Pittsburgh; and J. F. Carle, 


Lincoln Extension Institute, Cleveland. 
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3) Caster and floor truck manu- 
facturers, therefore, could conceiv- 
ably be bracketed with the aircraft 
industry, where the minimum is 
much higher, merely on the pretext 
that the latter makes “big casters” 
for airplanes. 

Mr. Herold stated: “We must 
guard against the possibility of 
having items manufactured pri- 
marily or exclusively by this indus- 
try being written into the definition 
of some other industry.” 


Navy Ties-In With Industry 


During its two-day sessions, the 
meeting discussed a variety of 
other topics. Lieutenant-Command- 
er M. A. Borst, of the U. S. Naval 
Supply’s research development fa- 
cility, spoke on the work his service 
is doing in materials handling. 
Much of it is tending to bring 
Navy methods into line with in- 
dustrial methods. For example, 
the Navy has abandoned its 48x48- 
inch pallet standard in favor of 
the 40x48-inch standard adopted 
by industry. This will avoid con- 
fusion in time of national emer- 
gency. 

Again, with regard to logistics, 
the Navy is thinking in civilian 
terms, designating the supply depot 
the “manufacturer,” and the ship 
the “consumer.” 

As is the case in modern civilian 
warehousing, the Navy is now con- 
templating building its cargo ships 
around the required handling sys- 
tem. This will permit greater effi- 
ciency in shipping cargoes under 
emergent or war conditions. In- 
stead of four ships, for example, 
each carrying one type of materiel, 


the Navy is perfecting the more 
practical idea of each ship carrying 


a variety of cargo. Thus, if one 
ship is lost, fighting units will still 
have all essential supplies on the 
remaining ships. 

E. L. Lee, Saginaw Products Cor- 
poration, raised the question of 
starting an industry-wide product 
research program. He said that 
such a program is necessary since 
few members of the association are 
in a position to conduct comprehen- 
sive research on their own. He out- 
lined the basic prerequisites for a 
program: 

® Appointment of a committee to 
administer the program and sift 
ideas and policies; 

© Survey among customers to de- 
termine their requirements and 
character of the industry’s market; 

® Information bulletins to be is- 
sued by the research committee to 
keep the membership advised on the 
latest developments and activities; 

® Advisory service on the part of 
the committee to assist the mem- 
bers in the solution of specific 
problems; 

® Each member of the association 
to advise the committee what facili- 
ties he can place at its disposal for 
research purposes. 

Mr. Lee was of the opinion that 
a program of sharing technical 
knowledge would contribute to a 
“uniform and healthy” industry. 

Representing the Material Han- 
dling Institute, R. C. Brady in- 
formed the meeting of the confer- 
ence to be held later in the month 
at Pittsburgh with college and uni- 
versity professors (see MHI re- 

(Continued on page 49) 


23 

















The Moving Industry at Chicago 


Changing its name, the Household 


Goods Carriers Conference also 


expects a change of pace as the 


Nation faces an emergency 


By RANDALL R. HOWARD 


. Your trucking industry is per- 


forming a necessary service in an effi- 
cient manner." — Richard F. Mitchell 


HE moving industry took a 

good look at itself last month. 

The occasion was the 1950 As- 
sembly of the Household Goods 
Carriers Conference of the Ameri- 
can Trucking Associations, Inc., 
heid at Chicago’s Sheraton Hotel, 
July 6-8. It was the second time 
that the Conference, a group with 
which 39 state or regional ware- 
housing or moving bodies are af- 
filiated, met independently of the 
parent organization. 

It was a busy two days. In the 
course of the meeting, the Con- 
ference: 

® Changed its name to the Mov- 
ers Conference of America, a 
designation considered more ex- 
pressive of the type of service 
rendered by the industry, more 
geographically inclusive of the 
group’s Canadian membership, 
and less apt to be confused with 
the name of another national or- 
ganization. 

® Gave the industry’s problems 
a thorough airing. 

® Decided to launch a concen- 
trated membership drive. 

® Re-elected its officers. 


* Announced plans to return to 
Chicago between July 10 and 20, 
1951, for its third independent 
assembly. 

But what would happen between 
now and that third assembly was 
anybody’s guess. Some of the dele- 
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gates expressed personal concern 
that the Korean situation might 
develop a “traffic jam” in the mov- 
ing industry, including a return 
to the overcrowding of warehouses 
that had existed during World 
War II. As for the fiscal year just 
passed, the tonnage picture had 
been “very good.” 


ICC Commissioner Speaks 


“Good tonnage” was also in the 
mind of Richard F. Mitchell, a 
member of the ICC and one of the 
assembly’s featured _ speakers, 
when he remarked that 30 years 
ago the “railroads had little com- 
petition,” but “today it is the 
trucks... .” 

“By and large,” said Mr. 
Mitchell, “your trucking industry 
is performing a necessary service 
in an efficient manner. Its growth 
during the past decade, despite the 
shortages and dislocations of the 
war years, is proof of its neces- 
sity to our national economy and 
of the public acceptance of it as 
an increasingly important part of 
our transportation system. .. .” 
But Mr. Mitchell felt that public 
acceptance was tempered by cer- 
tain misconceptions. The industry 
is wrongfully accused of accidents, 
he told the haulers. “Our news- 
papers give the wrong impression 
as to the cause of accidents by 
[both the] truckers and... the 
railroads.” 


The commissioner drew on his 
Washington experience to make 
some frank comments on the na- 
tional traffic situation. A year ago, 
he observed, railroad representa- 
tives had come to Washington to 
petition the ICC to allow them a 
10 per cent rate increase. This 
was granted; but today, he said, 
the railroads are flooding the com- 
mission with requests for restora- 
tion of their former lower rates 


to enable them to meet trucking 
“More cooperation” 
between government agencies and 
all national transportation indus- 


competition. 


tries was necessary, he felt. 


Walter R. McDonald, general so- 
licitor of the National Assn. of 
Railroad and Utilities Commis: 
sioners, was scheduled to speak 


on “State Barriers,” but he said 


that in his opinion, “the problem 
confronting the national motor 
carrier industry is far more basi¢ 
and far reaching than encom 
passed in the words ‘state bar 


riers.’ ” 


profitable over-the-road transpo® 


tation system, and it is to your i* 


terest and the interest of everyone 
else that it be developed within the 
framework of our present goverit 
mental system of dual state and 
federal sovereignty. .. .” . 
(Continued on page 44) 
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“«.. You are concerned,” he 
said, “with the orderly develop 
ment of an efficient and reasonably 
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> 4 a = Ss Make Trucks Last Longer 


Reduce Maintenance Costs 






Because they double the number of 
gear ratios available on any truck, 
Eaton 2-Speed Axles permit the use 
of an efficient ratio for every oper- 
ating condition. From "low low” for 
starting under full load to “high high” 
for empty return trips, the driver can 
select the ratio that puts the least 
stress on the engine and power trans- 
mitting units. As a result, maintenance 
costs are decreased and truck life is 
increased. Ask your truck dealer to 
show you how Eaton 2-Speed Axles 
more than pay for themselves on the 
1%-ton and larger trucks for which 
they are available. 











Axle Division > 


EATON MANUFACTURING COMPANY 


CLEVELAND, OHIO 


6 ! PRODUCTS: SODIUM COOLED, POPPET, AND FREE VALVES e TAPPETS e HYDRAULIC VALVE LIFTERS e VALVE SEAT INSERTS e¢ JET ENGINE 
TARTS @ ROTOR PUMPS e MOTOR TRUCK AXLES e PERMANENT MOLD GRAY IRON CASTINGS e¢ HEATER-DEFROSTER UNITS e¢ SNAP RINGS 
PRINGTITES © SPRING WASHERS e COLD DRAWN STEEL « STAMPINGS e LEAF AND COIL SPRINGS * DYNAMATIC DRIVES, BRAKES, DYNAMOMETERS 
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Famous Service-Proved Electric Truck / 
That Saved Industry Millions in Handling Costs ADDS ALL-NEW DESIGN 
AND PERFORMANCE FEATURES TO SAVE YOU MORE MONEY! 


RIDE (7 
SF YOU WANT 











RUGGEQ NEW 
—_ _ POWERHEAD DES/GN 









# | NEW TYPE CONTROL &@ 





STUROY WEW 
a, PLATFORM TYPE BUMPER | . 





. -~ WEW IVPE FINGER-TIP 
\| 7 ' LOWERING CONTROL 
\o 
| 7 
(A 


/ pie 
| ge 
4 








MORE RUGGED OUTSIDE / 
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SHORTER. LOWER, 
MORE MANEUVERABLE 





Only ‘‘101’’ Transporter Has Them All 


|. RUGGED NEW POWERHEAD DESIGN. Completely 
new cast drive housing for greater protection 
of all operating parts. a: Easily and quickly 
accessible for maintenance and adjustment. 
b: Final reduction fully enclosed gear drive. 
c: Brand new field tested motor, specially 
designed by Automatic engineers with 20% 
increased efficiency. d: Streamlined cast metal 
collector ring cover bolted securely to frame. 


2.SHORTER, LOWER, MORE MANEUVERABLE. Pal- 
let type trucks are approximately a foot shorter 
and the platform trucks are 5%” shorter. 
Increased maneuverability in tighter spaces, 
narrower aisles. All Transporters turn in their 
own length. New design affords better weight 
distribution, by increasing weight on drive 
wheel and decreasing weight on load wheels, 
with little increase in truck weight. Lower 
center of gravity gives more stability. 
STURDY NEW PLATFORM TYPE BUMPER. 
Deep sectioned heavy duty platform type 
bumper with non-skid plate. 
HEAVY NEW BATTERY ENCLOSURE. New en- 
closure completely encases battery for greater 


leg ape has hinged doors and drop open 
ock for easy, quick battery changes. 


2. NEW TYPE CONTROL. a: Control handle 
operates both speeds, low and high, forward 
and reverse, from any position including verti- 
cal. b: Two speed, forward and reverse buttons. 
Buttons are depressed % way for low speed, 
fully depressed for high speed. c: Improved 
safety handle. Broader hand guard and new 
flanges on grip for positive protection of hand 
and fingers. 


®. NEW TYPE FINGER-TIP LOWERING CONTROL. 
Smooth, positive action. Operator controls 
speed of lowering action with touch of his 
finger. Lever enclosed for protection. 


7. MORE RUGGED OUTSIDE— MORE RUGGED IN- 
SIDE. In design, engineering and construction, 
the new “101” Transporter has an overall 
ruggedness that pays off in hard usage, long 
service, minimum parts replacement. 


FREE BOOKLET 


Let us send you a really revealing 
booklet: “How to Make Your Ma- 
terial Handling Pay Dividends.”’ It 
shows how you can cut your han- 
dling costs 50% to 75% ...and 
with it, you get complete informa- 
tion onthe New “101” Transporter 
features. Mail coupon. 
















More rugged owtside and inside, now 
New “101” Transporter is even more 
efficient than the famous service-tested 
electric truck that’s saving industry mil- 
lions of dollars. 


Look over the new features high- 
lighted on this page. They represent 
advances that mean better performance, 
less maintenance, lower operating costs 
... extra savings in smooth, trouble-free 
handling. 


In ability to lift, move and deposit up 
to 6,000 pound loads, “101” Trans- 
porter conserves energy, banishes back- 
breaking fatigue, is truly a worker’s 
dream come true, management’s answer 
to biggest savings at lowest cost. 


Mail the coupon... and we will send 
you full particulars about the new fea- 
tures of “101” Transporter and how 
they can slice plenty off the 36 % material 
handling cost that goes into every pro- 
duction dollar spent. 


i. : 

Trade Aulomalic Mark Gomes FERN. cc ccccccscccceccdecccecssesones ecccce eeoce 4 

115 West 87th Street iia scesincnscccensicsscnsncenen Ti steinscscncsvenssi : 

Dept. M-5, Chicago 20, Ill. by 
- Please send me complete facts about NE BE. cnirnborccvdtsdisdsdvéddhéewseassearaadtnnae ds . 
- your new “101” TRANSPORTER, - 
" with free booklet: “How to Make Your : Z Stat . 
- Material Handling Pay Dividends.” CEB coccccccccccccecccccccs ONC wesece BbCceccececesesss? ; 
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journey to the office. 
} prosaic-looking package, but it had 
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Photo—Philip Gendreau, N. Y. 


HE carton of freight bills was 
worn. It showed the effects 
of hard handling in its long 


It was a 


an interesting history. 

These were the freight bills of a 
smal] plant of one of the largest 
industrial corporations in the 
United States. They represented 
a year’s business. of this small 


| plant, inbound and outbound. 


They had been previously checked 


by the local plant’s traffic depart- 


ment, which handled only one out- 
bound commodity and the raw ma- 
terials inbound, a comparatively 
simple job. They had then traveled 
1,500 miles to the towering sky- 


® scraper in which the general traffic 


department was located. There, 
after waiting their turn, they were 


. carefully checked by the auditing 
division of the general traffic de- 


partment. At that stage, the com- 
pany’s staff was finished with 
them. They had been made to yield 
all the money in overcharges that 
the company’s traffic men could dis- 
‘over and had been individually 
stamped “Rate and Charges O.K.” 
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As far as the company was con- 
cerned, they were now “dead files,” 
useful only for checking informa- 
tion on past movements. They did 
not come to rest there, however. 
Once more they were packed. This 
time they were sent to our office 
for an “outside” and final audit. 

They were checked in the usual 
way and produced the following 
results: about $350 in overcharges 
on rates; an error in extension of 
$204.93 (the bill read $207 when it 
should have read $2.07); and a 
claim for reparations on special 
docket of $1,150! 

Why were such results possible? 
Poor rate work by the company? 
Not likely. Such results* are at- 
tained too often on the bills of too 
many companies to accept that as 
the answer. In addition, the traffic 
department of this company is re- 
garded by other traffic men as one 
of the finest and most efficient in 
the country. Its rate men are fully 
qualified and well paid. Its tariff 


file is complete for all practical 
purposes. There is not a single fac- 
tor lacking to insure the most effi- 
cient functioning of the depart- 
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Freight Traffic Consultants 


Taking issue with an article in DA 


the traffic manager’s conscience 


2 The Case for 
a: | OUTSIDE Auditing 


SMITH 


for June, this writer argues that 
outside auditing benefits the whole 


traffic department . . . including 


ment. Management’s confidence is 
indicated by the fact that the gen- 
eral traffic manager sits on the 
board of directors. 

The answer may be attributed to 
the human element. The branch- 
plant traffic manager discovered 
mistakes made by the carriers’ 
rate clerks; he erred, in turn, in 
not discovering others. The gen- 
eral traffic department caught most 
of the errors that slipped by the 
local traffic manager, but, being 
human, it too slipped occasionally. 
Both of these audits were done by 
men who have proved their worth 
to the company and who are work- 
ing at jobs for which they are fully 
qualified at salaries commensurate 
with their skills. 

Then the traffic bureau went to 
work. Salary? Nothing. The 
basis of compensation is well ex- 
pressed by the saying “Root, hog, 
or die.” In other words, a con- 
tingent basis. That factor alone 
alters the human element consider- 
ably. Bills don’t “look right”’— 
they are checked. The bureau clerk 
racks his brain and his tariff file 

(Continued on page 41) 
















British Handling Comes of Age 


Materials handling exhibit shows that variety of 


equipment is available to British industry 


F the British standard of living 
is ever to regain the high posi- 
tion it held prior to World 

War II, or, to set this in its unfor- 
tunate present-day context, if the 
full potential of British military 
production is to be realized, British 
industrialists will have to become 
“handling-minded.” This, at any 
rate, seems to be the view of 
Mechanical Handling magazine, 
which describes itself as the only 
journal in Britain devoted exclu- 
sively to the subject of materials 
handling. 

In fact, Mechanical Handling 
pursues this idea with such vigor 
that it is doing everything but run- 
ning the industrialists down with 
fork trucks. Early in the summer it 
sponsored a materials handling ex- 
hibition which it maintains was the 
greatest display of handling equip- 
ment ever shown “in one spot at one 
time in the world.” 

We’re in no position to dispute 
this claim, but, according to Don 
W. Kelsey, materials handling en- 
gineer for Union Steel Products, 
Albion, Mich., who visited the show 
for his own edification and looked 
around for us while he was there, 
“the floor area was about one-fifth 
the space we use.” This does not 
necessarily rule out MH’s conten- 
tion—the British have been crowd- 
ing big things in little spaces for 
generations. 

As a matter of fact, Mr. Kelsey 
feels the British are due a pat on 
the back. “Four years ago,” he says, 
“Britain produced practically no 
materials handling equipment at 
all. They are now in production on 
fork trucks, hand trucks, conveyors, 
racks, boxes, and various other 
types of equipment. Quite remark- 
able,” says Mr. Kelsey, giving evi- 
dence of his trip. 
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Invented Fork Truck 


In a sense, though, it is to com- 
mit a sin of omission to look at the 
British materials handling industry 
in terms of a four-year history. 
Actually, the British have a long 
tradition in the mechanical han- 
dling of materials—so long, in fact, 
that the British Broadcasting Cor- 
poration, in a program it did a few 
weeks after the show to orient the 
average Briton to materials han- 
dling, made the statement that “the 
fork-lift truck was first built in an 


British handling progress is typified 
by radio-controlled crane seen at show 





elementary design by an English- 
man 40 years ago.’ We are in a po- | 
sition to check this claim, and we | 


find that it is essentially correct. | 


According to Matthew W. Potts, 
DA’s materials handling consultant, 
an Englishman did come up with | 
the first fork truck design. His 
name was Parker, and he later built 
a profitable business around his de- 
sign. It was the Elwell-Parker | 
Company; but, purely in the inter- 
est of geographical veracity, it must 
be set down that he built it in 
America. 

Historically speaking, however, 
Mr. Potts outdoes the B.B.C. He | 
credits Britishers with the inven-} 


tion of the cable conveyor, the over- & 


head traveling system, and the 
portable elevator, and he says that 
the first book on materials handling 
was written in 1905 by George 
Frederick Zimmer, a German wh0 
became British. i 

It goes almost without saying, 
then, that Mechanical Handling is 
not fighting a lone battle in its at- 
tempt to instill’ “handling-minded- 
ness.” Harold Wilson, president of 
the Board of Trade, expressed what 
may be the “official” view when he: 
said on the eve of the show: “Wej 
are fully conscious in Great Britain 
that we are short of the manpower 
to produce all that we need for our- 
selves as well as pay for our essel- 
tial imports. The insistent demand 
is for each one of us to produce: 
more, and an important means to 
this end is the elimination of ul 
necessary and tiring handling. The 
use of mechanical devices can it- 
crease output, reduce fatigue, im- 
prove production methods, and cit 
overhead costs.” 

Mr. Wilson’s opinion is shared by 
others. A “specialist team on mé 

(Continued on page 43) 
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Hitting Par in Sales? 






Here are six pointers to reducing 


common handicaps in selling 


By WALTER W. KEMPHERT 


Vice President in Charge of Sales 
Maurey Manufacturing Corporation 














nglish- 
1 a po- | 
we | At the Materval Handling Indus- vance what basic industries use the performance and service. He can 
Potts 5 try Conf ——— June, Walter W. product, where they use it, on what sell direct and assume the full re- 
it x Kemphert, vice president in charge applications, where to go to find an sponsibility of every step in the 
ged of sales, Maurey Manufacturing application, and who to see to sell distribution process—setting up 
Dp Corporation, Chicago, spoke on _ the product. Market analysis also hig own distributing function with- 
. His “The Challenge to Sales Manage- develops satisfied users of the prod- in his own organization at his own 
r built ment.” Mr. Kemphert’s remarks, uct in each territory as the basis expense—or he can choose to sell 
nis © derived in part from the marketing for expanded sales contact through through the existing channels of 
gers program developed by the Ameri- using those users. Market analysis distribution. This, however, must 
n aii can Supply and Machinery Manu- develops customer evaluation to be a clean-cut decision and will de- 
” ae facturers Association, which pro- establish call frequency and terri- pend on the evaluation of the cost 
it gram he helped develop, contained tory evaluation to put selling effort of direct versus indirect selling and 
= sit challenges to sales management where it will pay off. the measure of results from either 
C. il which go a long way toward defin- Challenge No. 2 is to develop a plan. 
_ B ing the fundamental principles un- specific plan and policy in a step- ; 
mate derlying success in this field. We by-step program in action to be = oe manuisetuney qomane to 
€ Over «have excerpted them for those of taken to reach these predetermined sell througa the existing channels 
nd the our readers who are concerned with objectives. Each manufacturer of distribution, he should determine 
ys that the marketing of goods or services | must know the steps in the distri- | the best method of distribution for 
andling through salesmen—which takes in bution process of getting his prod- 218 Products. He may choose the 
Georg just about everyone we can think ucts to the market in sufficient “open” method, where he sells 
an Who of, quantity to support his manuface ¢Verybody; or the “selective,” 
: turing facilities. Each manufac- Where he. chooses to sell only 
ere HALLENGE No. 1 is to estab- _ turer must find the most economical through a few accounts in each 
ing Is 9 lish our objectives for our and effective method of reaching trading area; or the “exclusive,” 
its at- sales operation down to the the users of his product through where he will sell only through one 
ninded- salesmen’s level, so that he knows sustained contact to meet the de- account. This depends on the na- 
dent of what is expected of him in total mands of the customer and the de- ture of the product and the market 
d. what volume and on each specific prod- mands of competition on quality, (Continued on page 45) 
yhen he uct. This requires market evalua- 
v: “We m tion, which starts with a national 
Britain objective developed in considera- 
npower tion of present potential. A study 
‘or our'@§ §=6of the market should be under- **It takes . . . planning, direction and 
r essel- taken, and this should be balanced o.8 99 
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produce | facturing capacity. The market ’ eth. : 
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Floor without a Ceiling 


MERICAN industry today is 
A facing a new threat of dicta- 
torship. This new dictator- 

ship threat does not stem from 
any foreign commissar or poten- 
tate. Our American secretary of 
labor is fast becoming our new 





Tobin can call plane wheels .. . 


ezar. His power to rule or ruin 
comes not from taxes, but from 
control of minimum wages paid 
on government contracts. And at 
this time—right or wrong— it is 
legal. Labor Secretary Maurice J. 
Tobin has discovered in the 
Walsh-Healey Public Contracts 
Act of 1936 an unlimited power 
over all industry. 

It is all so simple, too—from 
his standpoint. He can determine 
and redetermine at his own plea- 
sure the minimum wages which 
may be paid by all industry. Tech- 
nically, this applies only to indus- 
tries which have federal govern- 
ment contracts in excess of 


ae a ee 


Address delivered before Caster & Floor 
Truck Manufacturers’ Association at summer 
meeting, June, 1950. 
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Secretary of Labor Tobin dusts off 14-year-old 


law and finds new power to set wage minimums 


By WALTER F. HEROLD 


President, Bridgeport Manufacturers Association 


$10,000. That is where it starts. 
The net results will be a new 
spiral of inflationary wage in- 
creases. 

A secretary of labor or a woman 
scorned seems to bring upon us 
the same fury. Congress did not 
bow to the dictates of labor secre- 
tary Tobin last year; but, taking 
a realistic view of conditions pre- 
vailing in American industry, set 
the minimum wage at 75 cents— 
not the one dollar per hour he 
wanted. But our labor secretary 
was not one to be deterred by a 
mere United States Congress 
which is constitutionally repre- 
sentative of the public will in cre- 
ating the law of the land. He re- 
discovered the powers given to his 
office by the Walsh-Healey Act, and 
he is now the fact-finder supreme. 

This is about the most serious 
threat which has faced American 
industry in its long struggle to 
pay fair wages while giving cus- 
tomers the best products at the 
lowest possible prices. It brings 
into uncontrolled play an _ infla- 
tionary factor which feeds upon it- 
self. It gives industry a wage 
minimum without a maximum—a 
wage floor without a ceiling. 


Started With NRA 


To get our sights trained on this 
danger we must go back to the un- 
happy days of the NRA. The Na- 
tional Industrial Recovery Act 
provided for minimum wages and 





. . « Truck casters 


maximum hours. The “Blue Eagle” 
of the NRA lost its power over in- 
dustry when the Supreme Court 
voided the NIRA. Congress en- 
acted the Walsh-Healey Public 
Contracts Act in 1936 to guard 
against the government buying 


from “sweatshops.” It is worthy | 


of note that despite the consider- 


able unemployment at that time, | 


sweatshops, as such, were not 
prevalent in American industry. 

Specifically, the Walsh-Healey 
Act vested in the secretary of la- 
bor the administration and en- 
forcement of certain conditions 
which must be included in all fed- 
eral government contracts “for 
the manufacture or furnishing of 
materials, supplies, articles and 
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equipment in any amount exceed- 
ing $10,000.” With minor excep- 
tions, these conditions are: 

¢“Payment by the contractor 
to his employees of a minimum 
wage not “less than the minimum 
wages as determined by the Secre- 
tary of Labor to be the prevailing 
minimum wages for persons em- 
ployed on similar work or in... 
similar industries currently oper- 
ating in the locality .. .” 

® Payment of time and one-half 
for all daily work hours over eight 
and all weekly work hours over 
forty. 

® Elimination of all child labor 
and convict labor. 

® Maintenance of safe and sani- 
tary working conditions. 

Employer competition for the 
best available workers; the Fed- 
eral Wage-Hour Law regulation 
of hours, wages and working con- 
ditions; and state labor laws cer- 
tainly cover the above rather 
fully. Under the circumstances it 
would appear that the Walsh- 
Healey Act is wholly unnecessary 
today. 

The fact is that this unneeded 
Walsh-Healey law was left on the 
statute books “temporarily,” de- 
spite its conflicts with the Wage- 
Hour Law, when there was some 
doubt as to whether the Fair Labor 
Standards Act of 1938 would 
stand up in the courts. 

We now know where the attack 
is coming from. Let’s size up this 
threat and take concrete steps to 
defend ourselves by such means 
as are available. 

Today, the federal government 
is one of industry’s largest cus- 
tomers. From an examination of 
the weekly public contracts bulle- 
tin in which the secretary of labor 
reports all contracts subject to 
the Walsh-Healey Act, it would ap- 
pear that no industry, large or 
small, escapes doing business 
with federal agencies. Companies 
of all sizes from Providence to 
“Podunk” share in the federal pie. 
And with the increase of national- 
defense procurement, more and 
more individual firms and indus- 
tries will’ become subject to 
Walsh-Healey regulation. 

Some companies may try to 
avoid the increased wage struc- 
ture imposed by ever higher 
(Continued on page 39) 
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CWA Moves Toward Uniformity 


Trend is evident at Canadian meeting 


HE 30th annual convention of 

the Canadian Warehousemen’s 
Association at Minaki, Ont., June 
20-23, brought the industry another 
step closer to nationwide uniform- 
ity and understanding. The Mer- 
chandise Division has undertaken 
to examine and attempt to adopt a 
standard method of operation sim- 
ilar to that set forth in the “mer- 
chandise warehouse guide” recently 
adopted by the B. C. Warehouse- 
men’s Association. The Household 
Goods Division studied the question 
of public relations further, with the 
result that an industry-wide pro- 
gram may not be far from adoption. 
The Cold Storage Division decided 
to pursue technical research much 
more extensively than in the past, 
and members were urged to join 
The Refrigeration Research Foun- 
dation. 

These developments were symp- 
tomatic of a healthy industry. Dur- 
ing the three-day sessions, it was 
revealed that, from British Colum- 
bia in the far west, to the Maritime 
Provinces in the east, warehouse 
occupancy in all three branches is 
high. The only “soft spot” is 
among cold storage warehouse op- 
erators, but in contrast to the situ- 
ation prevailing last summer they 
reported they were at least holding 
their own. Household goods and 
merchandise operators, however, 
felt that the peak had been reached. 

Reporting as managing director 
of the association, Joseph A. Whit- 
more showed that since 1942 mem- 
bership has increased yearly to a 
present total of 199. Referring to 
the moving of effects of armed ser- 
vices personnel, he said that nearly 
all “bugs” in previous arrange- 
ments between the industry and 
the Department of National De- 
fence had been eliminated. As for 
cold storage subsidies and projected 
plans for government expansion of 
refrigerated warehouse facilities, 
he reported that successful talks 
had been held with officials in 
Ottawa. He revealed, too, that re- 
sponse to the industry-wide group 
insurance plan had been so good 
that the plan will go into effect 
this fall. 


During the sessions of the Mer- 
chandise Division, Bryon Lund, 
chairman of the banking relations 
committee, outlined what had been 
done to date. The committee had 
prepared an extensive campaign, 
similar in character to that of the 
American Warehousemen’s Asso- 
ciation, to make bankers “ware- 
house receipt-conscious” and _ to 
impress on operators the impor- 
tance of integrity, accuracy, and 
responsibility as bailees for hire. 
Mr. Lund later travelled to Toronto 
to meet with leading Canadian 
bankers in promoting the cam- 
paign. 

Indicative of the industry’s de- 
termination not to be caught with 
its occupancy down, was the ad- 
dress on selling merchandise ware- 
house services by E. P. Carr of 
Toronto. Advising operators to 
miss no opportunities of finding 
and signing up new sources of 
business, Mr. Carr reminded them, 
also, that a broad public relations 
program, ranging from the indi- 
vidual warehouseman to the asso- 
ciation as a whole would show 
dollars-and-cents results. 

A frequent guest at CWA con- 
ventions, Milo Bekins, Los Angeles, 
described his ideas on planning and 
building a furniture warehouse. 
In some detail he dwelt on the im- 
portance of selecting the location, 
planning the layout and size of the 
building, and keeping the cost of 
design and construction within eco- 
nomical limits. 

Another visitor from the United 
States, Arthur N. Otis, president 
of the National Association of Re- 
frigerated Warehouses, spoke to 
the Cold Storage Division, whose 
sessions were marked by a signifi- 
cant emphasis on costs. Mr. Otis 
drew the meeting’s attention to the 
importance of technical research, 
and the division later resolved to 
work closely with the Refrigeration 
Research Foundation. Originally, 
some members had favored setting 
up a refrigeration research bureau 
within the CWA. 

Next year the association plans 
to hold its convention at Monte- 
bello, Que. 
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50 Years Behind Mack Trucks 


Mack Trucks, Inc., New York, 
which is celebrating its 50th birthday 
this year, is commemorating the oc- 
casion with a new line of trucks—the 
Golden Anniversary model A line. 
Models range in size from 17,000 lbs. 
(g.v.w.) for medium-duty hauling, to 
40,000 lbs. (g.c.w.) in the tractor- 
semi-trailer model for heavy - duty 
work. A-40 is the heavy-duty model, 
and it is available in four different 
chassis: dumper, six-wheel, highway 
(model A-40H, illustrated), and trac- 
tor. A-40 ranges is size from 24,000 
Ibs. (g.v.w.) to 40,000 lbs. (g.c.w.). 
A-30, at 21,000 lbs. (g.v.w.), is for 
medium heavy-duty hauling, and A-20, 
at 17,000 (g.v.w.), is for medium- 
capacity short hauls and delivery. 
Mack’s own engine, the new Magna- 





One of the 
chief features of Magnadyne, it is 
reported, is that it requires no break- 


dyne, powers all units. 


ing-in. All units were designed for 
driver comfort, convenience, vision, 
and ease of handling, according to 
Mack, and incorporate numerous in- 
novations. A-40H has wheelbase of 
158, 176, 194, or 212 in., rated h.p. 
of 140 at 2,800 r.p.m., and torque of 
302 pound-feet at 1,400 r.p.m. Six- 
cylinder L-head Magnadyne on A-40 
has bore and:stroke of 4x5 in. Piston 
displacement is 377 cu. in.; radiator 
has frontal area of 560 sq. in.; water 
capacity is 8 gal., fuel, 21; and there 
is five-speed transmission or 10-speed 
Monoshift transmission with wide 
range of ratios. Tires on A-40 are 
10.00-22; total braking area, 641 sq. 
in. 


It's Electrically Operated 


An electrically operated loading- 
height adjuster, built in a range of 
capacities to handle loads from 5 to 
10 tons, is being offered by Allied 
Steel & Conveyors, Inc., Detroit. Unit 
consists essentially of structural-steel 
platform with raised-tread floor plates 
and an electric-motor-operated raising 
and lowering mechanism. A finger-tip, 
push-button station controls operat- 
ing mechanism. Platform is always 
stable, it is maintained. When oper- 
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ating mechanism is at rest, it is said 
to be held immovable by electric sol- 
enoid brake attached to outer end of 





drive motor. Brake sets automatically 
when electric-power supply is inter- 
rupted. Ramp and, mechanism are 
economically installed at floor level or 
ground level, and unit does not re- 
quire pit. Available in various sizes 
to fit specific requirements. 


Automatic Expands 101 Line 


The second unit in the 101 line— 
the Transtractor 101, an electric non- 
riding-type tractor—has been an- 
nounced by Automatic Transportation 
Co., Chicago. Back in May, the com- 
pany introduced the first model in the 
line, the Transporter 101, a pallet- 
and skid-handling unit. Tractor is 
5% in. shorter than its predecessor, 
a feature which lowers aisle require- 
ments and reduces turning radius. 
Use of completely cast drive housing, 
together with cast collector ring cover 
bolted to frame, gives unit added rug- 
gedness, according to Automatic. Bat- 
tery is now protected by solid steel en- 
closure, and same “20 per cent more 
efficient” motor used in Transporter 





is used in tractor. This makes for less 
battery recharging, Automatic states, 
Unit operates in either forward or 
reverse with handle upright, a feature 
said to be worth another foot when 
operating in tight quarters. In ad- 
dition, starting is said to be smoother, 
braking more efficient in new model. 


Endgate for Pickup Trucks 


Lift-O-Matic, hydraulically powered 
elevating endgate has a capacity of 
1,000 lbs. and can be easily installed 
on most pickup trucks, according to 
the manufacturer, National Lift Co., 
Waukesha, Wis., a subsidiary of Gar 
Wood Industries, Inc. Hydraulic 
power is provided by fan-belt-driven 
hydraulic pump with its own self- 
contained clutch. Pump operates only 
when lifting power is needed. One 
control raises, lowers, or holds unit, 
and operator can operate it while 
riding up or down with load, it is 
stated. All-steel unit can be level- 


locked at truck-body floor level or 
swung up and used as regular tailgate 
when not being used for loading. 
Safety by-pass valve is said to pre- 
vent overloading, and damage to hy- 
draulic system. 
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Multi-Purpose Paper on the Way 


Glas-Kraft, a non-deteriorating 
waterproof paper being used by the 
government to pack, ship, and store 
military supplies will soon be avail- 
able for general use, it is reported 
by the manufacturer, Glas-Kraft, Inc., 
Lonsdale, R. I. Paper gets strength 
from continuous glass fibres swirled 
between two plies of kraft and then 
bonded under heat and pressure in 
what is described as a special water- 
proof, all-weather laminant. Paper 
can be used as temporary tarpaulin 
or as ease liner, car liner or shroud 
for export and domestic shipping, ac- 
cording to company, and can also be 
employed to wrap, pack, ship, and 
store furniture, steel, wire _ stock, 
chemicals, motors, textiles, vehicles, 
machinery, etc., it is pointed out. 
Made in three standard grades and 
available in rolls or sheets up to 96 
in. wide. 


Protects, Dispenses Tying Wire 


The 25-lb coils of tying wire used 
with the Inland model D wire tying 
machine manufactured by Inland 
Wire Products Co., Chicago, now 
come in heavy fibreboard shipping 
containers which are turned into dis- 
pensers merely by breaking at per- 
forated opening at top of container. 
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A wrought-iron U-shaped stand which 
is furnished with the new carton can 
be inserted up the back of the carton 
to hold it at a 45-deg. angle. Carton 
and stand can be placed on floor or 
shipping table, or can be suspended 
from wall. Stand holds dispenser 
¥% in. from supporting surface, keep- 
ing wire free of moisture, dirt, or 
grease before it passes through tying 
machine, manufacturer asserts. Avail- 
able with 17-, 174%4-, and 18-gauge 
coppered or galvanized wire. 
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Has Lateral Movement 


Beacon Experimental & Engineer- 
ing Co., St. Louis, has developed a 
“three-dimensional” loading-height ad- 
juster for use with freight-cars and 
trucks. Unit has movement range of 
24 in. vertically, 14 to 24 in. horizon- 
tally, and 4 in. laterally. Main motive 
power is developed from two full hy- 
draulic cylinders, one for vertical 
movement, one for horizontal. Lateral 
movement is effected through flexible 
channel ramp construction. Illustra- 
tion shows adjuster extended hori- 
zontally and at extreme top of ver- 
tical rise. It is being operated by 
manual-lever control mounted on 
pump. Solenoid-operated push-button 
control can also be furnished. It 
conceals pump under unit. 


Production on GMC Diesels 
GMC Truck & Coach Division, Pon- 


tiac, Mich., has announced that its 
two new diesel tractors—series 640 
and 650—are now in volume produc- 
tion. The 640 model is designed to 
handle gross combination weights of 
45,000 lbs.; the 650 (illustrated) to 
handle weights in the 55,000-lb. range. 
Latter has rear-axle-capacity rating 
of 19,000 lbs. Both models are avail- 
able in wheelbase and cab-to-axle 
dimensions permitting installation of 
auxiliary transmissions, sleeper cabs, 
and other equipment. Because of 
weight-saving due to two-cycle engine 
design, low power-weight ratios have 
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been realized, according to GMC. This 
is said to result in improved road 
performance and advantage to opera- 
tor in higher legal payloads. Other 
advantages reported are increased 
fuel economy, lower maintenance cost, 
long life, and ability to reduce run- 
ning time on regular hauls. Units 
are powered by refined version of 
GM 4-71 diesel, which has compres- 
sion ratio of 16 to 1. With its 283.7- 
cu. in. piston displacement, engine 
develops 133 h.p. at 2,000 r.p.m. gov- 
erned speed and 400 foot-pounds of 
gross torque at 1,200 to 1,300 r.p.m. 
Injector system mounted in head of 
each cylinder and operated by rocker 
arms and push rods from camshaft 
is said to be big factor in easy start- 
ing, while Uniflow Scavenging System 
is stated to assure exceptionally clean 
operation. 


"First" Magnesium Ramp Line 
What is believed to be the first 


standard line of all-magnesium bridge 
ramps ever offered has been announc- 
ed by Magline, Inc., Pinconning, Mich. 
Hitherto, the company, a pioneer in 
the manufacture of magnesium han- 
dling equipment, has offered its ramps 
on a custom-built basis only. The new 
units, which will be available in 
1,000-lb.-per-axle (series M1) and 
2,000-lb.-per-axle (series M2) capac- 
ities, are designed for use on truck 
docks and feature an adjustable auto- 
matic drop-lock which drops down 
against dock and locks ramp in posi- 
tion. New design also facilitates 
truck loading, according to manufac- 
turer, by permitting truck to back 
within three inches of dock. Where 
truck bed is lower than dock level, 
ramp can be reversed simply by turn- 











ing it around, it is said. Units are 
crowned to compensate for height dif- 
ferences. Various stock sizes available. 


Under-Car Unloader by Haiss 


George Haiss Mfg. Co., Inc., Divi- 
sion of Pettibone Mulliken Corp., New 
York, has introduced a new combina- 
tion belt and positive chain drive 
hopper bottom car unloader for han- 
dling all materials loaded in hopper 
bottom cars; for example, aggregates 
like sand, gravel, and crushed stone. 





The capacity of the new machine is 
3 tons per minute, the manufacturer 
reports. 


Rack Has Safety Feature 


An all-steel welded stacking rack 
with an interlocking safety feature 
said to prevent shifting and keep 
tiered racks securely in place, has 
been announced by Palmer-Shile Co., 
Detroit. Units are ideal for fork 
truck- or crane-stacking wire or sim- 
ilar material where headroom is a 
critical factor, according to company. 
Built to any size to fit individual re- 
quirements, racks have corrugated 
bottom, I-beam ends. 





Clark Has New Carloader 


Reduced overall width and increas- 
ed speed are said to be major features 
of the new 3,000-lb.-capacity electric 
Carloader model fork truck introduced 
by Clark Equipment Co., Battle Creek, 
Mich. Unit has automatic accelera- 
tion, accomplished through master 
power-switch regulated by automatic 
timer, and driving is said to be like 
driving a car with automatic gear 
shift. Steering-column directional con- 
trol lever engages first point of power 
for either forward or reverse opera- 
tion, and controls are non-plugging 
type which prohibit change in direc- 
tion of travel until motor comes to 
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full stop. Complete safety is assured, 
according to Clark, by simultaneous 
action of directional control-lever lock 
and “dead-man” brake. Brake sets 
automatically when driver leaves his 
seat. Separate motor powers hydraulic 
pump, providing lifting and tilting 
power. Lift heights are available in 
a range from standard 84 in. with 
overall height of 61 in. with forks 
down, to 130 in. and overall height of 
84 in. with forks down. 


Cleans Carburetor in 20 Minutes 


Pennsylvania Refining Co., Gumout 
Division, Cleveland, has developed a 
device said to enable mechanics to 
clean carburetor and restore engine 
to service in 20 minutes Gumouter 
dissolves gum deposits and removes 
gum, dirt, and corrosion from internal] 
carburetor parts while carburetor 
remains on engine. Unit is designed 
for use with manufacturer’s solvent, 
Gumout, and is recommended for re- 
storing new-engine standards of fuel 
consumption, starting, power, and 
idling. Used on industrial trucks and 
other indoor gas-powered equipment, 
resulting combustion reduces CO con- 
tent of exhaust gases, according to 
company. Gumouter works like this: 
Gas line is disconnected at carburetor 
or fuel] filter and device is connected 
to carburetor intake. Screw cap fits 


solvent can and brings solvent into 
carburetor float chamber. Then engine 
is run until solution is used up. 
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Heavy-Duty Endgate 


Perfection Steel Body Co., Galion, 
Ohio, has come out with a 3,000-Ib.- 
capacity elevating endgate for any 
make or model truck with suitable 
body. Cobey Hydra-Power endgate 
operates from truck power take-off, 
and a single hydraulic cylinder is 
used to lower, raise, and close gate. 
Gate is box type of steel and wood, 
rides level even if weight of load is 
unbalanced, and can be stopped at 
any point between ground and truck 
floor, according to company. Other 
features are elimination of side ob- 
structions to permit side loading, and 
operating controls at rear of truck 
platform designed for operation from 
ground by hand or from gate itself 
by hand or foot. Truck-cab control 
can be supplied at extra cost, and 
built-in, ramp-type all-steel gate is 
also available. 











Safety Device for Elevators 


Portable elevators in the Barrett 
Hundred line, manufactured by Bar- 
rett-Cravens Co., Chicago, are now 
available with a safety device which 
is said to prevent platform and load 
from dropping if cable breaks. Device 
is vertical saw-toothed steel member 
between the uprights. Saw teeth en- 
gage safety pawl on traveling plat- 
form in case of break. 


Mobile Communication 


Newly styled and engineered mobile 
radio communication equipment, de- 
signed for adjacent-channel operation 
in the 152- to 174-megacycle band, 
has been completed by RCA Victor, 
Division of Radio Corp. of America, 
Camden, N. J. CMV-1B, latest in 
RCA’s Carfone line, features sepa- 
rately styled speaker and control units 
for greater versatility in mounting 


locations. Unit is designed to operate 
from any 6.3-volt car battery with 
battery drain of 8.4 amps. in stand-by 
use, or 20.6 amps. while transmitting. 
Power output is 15 watts in the 152- 
to 162-me band and 13 watts in the 
162- to 174-me band. Equipment 
weighs less than 30 lbs. 


Patch and Resurfacer 


Mixitred, a floor resurfacer and 
patch which is mixed on the job and 
comes in 450-lb. drums only, is a 
product of Rock-Tred Corp., Skokie, 
Ill., manufacturer of building-main- 
tenance items. Product is said to be 
pure mineral asphalt free from fibres, 
tales, etc., and is recommended as re- 
surfacer for concrete, wood, metal, 
brick, or composition floors. Feather- 
edge patching of worn or broken 
areas in floors or loading docks can 
also be done with Mixitred, according 
to producer. Mixing agents are ce- 
ment, sand, and stone, depending on 
particular type of application. 


No Tape Wasted 


One pull on the handle of the Wal- 
ters automatic tape sealer, recently 





put on the market by Lipton Mfg. Co., 
New York, automatically moistens, 
measures and cuts gummed tape. Unit 
is equipped with Econo-Miser, said to 
be new measuring device which dis- 
penses exact length of tape desired 
and eliminates waste. Made of zinc 
die casting, and fully enclosed to keep 


out dirt, dispenser takes 500-ft. rolls | 


of %- to 1%-in. gummed tape. 


Exhaust-Noise Reduced 


A new line of heavy-duty mufflers § 


for gas and diesel engines in the 150- 
to 300-h.p. range is said by the manv- 
facturer, Donaldson Co., Inc., St. Paul, 
to reduce exhaust noise to a low level 
without objectionable back pressure. 
Aluminized-sheet units, which come in 
cab mount and under-chassis models, 
are stated to reduce smoke and fumes, 
lessen valve pounding, improve volu- 
metric efficiency of engine, decrease 
fuel-consumption, lower muffler-jacket 
temperatures, and reduce cab-panel 
drumming and vibration. 


Heavy-Duty Casters Introduced 


The 500 series, a new line of steel- 
forged, flame-hardened casters for 
heavy-duty service on racks, dollies, 
and other portable equipment has 
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been announced by Rapids-Standard 
Co., Inc., Grand Rapids, Mich. Casters 
come with 2%-in.-wide wheels with 
diameters of 4, 6, 8, or 10 in., and in 
either swivel or rigid types. Models 
are available with nicro-steel, Dura- 
stan plastic, molded-on rubber, or V- 
trac wheels. Top-plate size is 54x7% 
in.; bolt-hole spacing is 354x5% in. 


Expendable Bin-Type Pallet 


Expendable wirebound bin-type pal- 
let containers are being used by the 
Oldsmobile Division of General Mo- 
tors Corp. to ship materials and parts 
from the Oldsmobile plant at Lansing, 
Mich., to assembly plants throughout 
the country. Despite increased over- 
all costs for containers, as compared 
to costs incurred previously when re- 
usable wirebound pallet-type bins 
were used, appreciable net savings 
have resulted, it is reported. Saving 
is attributed to elimination of labor 
and other costs for preparing con- 
tainers for shipment back to Lansing; 
elimination of shipping costs for re- 
turning containers for re-use; elim- 
ination of costs of repairing damaged 
containers; use of less floor space 
both at assembly 


Lansing and at 





plants prior to shipment back to 
Lansing; and scheduled control of 
container supply and inventory not 
possible when containers were re- 
turned for re-use. 


Partitioned Pallet 


The Heco partitioned pallet and 
spacer, developed by Hamerslag 
Equipment Co., San Francisco, is de- 
signed for handling and storing irreg- 
ular materials subject to damage or 
compression by weight. In tiering, 
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interlocking slotted plywood panels 
held in place by angle-iron clips sup- 
port the weight of the load above. 
Panels can hold 6,000 lbs., it is said, 
and their height can be varied. With 
slight modification, company points 
out, standard pallet can be used with 
spacer. Pallets can be divided into 
as many partitions as user desires, 
and because weight is not on articles 
themselves, it is reported, one article 
can be removed without disturbing 
other articles on pallet. When not 
in use, spacer can be disassembled 
and stored flat on top of pallet. Pallet 
can be used conventionally without 
the spacer if desired. 


Wire-Coil Truck Announced 


Six years of research have gone 
into the new stacking-type wire-coil 
truck developed by All Steel Welded 
Truck Co., Rockford, Ill., for users 
and handlers of wire coils, according 
to the manufacturer. Unit can be 
used with Clark lift jack system or 
with fork trucks. With the latter, it 
is said, heavy wire coils can be stack- 





ed three or four tiers high, thereby 
enabling users to effect considerable 
saving in floor space. Ilustrated model 
is one of many versions. Unit is 
made in all sizes and in various de- 
signs to fit individual-user require- 
ments. 


Adds Lightweight Fork Trucks 


Spacemaster JFTT fork trucks, 
latest addition to the Master line 
manufactured by Lewis-Shepard Prod- 
ucts, Inc., Watertown, Mass., have 
been designed to provide low-cost 
units to operators with limited floor 
space and limited floor-loading capac- 
ity. Standard capacities are 1,000, 
1,500, and 2,000 lbs. for loads 32, 40, 
and 48 in. long, and standard lifting 
heights on telescopic models are 130, 
106, and 82 in., with corresponding 
collapsed heights of 83, 71, and 59 in. 
Rear-wheel drive plus other features, 
it is said, permit right-angle stacking 
in exceptionally narrow aisles. Direc- 








tionally operated controls for tilting 
mast, lifting and lowering load, and 
traveling two speeds in each direction, 
are foot-operated. 


Flow of Strap Controlled 


New mobile strapping dispenser de- 
veloped by Signode Steel Strapping 
Co., Chicago, contains new Straptrol- 
ler unit, which is reported to keep 
flow of strapping under control at all 
times without backlash or interference 
from too much slack. An easy pull 
feeds strap smoothly—no drag or sud- 
den stoppages—because Straptroller 
pulls forward on strap and back on 
reel at the same time, according to 
company. Dispenser cannot roll in 
direction of pull, it is said, because 
strap is dispensed at right angle to 
wheels. For loading full reels of strap- 
ping, only hub cap and top disk need 
be removed, a feature declared to 
simplify loading. Dispenser can be 
used in vertical or horizontal position. 

Signode has also announced a new 
heavy-duty strap-cutter, model CU-25, 
which is reported to have the follow- 
ing features: light weight; shearing 
bite usually found in heavier tools; 
cutting blades supported to prevent 
springing apart; stationary blade 
easily removed for sharpening; and 
moving blade which can be reversed 
to provide a new cutting edge. Unit 
can be set up as stationary tool where 
cut-to-length strap is required, and 
lower blade is said to be designed to 
slip under tight strap. 












































Artist's visualization of Harnischfeger's container system, designed 
to slash railroad operating costs by eliminating in-transit handling 


Container System Urged for Rails 


HE number of entries in the 

Solve the Railroad Problem 
Sweepstakes is growing. Har- 
nischfeger Corporation, Milwau- 
kee, which attributes much of the 
railroads’ loss of freight to high 
handling costs, has entered the 
field with a proposal that the roads 
try what G. A. Schmus, the firm’s 
traffic manager, describes as “a 
revised method of the container 
system of freight handling.” 

The crux of the Harnischfeger 
scheme lies in its projected elim- 
ination of all freight handling 
between the time a_ shipment 
leaves the shipper’s dock and the 
time it is received by the con- 
signee. To accomplish this, the 
company proposes the use of box- 
car-size_ light-metal containers 
which would travel over the rails 
on flat cars and move to and from 
rail terminals on flatbed semi- 
trailers. 

Transfer between rail and high- 
way carrier would be effected by 
gantry or crawler-mounted crane, 
or, where the use of such units is 











impractical, by an electric eleva- 
tor which Harnischfeger has de- 
veloped for the purpose. 

In the opinion of Mr. Schmus, 
“this system is applicable to all 
merchandise freight now handled 
from terminal to terminal on rail, 
then handled by hand in and out 
of freight houses, and finally de- 
livered to consignees by railroad- 
owned trucks or by the consignee’s 
truck.” The system is believed to 
be equally applicable to carload 
freight in the absence of private 
sidings. 

The container system, it is 
pointed out, is not new with Har- 
nischfeger. It has been tried on 
and off since 1925 but has always 
fallen short of acceptance be- 
cause the size of the container 
limited the type of freight that 
could be handled. But times have 
changed, Mr. Schmus feels, and 
faster service and lower handling 
costs are demanded “if the rail- 
road system is to be re-established 
on a sound, profitable, and com- 
petitive basis.” 




















At rail terminal, containers are gantry-loaded on truck-trailers for final delivery 


MAKE SURE OF 
THE TAX ANGLE 


(Continued from page 17) 


sidering the tax results he decided 
to make two separate transactions. 
He sold the truck to the company 
for $1,000, then he bought the new 
truck for its full price. By sell- 
ing the truck for less than its de- 
preciated value, he suffered a loss 
of $1,000. He was permitted to de- 
duct that $1,000 from his taxable 
income because he sold the truck. 
If he had traded the truck in, he 
would not have been allowed to 
claim the loss. No gain or loss is 
deemed to result from a trade. On 
the other hand, if he had been 
offered $1,000 profit on the deal, he 
might have been better off to trade 
in the truck, since his $1,000 profit 
would then not be taxable. 

When fork trucks or other ma- 
terials handling units are ex- 
changed for new equipment, the 
allowance for the old equipment is 
likely to be lower than the de- 
preciated book value of the asset. 
In such cases, selling the old equip- 
ment and buying the new is likely 
to produce the most desirable tax 
result, since it makes the loss de- 
ductible. 

Simply knowing the alternatives 
is not enough, however. Your ac- 
counting system must show you 
which alternative is right for your 
company. 

Suppose you are buying a ma- 
chine worth $14,000. Your old ma- 
chine is on the books at a depreci- 
ated value of $4,000, but your 
dealer will allow you $6,000 for it. 
If you trade in the old machine, 
your $2,000 profit will not be taxed. 
However, the value of your new 
machine for depreciation purposes 
will be less than if you had bought 
the new machine without trading 
in the old one, because the price 
of a new machine bought on a 
trade-in is figured (for tax pur- 
poses) to be the depreciated value 
of your old machine (not its trade- 
in allowance) plus the balance of 
the purchase price. In this case, 
the value of the machine bought on 
a trade-in would be $4,000 plus 
$8,000—a total of $12,000. If the 
machine is bought without a trade- 
in, its value for depreciation pur- 
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poses is its full price, $14,000. 
Your decision to trade in or not to 
trade in will depend upon the finan- 
cial circumstances of your com- 
pany as revealed by its accounting 
system. 


Repairs or Improvements? 


If you contemplate alterations in 
your warehouse, it will pay you 
from a tax standpoint to determine 
whether those alterations are re- 
pairs or improvements. 

An eastern warehouse operator 
decided to make extensive changes 
in his warehouse and asked a con- 
tractor to estimate on the follow- 
ing work: repairing bad spots in 
the roof, replacing the coal fur- 
nace with an oil burner, relocating 
steam pipes, installing a modern 
electrical wiring system, mending 
broken plaster, painting walls and 
ceilings, installing overhead doors, 
and shoring up roof supports out 
of line because of sinking subsoil. 

The estimate on the entire job 
was $22,000, all of which the 
warehouseman believed he could 
deduct under the heading “re- 
pairs.” Before signing the con- 
tract, however, he investigated the 
tax element of the work. He was 
lucky he did, because he might 
have lost a deduction of $9,500. 
The reason is simple: The cost of 
repairs is deductible, while the cost 
of improvements is depreciable, 
but not deductible. If repairs are 
made as part of a general improve- 
ment plan—or if separate records 
of repairs are not kept—the re- 
pairs are considered to be improve- 
ments and are not deductible. 

The above warehouseman’s first 
job, therefore, was to decide which 
were improvements and _ which 
were repairs. Repairs are consid- 
ered by the Treasury to be steps 
necessary to keep property in rea- 
sonably good condition without 
adding appreciably to its value. In 
the above instance, the Treasury 
would consider the following as 
repairs: mending the bad spots on 
the roof and shoring up the roof 
supports, relocating the steam 
pipes, mending the broken plaster, 
and painting the walls and ceilings. 
All the other alterations would be 
considered improvements. 

The warehouseman had _ two 
separate contracts drawn up—one 
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for repairs and one for improve- 
ments. The repairs amounted to 
$9,500, which was deductible. 

The rule governing repairs and 
improvements also holds true with 
respect to maintenance of mate- 
rials handling equipment. If you 
have major parts of an expensive 
machine replaced, do not include 
repairs in the replacement con- 
tract. Have the repairs done 
separately, or if that is not pos- 
sible, have separate records kept 
of the repairs. Improvements and 
replacement of parts on machines 
are depreciable but not deductible. 

The opening of a new warehouse 
also offers opportunities for tax 
saving. You will be well paid if 
you consult your accountant and 
your attorney before opening a new 
warehouse. Accounting-wise, for 
example, there is the problem of 
how to treat “handling-out” fees. 
The only sound accounting method 
of treating these receipts is to set 
up a reserve and allocate them over 
the period they cover. 

Warehouses which have _ been 
doing this for years are permitted 
to treat as income only the por- 
tion of the income which is allo- 
cated for the current year. How- 
ever, new warehouses must report 
as income all “handling-out” re- 
ceipts in the year in which they are 
received. While “handling-out” 
costs tend to balance receipts in 
later years, the tax on “handling- 
out” receipts the first year may be 
a severe burden. Look into the 
advisability of retaining your new 
warehouse as part of your present 
corporation for the first year, so 
that the “handling-out” receipts 
of the new warehouse can receive 
the same tax treatment as those of 
the parent company. 


Watch Insurance Proceeds 


A warehouse on the Pacific 
Coast, insured for $200,000, burned 
to the ground. The insurance was 
held up due to some technicality, 
but the company had an oppor- 
tunity to purchase another ware- 
house for $200,000. It decided to 
purchase the new warehouse out 
of present funds without waiting 
for the insurance. 

If the company had gone ahead 
with the plan, it would have in- 
curred a tax liability of many thou- 


sands of dollars. For tax purposes, 
the old warehouse had been de- 
preciated each year, and at the time 
of the fire, its depreciated value 
was only $90,000. The $200,000 
insurance, therefore, represented 
a book gain of $110,000. If the 
company had purchased the new 
building before receiving the in- 
surance proceeds, it would have had 
to pay taxes on the full $110,000 
gain. The $110,000 would have 
been a taxable gain, even though 
the insurance did nothing more 
than pay an actual replacement 
cost. 

The same rule applies to all 
casualty proceeds. To avoid a tax- 
able gain, you must purchase the 
replacement after—never before— 
you receive the insurance proceeds. 

It is usually a good idea to put 
the insurance money in a separate 
bank account, so that you can 
definitely trace all the proceeds of 
the awards into the payments for 
the property purchased. 

It is sometimes possible in a 
year when your taxes are likely to 
be high, to reduce them by such ac- 
tions as the following: 

® Settle bad debts. If only part 
of a debt is bad, try to write off 
the bad part. 

® Return equipment which you 
no longer need but on which you 
are still paying, and take your loss 
in a high-tax year. 

® Install a new accounting sys- 
tem. It is a deductible expense. 

® Spend money on moderate ad- 
vertising; hire new executives; 
spend on operations which will 
help promote more profit next year 
but which will be deductible this 
year. 

Tax economy is directly de- 
pendent upon good records. With- 
out records, you are risking high 
tax assessments. Moreover, the 
Treasury has court precedent to 
“bear down heavily on_ those 
whose inexactitude (failure to 
prove exact costs) is of their own 
making.” Your accountant knows 
what records you need to operate 
your warehouse most efficiently. If 
you are in doubt about your pres- 
ent bookkeeping system, it is sound 
business to have a CPA set up a 
new combination of records. They 
may well mean the difference be- 
tween tax economy and tax waste. 
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THE TRAFFIC DEPARTMENT REPORTS 


(Continued from page 19) 


into confusion by the decisions of 
the United States Supreme Court 
in the Staley and Corn Products 
cases and in the Cement Institute 
and Rigid Conduct cases. The shift 
in many industries from delivered 
prices and freight-rate absorptions 
to prices at the mills or factories 
have caused industries to re-ex- 
amine their purchasing and sales 
bases and to give greater consider- 
ation to transportation costs. The 
traffic department can perform a 
valuable service by analyzing the 
effects of these price bases and 
transportation charges upon the 
industry’s inbound and outbound 
traffic and their effects upon sup- 
plies and customer relationships. 


Forecast of Trends 


The annual report affords an 
opportunity for the traffic depart- 
ment to analyze and present. briefly 
and in graphic form the trend in 
freight rates and costs upon the 
industry’s inbound and outbound 
traffic, and to give management the 
benefit of the department’s views 
with respect to imminent trends in 
transportation services and rates. 
With these advance forecasts, man- 
agement may proceed with long- 
range plans for the development of 
new plants, warehouses, and other 
facilities. 

The claim experience of the com- 
pany over the year should be sum- 
marized in the annual report. Such 
a summary should include: 

® The number of, and the amount 
of money represented by, the claims 
filed against carriers and recovered 
by the traffic department for the 
industry. These might be divided 
into claims for loss (including con- 
cealed loss), claims for damage 
(including concealed damage), and 
claims for delay. 

® The number of, and the amount 
of money represented by, the claims 
against the carriers filed and re- 
covered by the traffic department 
on behalf of suppliers or customers 
(assuming it is consistent with 
purchasing and sales policies to 
perform this service for suppliers 
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or customers). The claims may be 
subdivided in the same manner as 
those presented on behalf of the 
industry. 

© The number of, and the aggre- 
gate amount of money represented 
by, claims filed and collected for 
overcharge. 

® The amount represented by un- 
dercharges refunded to the carriers 
by the industry. 

The presentation of the claim 


‘situation is incomplete without a 


summary of the progress made in 
cooperation with other departments 
and with suppliers and customers 
in reducing both loss and damage 
and the conditions which cause or 
contribute to the delay of ship- 
ments and to overcharges or under- 
charges. Claim collection is less 
than half the remedy; claim pre- 
vention is relatively much more im- 
portant. It is always a temptation 
to neglect prevention and concen- 
trate on collection—to point in an 
annual report to large amounts re- 
covered from the carriers through 
claims. But it is much more im- 
portant to reduce and eliminate the 
loss, damage and delay from which 
those claims derive. The most effec- 
tive proof of efficient traffic man- 
agement in respect to claims is for 
annual reports over a period of 
years to show.a decreasing ratio 
of claims to freight transported 
and freight charges paid. 

Management and other depart- 
ments are concerned with decisions 
—both of the courts and the ICC— 
which directly or indirectly affect 
the company. The most important 
decisions should be reported and 
their effects upon the company’s 
business analyzed. 

Legislation affecting transporta- 
tion in which the company is in- 
terested should be summarized, and 
the probable effect of the legisla- 
tion on the transportation services 
used by the company and on the 
rates paid should be forecast. The 
amount recovered by the company 
through the readjustment of un- 
lawful freight rates and charges, 
and through recoveries via repara- 


tion awarded by the ICC or other 
tribunals, should be summarized 
as an achievement of the traffic 
department. 

The ability of carriers to handle 
the company’s business in the im- 
mediate future is also a matter of 
vital concern to the company, par- 
ticularly to the sales and purchas- 
ing departments. A brief survey 
of the condition of different agen- 
cies of transportation may there- 
fore be appropriate, if it can be 
done without unduly lengthening 
the report. 

The progress made by the traffic 
department in cost analyses and in 
studies and research to improve 
the quality and reduce the costs of 
transportation services should be 
reported briefly. The following 
matters might be considered: de- 
murrage control, freight-car sup- 
ply, plant transportation services 
and spotting, special and terminal 
services, comparative costs of ser- 
vice via alternative forms of trans- 
portation, liaison with other in- 
dustries and other departments, 
auditing of traffic and transporta- 
tion functions, statistical studies, 
and training of personnel for traffic 
and transportation work. 

The report should also contain a 
summary of the unsolved problems 
on which the traffic department is 
still working —for example, at- 
tempts to further improve pro- 
cedures, obtain better service, and 
reduce costs. 


Who Prepares the Report? 


The responsibility for collecting 
and screening the data from which 
the report is prepared should not 
be made the routine job of a minor 
employee, nor should it be the re- 
sponsibility of a major executive 
in a large traffic organization. 
Organization structures and the 
capabilities of the members of the 
department must be considered in 
making the assignment. In addi- 
tion, the type of report to be made 
must influence the choice. 

The chief officer of the depart- 
ment should decide upon the final 
form and contents after considera- 
tion of the entire job by his prin- 
cipal assistants. The report must 
be the work of the department and 
bear the imprint of the personality 
of its chief executives if it is not 
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to be just another statistical pres- 
entation of business data. However 
compiled, the data for the report 
should not be left until the end of 
the period, but should be collected 
currently, so that it can be as- 
sembled with a minimum of effort. 

The report should be addressed 
to the executive to whom the traffic 
manager reports. It may be chan- 
neled through this executive to top 
management and to other depart- 
ment executives and their staffs. 
If information of a confidential 
nature is contained in the report, 
a full report containing these data 
and a briefer edition from which 
all confidential data have been de- 
leted or in which restricted figures 
have been translated into percent- 
ages, may be issued. These are 
policy matters which should be de- 
cided upon by management and 
supervised by the traffic executive. 

The traffic document should be 
issued well in advance of the time 
the annual report is made by man- 
agement to the board of directors 
or stockholders. If this timing is 
observed, pertinent data from the 
report can be included in the gen- 
eral annual reports. 

There is no place in an annual 
report to air grievances or to vent 
spite on other departments or indi- 
viduals. Equally, there is no place 
in it for complaints about lack of 
cooperation on the part of other 
departments or for attempts to ex- 
plain away the department’s fail- 
ures or mistakes. It should not be 
an instrument to promote the in- 
terests of the traffic department. 
The annual report of the traffic 
department is a two-edged tool: it 
can be extremely valuable if it is 
good; it can be harmful to all con- 
cerned if it is mediocre or bad. If 
it is done at all, it should be done 
properly. 


A few publications are included be- 
low to aid those preparing such a 
report. These volumes contain practi- 
eal suggestions on form, arrangement, 
and graphic presentation: 


. Practical Report Writing by Selby 
S. Santmyers. International Textbook 
Co., Scranton, Pa., 1950. 


Manual of Report Preparation. Wil- 


liam C. Brown Co., Dubuque, Iowa, 
1949, 


Graphic Presentation Simplified by 
R. R. Lutz. Funk and Wagnalls, New 
York, 1950. 
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FLOOR WITHOUT A CEILING 


(Continued from page 31) 


Walsh-Healey minimums by refus- 
ing to bid on federal purchases. 
But their self-imposed quarantine 
will be short-lived. When the plant 
next door has to increase its wages 
because of the labor secretary’s 
decree, and the one opposite has 
to raise its wages even more for 
the same reason, our isolated man- 
ufacturer is going to have to “put 
up” also. Whether affected directly 
or indirectly, all industry will 
finally have its wage pattern 
raised to ever higher levels. By 
the time some 80 industries now 
being examined have had their 
minimum wages determined, all 
industrial wages will be raised. 
Experience to date indicates 
that the Secretary of Labor goes 


30,000 Cartons to the Package 





OBERT GAIR CO., INC., New York, has 

materially reduced the cost of handling 
the cigarette cartons printed at its plant. 
It has changed the package in which these 
empties are shipped from a 30-lb. manually- 
handled unit to a one-ton unit-load pack- 
age moved by fork truck. The cartons— 
30,000 of them—are packed five tiers high 
in a@ corrugated tray fastened to an ex- 


rather far afield in defining indus- 
tries and determining “prevailing 
minimum” wages. Our first con- 
cern, then, is to see that our in- 
dustry, if and when defined, em- 
braces only those companies and 
those products which properly 
should be classified as being within 
the “caster and floor truck’ in- 
dustry. We must also guard 
against the possibility of having 
items manufactured primarily or 
exclusively by this industry being 
written into the definition of some 
other industry. Just because big 
casters are made for airplanes 
which permit them to land on 
cross-wind runways, we wouldn’t 
want to be blanketed under the 
aircraft manufacturing industry, 
which Secretary Tobin recently 





pendable pallet. Creased corrugated sheets 
are placed over the top for protection, and 
the load is then banded. Both the tray and 
the pallet, which measures 41x41 in., are 
Gair's own products. According to the com- 
pany, I7 such packages—an entire truck- 
load—can be fork-truck-loaded in 40 min- 
utes without the danger of drop-damage 
which existed formerly. 
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tagged with a $1.05 minimum. 
Fortunately, I believe their defini- 
tion will exclude us as an in- 
dustry. 

It is of immediate importance 
that our industry, as represented 
by this association, take immedi- 
ate steps to ascertain its proper 
definition. This will call for a 
careful analysis based on a com- 
prehensive survey of the industry. 
This can be successful only if all 
members cooperate fully and sup- 
ply their best thinking and fully 
detailed information. This coop- 
eration will also be required in 
securing the facts on wages which 
will be needed to ascertain prop- 
erly and accurately the “prevailing 
minimum” wage. 


The “Cluster Theory” 


Actual minimums apparently 
are not accepted as “prevailing 
minimums” by the Secretary of 
Labor in making his determina- 
tions. Instead, by a_ so-called 
“cluster theory,” a much higher 
“prevailing minimum” is deter- 
mined. Wherever the first signifi- 
cant number of workers is found 
above the actual minimum, it is 
there that the minimum is deter- 
mined. Higher minimums are set 
by simply excluding the lowest- 
paid workers. 

Consolidating  straight-time 
hourly earnings in a composite 
frequency distribution table for 
the entire industry results in high- 
er figures. Rates for some semi- 
skilled workers of lower-paying 
plants are combined with those 
of unskilled workers in higher- 
paying plants, thereby creating a 
“cluster” well above the. actual 
minimum. Because of this, it is 
important that our association 
make as complete a study as pos- 
sible of the actual wage rates pre- 
vailing within the industry. 

It is doubly important that the 
smaller companies take full pains 
to provide data requested. Other- 
wise the minimum determined will 
not be tempered with lower mini- 
mum wages they may now be pay- 
ing. They would suffer most from 
any determination which did not 
give full weight to actual wage 
rates now being paid. Their wage 
raise would be the highest. 


So far, only a few of the 80 in- 
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dustries under examination by 
Secretary Tobin have had deter- 
minations made. But the rates set 
to date are far above the 75-cent 
minimum of the Wage-Hour Law. 
Here are some examples: 

Iron and steel: $1.05, $1.19, 
$1.23 (depending on the region) ; 
textile: .87; woolen and worsted: 
$1.05; soap: .95; pressed and 
blown glassware: .83%; aircraft: 
$1.05. 

Recently, the office machine in- 
dustry defended its honor in a 
panel hearing at the labor depart- 
ment in Washington. Not until I 
had examined their preliminary 
wage survey forms and their ques- 
tionnaire on definition of industry 
and products did I grasp the full 
import of the task which faces 
our own industry. 

I am also reminded of a signifi- 
cant question raised by the presi- 
dent of an important company in 
the office machine industry whose 
plant is next door to mine. He 
asked: “Are contract base rates 
(the foundation of wage struc- 
ture) to be washed away and in- 
dustry collective bargaining viti- 
ated by the secretary of labor?”’ 

He further observed: “It ap- 
pears that the prevailing mini- 
mum wage may be determined re- 
gardless of the base rates pro- 
vided in contracts with unions. The 
secretary may also ignore hiring 
rates which are extremely impor- 
tant in many cases. 

“I do not know how many com- 
panies and businesses will be di- 
rectly affected by these determina- 
tions, but I judge from the list 
of industries that thousands of 
companies will be directly affect- 
ed. When you multiply the num- 
ber of companies by the number 
of employees, it is obvious that 
the secretary of labor is wielding 
a tremendous power. The de- 
cisions of the secretary of labor 
may result in a substitution of 
governmental determinations for 
collective bargaining.” 

Truer words were never spoken. 
Since the passage of the Wagner 
Act, and now under the Taft-Hart- 
ley Act—and in the case of some 
industries for many years prior 
to either—much of American in- 
dustry has bargained in good faith 
—if not without blood, sweat, and 


tears—to determine fair wage 
rates. How futile this would ap- 
pear to be if results of wage nego- 
tiation can be voided by the stroke 
of a labor secretary’s pen. 

Historically, differentials have 
existed between wages paid by 
large and small companies in the 
same industry. Minimum-wage 
determinations by the secretary 
of labor eliminate such differen- 
tials and place smaller companies 
at a distinct disadvantage. This 
has already happened in the steel 
industry. It is also true in the 
woolen industry. It will be 
equally true in all other indus- 
tries. Such an increase in com- 
petitive inequity will affect small 
industry in the civilian market 
particularly. The customer who 
comes into the retail store wants 
the best product at the lowest 
price. He doesn’t demand that you 
pay certain wages and sell him the 
product at the resulting higher 
cost. 

American taxpayers should op- 
pose their government buying its 
tremendous requirements at 
prices increased artificially by ac- 
tion of the secretary of labor. 


But the worst danger lies in the 
minimum without a maximum. 
Let’s see how the upward spiral 
operates: 

Minimum wages are deter- 
mined higher than actual wages 
now paid. ... All wages are in- 
creased in proportion. .. . Inequi- 
ties appear between companies in 
the same area... . Inequities grow 
between companies in the same 
industry where some are under 
more than one industry definition 
. . . Wages are further adjusted 
upward by company action or bar- 
gaining negotiation in an effort to 
iron out variations resulting from 
determination. Then things get 
further out of balance and the sec- 
retary of labor again starts re-ex- 
amining all Walsh-Healey mini- 
mums to “get them in line.” Up 
wages go—round after round! 

The late Major Bowes made fa- 
mous one phrase which would ade- 
quately describe the results of the 
secretary of labor’s action 4s 
minimum-wage dictator: “Round 
and round it goes, and where it 
stops nobody knows.” 
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OUTSIDE AUDITING 


(Continued from page 27) 


for things that the average traffic 
department is_ rarely’ troubled 
about—combination rates, inter- 
mediate application, unreasonable 
rates, analogy, misdescription, and 
hundreds of other items. 


DA Article Answered 


In a recent issue of DISTRIBUTION 
AGE (June, p. 50) there appeared 
an article which purportedly ana- 
lyzed outside and inside audit- 
ing. It had inside auditing win- 
ning hands down. A little reason- 
able thinking should prove that 
there is no contest between the two, 
but that outside auditing is a 
necessary and desirable supplement 
to inside auditing, and, further, 
that where inside auditing is not 
done, outside auditing is the only 
remaining control of the correct- 
ness of freight bills. Let us ana- 
lyze arguments given in the previ- 
ous article against outside auditing. 

1) It brings outsiders into the 
company’s operations and thereby 
makes public the names of sup- 


pliers and distributors, and, in par- 
ticular, discloses cost factors which 
can be of extreme value to com- 
petitors. 

This particular reason may be 
attributed to a vivid imagination 
and to too much reading of spy 
stories. Freight auditors, as a 
class, are at least as honest as the 
employees of private industries. 
Among the several score of freight 
auditors I have met in the course of 
business and socially, I never knew 
one who attempted to divulge such 
information. In the normal course 
of a day’s work, a freight auditor 
checks between 500 and _ 1,500 
freight bills. It is all he can do 
to spot the origin, destination, de- 
scription, packing, weight and 
charges, and route on each of these 
bills without trying to record the 
name of the consignee, the con- 
Signor, and the other freight-bill 
information necessary to determine 
the cost factors. However, even 
if he did have the time and inclina- 
tion to gather this information, 
what would he do with it? Ap- 





_Trucking on Rise: Sky's the Limit 
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Guy M. Turner (left), Turner Transfer, and pilot "Porky" Jones with former's Cessna 195 


GY M. TURNER, president of Turner 

Transfer, Inc., Greensboro, N. C., and 
Reading, Pa., is one executive who does 
not subscribe to the theory that it's a good 
business man who keeps his feet on the 
ground. Mr. Turner's organization special- 
izes in the hauling of hosiery-knitting ma- 
chines, and its business prospects are widely 
scattered. To reach them and still get home 
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once in a while, Mr. Turner purchased a 
Cessna 195 five-place monoplane and hired 
a former Navy pilot to operate it. The 
plane is a high-wing type with a 300-h.p. 
engine and a cruising speed of 160 m.p.h. 
In 1949 Mr. Turner's prospects proved to 
be so widely scattered that he spent some 
500 hours in the air and covered about 
80,000 miles. 


proach one of your competitors? 

2) Auditing can be accomplished 
in the traffic department. This is 
usually qualified by stress on a 
larger staff. 

This reason is like saying that 
if what we have is not good enough, 
the answer is to get more of it. 
If a qualified rate clerk costs the 
company $4,000 a year. and re- 
covers $8,000 a year in over- 
charges, the company is better off 
using an outside audit to accom- 
plish the same result, without un- 
dertaking a fixed cost in salary and 
overhead for the clerk. 

3) Top management should con- 
sider the traffic department valu- 
able enough to allow for properly 
trained personnel. Traffic depart- 
ments feel they have already 
proved to management their ability 
to recover on overcharges, repara- 
tions, ete. 

There is no argument against 
this statement, except that we fail 
to see why it should be given as a 
reason for not having an outside 
audit of freight bills made. The 
size and quality of the traffic de- 
partment is a matter for manage- 
ment to decide with the advice of 
the traffic manager. It does not 
enter into a discussion as _ to 
whether or not freight bills should 
be audited outside. 

4) Many traffic departments have 
adequate tariff files for internal 
auditing. In addition, these traffic 
departments know short-cuts like 
specialized commodity guides for 
rate checking; have lists of key- 
point rates for fast checking; and 
have a minimum below which bills 
are not checked, thus making in- 
ternal auditing feasible. 

On the contrary, experience has 
shown that only the largest traffic 
departments have adequate tariff 
files for internal auditing. The 
average small traffic department 
cannot spend the $3,000 or $4,000 
a year necessary to maintain a 
complete tariff file, as such an ex- 
pense would be economically un- 
sound. Instead, there is  ordi- 
narily maintained a file of about 
25 per cent of the necessary tariffs, 
which will cover about 75 per cent 
of the company’s freight bills. The 
company would have to have a 
freight bill running into the mil- 
lions annually to justify the addi- 
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tional expense of the extra tariffs, 
the rate clerks to check them, the 
files to keep them, and the filing 
clerk to maintain them. As for 
short-cuts in rate checking, such as 
minimums below which bills are 
not checked, this sounds like a list- 
ing of inside auditing practices 
which the traffic department is not 
to employ. 

5) Freight movements are fre- 
quently restricted as to territorial 
application; shipments are largely 
minimums or l.c.l. or L.t.l. 

This may be true of one par- 
ticular firm and not true of an- 
other. As a reason against outside 
auditing it implies that the firm’s 
traffic problems are simple and/or 
petty and that the traffic depart- 
ment may therefore be entrusted 
with full control. Hardly flatter- 
ing to the traffic department. 
Moreover, the human element that 
permits an error in extension on 
a freight bill to pass undetected 
should have a control in all matters. 

6) Pre-auditing of freight bills 
may have reduced the need to file 
overcharge claims. 

Were this reasoning followed to 
its logical conclusion, pre-auditing 
of freight bills should not only 
reduce, but eliminate entirely, the 
need to file overcharge claims, 
since the traffic department would 
have no further check upon its own 
work. However, it is doubtful if 
any company anywhere has ever 
eliminated the need to file over- 
charge claims. 

7) Checking of freight bills 
allows the traffic department to 
close out each individual transac- 
tion in every detail. 

It would also allow it to bury its 
own mistakes. 


Benefits of Outside Audit 


What advantages accrue to the 
company having an outside audit 
made? Let us list them and see 
whether they are worthwhile: 

® Recovery of money without 
effort or expense on the part of the 
company. 

® Savings for the future. While 
the traffic bureau shares in the re- 
coveries it effects for the company, 
the very act of filing claim for the 
recovery advises the carrier of the 
error it has made and gives it the 
opportunity to correct that error 
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tor the future. Most carriers take 
advantage of such an opportunity. 

© A negative check on the eff- 
ciency of the traffic department. 
It is only when the results of an 
audit are negative or trifling that 
the check on efficiency can be con- 
sidered conclusive. Large recov- 
erlies by an audit may be due to 
other reasons than the inefficiency 
of the traffic department. For in- 
stance, a traffic department cannot 
be classified as inefficient if it 
fails to detect an obscure provi- 
sion in a tariff: yet auditing bu- 
reaus have made some of their 
largest recoveries where just such 
situations prevail. Again, one can- 
not blame the traffic department 
for not carrying in its file a tariff 
covering a territory in which the 
company does not have heavy 
traffic. However, that very tariff 
may have a low commodity rate 
which the traffic bureau will use for 
the construction of a combination 
of rates much lower than the 
through rate assessed. 

It is possible to go on in this 
vein almost indefinitely. Suffice it 
to say that large recoveries by the 
traffic bureau are not necessarily 
an indication of the inefficiency of 
the traffic department. On _ the 
other hand, should the audit pro- 
duce negligible results, the traffic 
department has been confirmed in 
the performance of an excellent job 
and can be proud to point out the 
actual record to management. 

® The performance of necessary 
work at a fair compensation—a 
compensation which quite often 
comes to less than it would cost 
the company to do the work itself. 
There is no gainsaying that freight 
bills should be audited; however, 
when the cost of auditing exceeds 
50 per cent of the amount recev- 
ered, it is more profitable to have 
it done outside. The same prin- 
ciples govern this work as govern 
all other operations carried on by 
the company. If the cost of carry- 
ing freight in the company’s own 
trucks exceeds that of moving it 
by common carrier, the traffic man- 
ager’s duty is to call in the com- 
mon carrier and save the company 
money. In the same way, if the 
cost of inside auditing exceeds the 
cost of outside auditing, it is the 
traffic manager’s duty to turn the 


work over to a traffic bureau and 
save the company money. 


Good T.M.’s Favor Audit 


The inefficient traffiC manager 


does not like outside auditing. He - 


is naturally afraid that manage- 
ment will discover how little he 
knows. The curious fact is that 
he is usually successful in his fight 
against outside auditors. The best 
leads that the traffic bureau re- 
eceives from sources in the trans- 
portation field are the very firms 
that usually reply that their audit- 
ing needs are well taken care of 
by “their own capable traffic de- 
partment” and that it is not their 
practice to send their bills out for 
audit. On the other hand, the 
easiest firms to sell, and the ones 
which cooperate best with the 
traffic bureau, are those with good 
traffic departments anxious to do 
the most for their company. The 
really good men can afford to say 
that the results are what count. 
Indicative of the importance at- 
tached to outside auditing by the 
top men in the field of traffic is 
the fact that fully 90 per cent of 
the biggest industrial corporations 
in the country use outside audi- 
tors. Most of them have their bills 
audited not once, but twice—by two 
different outside traffic bureaus. 
The traffic expert realizes that the 
problem of rates and charges con- 
stitutes one of the most compli- 
cated commercial activities. He is 
therefore not only willing, but 
anxious to obtain all the help he 
can get. Even the efficient traffic 
man does not always interpret cor- 
rectly the complicated wording of 
some of the rules and restrictions 
incorporated in the tariffs. As a 
result, he may permit the assess- 
ment of incorrect rates on the as- 
sumption that they are correct. 
The auditing agency, quick to seize 
upon such opportunities, files a 
claim and in this way clarifies the 
phraseology of the tariff. Thus 
the carrier and the traffic manager 
are made aware of their past error. 
Such honest mistakes have in- 
fluenced the entire distribution set- 
ups of large companies. The result 
of the correction has been savings 
of hundreds of dollars annually in 
freight charges and thousands of 
dollars in other distribution costs. 
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BRITISH HANDLING 
(Continued from page 28) 


chanical aids’ made an extended 
tour of the U.S. last year ‘“‘to study 
and report upon the circumstances 
which have led to the wide applica- 
tion of materials handling aids... 
in American manufacturing indus- 
try and the reasons why employers 
and operatives welcome their intro- 
duction” and “to report on the gen- 
eral principles which have been 
evolved as a result of their experi- 
ences, which may be applicable to 
British industry.” 

The 22,000-word report which the 
team issued upon its return to 
Britain had as one of its recom- 
mendations that “liaison be estab- 
lished with the handling division 
of the American Society of Mechan- 
ical Engineers by the interested 
British professional bodies and 
specialist associations for the ex- 
change and publication of papers 
and standards concerned with ma- 
terials handling.” It was stated 
that groups in this country are will- 
ing to cooverate. 

British-American cooperation in 
the handling field is apparently not 
new, however. According to Mr. 
Kelsey, the British have already 
profited immensely from the appli- 
cation of American methods—so 
much so, it appears, that the report 
of the British handling team, as in- 
terpreted by The Machinist, another 
British magazine, stated that the 
increased productivity and the re- 
duction in costs which American 
management has effected through 
the skillful use of handling equip- 
ment was due to “ ‘no new or un- 
known mechanical device not avail- 
able on the British market.’ ” It had 
come, The Machinist interprets the 
report as saying, “from the exten- 
sive and intensive application of 
known methods and equipment.” 

This section of the report was 
more than borne out by the afore- 
said exhibition. One hundred and 
seventy-five manufacturers of ma- 
terials handling equipment, includ- 
ing the British branches of such 
familiar American producers as 
Yale & Towne, Mercury, Lamson, 
Westinghouse, and Goodyear, dem- 
ostrated that the “known methods 
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and equipment” were, indeed, avail- 
able on the British market, and, in 
fact, that some unknown methods 
were available to boot. 

The prima donna turned out to be 
an overhead traveling crane which 
an operator can control by portable 
radio from a distance of 200 feet. 
The “crane with the roving eye’— 
so called because it can operate out 
of sight of the controller—is manu- 
factured by Vaughn Crane Com- 
pany, Ltd., London, and is manipu- 
lated from four control switches on 
the shoulder-slung radio. It is ex- 
pected, among other things, to per- 
mit plants which work with radio- 
active materials to handle these 
substances mechanically without 
fear that personnel will be con- 
taminated. 

Equally in evidence was equip- 
ment for handling materials at the 
ground level. Stress was on pal- 
letization, a system which the Brit- 
ish, owing to limitations in their 
transportation facilities, have had 
to custom-build. Mr. Kelsey informs 
us, for instance, that the British 
freight car is but 16 feet long and 
can take a pallet or container no 
larger than 40x40. In fact, only 10 
such pallets can be _ single-deck- 
loaded in a car. 

These unhappy circumstances do 
not appear to have acted as much 
of a deterrent, however. There were 








pallets galore at the show—wood, 
steel, aluminum, wire mesh, alloy, 
and cardboard—one of the latter an 
expendable unit which can take a 
five-ton load. A five-long-ton load, 
that is, or 11,200 pounds. 

There will be plenty of work for 
the pallets, apparently, for, accord- 
ing to the B.B.C. broadcast men- 
tioned previously, “the pallet and 
fork-lift truck method of handling 
is now being widely ‘used in this 
country in such industries as food, 
chemicals, engineering, rubber, 
paper, textiles, tobacco, and paint.” 
And The Machinist, in a pre-show 
editorial, stated that “there is evi- 
dence that fork-lift trucks are like- 
ly to take over more of the work of 
conveyors.” 

Elsewhere in the editorial, how- 
ever, the conveyor manufacturers 
were credited, along with the mak- 
ers of hand equipment and the crane 
producers, with having shown fine 
initiative. The power-truck com- 
panies were cited for both initiative 
and “ingenuity.” 

The latter lived up to advance 
billing when one of their number 
came up with a five-ton-capacity 
(long) straddle truck. According to 
a release which the British Informa- 
tion Service got out on the show, 
this marked the first time that such 
a unit was “on show.” The release 
failed to say on show where, and we 
have no way of knowing if it meant 
on show at the show or on show in 
Britain. But it did say the truck can 
work on the wooden upper floors of 
warehouses. We’re checking. 
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THE MOVING INDUSTRY 


(Continued from page 24) 


Mr. McDonald reviewed the 
rapid development of national 
highway transportation, including 
early efforts of the state legisla- 
tures to develop regulatory stat- 
utes such as legislative size and 
weight limitations “designed to 
protect the.public interest.” He 
charged that organized motor ve- 
hicle operators had generally de- 
veloped the habit of resisting such 
protective legislation and argued 
that the time has come for the 
trucking industry to get into the 
national program and help develop 
uniformity in regulations. This 
should come, he asserted, through 
additional state reciprocity agree- 
ments and through cooperation 
with such agencies as his own Na- 
tional Association of Railroad and 
Utilities Commissioners, the Na- 
tional Governors Conference, and 
the American Association of State 
Highway Officials. 

The program, contended Mr. Mc- 
Donald, should aim for uniformity 
in state laws and the enforcement 
of existing laws, and should make 
a special effort to standardize the 
various state gas-tax incomes. He 
said that the trucking industry, in 
helping first to “correct these reg- 
ulations problems at the _ state 
level,” would be helping to oppose 
“a present dangerous trend toward 
concentration of authority in the 
central government.” 


Public Is Misinformed 


Walter W. Belson, Director of 
Public Relations, ATA, decried the 
public’s lack of information about 
the trucking industry. “The truck- 
ing industry is in trouble,” he 
asserted. “During 1951, a total of 
44 of the 48 state legislatures will 
be in session. No business suc- 
ceeds,” Mr. Belson added, “except 
by public favor. And the trucking 
industry exists only at the suffer- 
ance of the public—through per- 
mission of the unhampered use of 
our public highways. The future 
of such use will be largely deter- 
mined through future expressions 
bv the state legislatures and the 
Congress.” 

The public in general—in fact, 
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many individual operators within 
the trucking industry itself—have 
little conception, Mr. Belson told 
the delegates, of the vast scope of 
national motor trucking and the 
basic public dependence on high- 
way transportation. He contended 
that the public had been gaining 
wrong views of the trucking in- 
dustry, because its impressions 
came from three incomplete but 
often spectacular sources: truck- 
ing law violations by the compara- 
tively few; occasional examples of 
unsafe truck driving; and truck- 
ing interference with automobile 
travel. 

Moving industry operators, be- 
cause of their more intimate ser- 
vice contact with their clients, 
should exert themselves in helping 
to develop a more favorable public 
attitude toward highway trucking, 
he said. 

Francis L. Wyche, chairman of 
the Conference committee on 
“road patrol,” reviewed the safety 
program undertaken by the organ- 
ized moving industry. Road pa- 
trols were first started in January, 
1947, and to date a total of 17,481 
road-patrol reports had been is- 
sued to about 12,000 different mov- 
ing-van operators, it was pointed 
out. This service to date had in- 
volved a total cost of $21,700, 
while the reports had yielded re- 
ceipts of $19,850—leaving a cur- 
rent book deficit of $1,850. It was 
reported that the present program 
is “more than paying for itself” 
and is therefore gradually reduc- 
ing the original set-up investment 
and operating costs. A charge of 
two dollars per reported road-pa- 
trol observation is billed to the 
individual carrier. 

Participation of more carriers 
would make possible a further ex- 
pansion of the program, it was 
felt. Reports include ratings on 
such physical equipment as steer- 
ing apparatus, lights, brakes, and 
safety equipment, the neglect of 
which might cause an accident. A 
recent improvement in the road- 
patrol procedure has included the 
addition of cameras on all of the 
patrol cars. It was pointed out 


that a camera may also be valu- 
able in a road inspection where an 
accident is involved. All present 
official patrol operations are in the 
area from Maine to the Carolinas 
as far west as Ohio, but additional 
patrols will be developed as de- 
sired by operators, it was said, 
Operators cooperating in this re- 
porting service were advised to 
make full use of road reports in 
the corrective education of the 
driver. 


Report to Congress 


Tariff and commodity problems 
in the industry as covered in the 
Conference’s most recent educa- 
tional publication, “The Moving 
Industry Report to Congress’’—the 
fourth of a series of printed re- 
ports to members of the moving 
industry—were reviewed by J. F. 
Rowan, executive secretary of the 
Conference, at the assembly’s final 
panel session. It was stated as the 
official attitude of the Conference 
that when a special hauling ser- 
vice is needed, regardless of the 
commodity involved or the car- 
riers’ certificates, the movers as- 
sumed the right to do such haul- 
ing. To protect this right, it was 
the business of the Conference to 
“sell” to all interested traffic regu- 
latory bodies the argument that 
the 4,000 “movers” of the nation 
are performing for shippers a 
specialized service for which spe- 
cial tariffs are justified, as dis- 
tinguished from some other forms 
of transportation, including rail 
carriers and motor-freight-line 
haulers. 

Concern was also expressed in 
this session over the practice of 
some government units, especially 
the Army, of “taking bids’ for 
some of their hauling and moving. 
It was held that in many cases this 
practice had, in effect, reduced the 
transportation payment to a scale 
35 to 50 per cent below that of 
the published tariffs. 


At its final business session, the 
re-named “Movers Conference of 
America” re-elected its officers for 
another year. They are: J. Wal- 
lace Fager, chairman, Philadel- 
phia; J. L. Wilkinson, vice chair- 
man, Charlotte, N. C.; John F. 
Ivory, treasurer, Detroit; Harold 
J. Blaine, secretary, Los Angeles. 
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PAR IN SALES 


(Continued from page 29) 


he serves, and on the problem of 
market penetration. 

For the benefit of his own organi- 
zation and of his distributing out- 
lets, each manufacturer should es- 
tablish and publish a sales policy 
based on the method of distribution 
chosen, outlining and supporting 
the plan of operation. The pub- 
lished sales policy should include 
every step of the distribution proc- 
ess that affects the sale and service 
of the product, and a statement on 
how it should be handled. It is sur- 
prising how many sales manage- 
ments overlook this important point 
and how many salesmen do not 
know specifically what is expected 
of them in the way of objectives 
and method of operation. 

Challenge No. 3 is to develop 
potent sales too's through effective 
advertising and promotion. We 
penetrate the market through ad- 
vertising, direct mail, and personal 
contact; and all three must be co- 
ordinated to function together for 
maximum results. 


Building the Sales Staff 


Challenge No. 4 is to revitalize 
the selling organization. Salesmen 
must be carefully selected, properly 
trained, and given incentive and 
proper direction. Do you have the 
right type of men in your sales 
work? You will want to check each 
salesman on the following basis to 
be sure he has the qualifications to 
measure up to his opportunities: 

* His mental attitude. Is it posi- 
tive or negative? A man’s emo- 
tional and mental attitude is equally 
as important as his aptitude. It 
must be positive and constructive 
at all times to do the saies job that 
you want done. 

* His interest in selling, his en- 
thusiasm, his desire to get ahead, 
his fighting heart. 

* His sales approach, his voice, 
his speech, his mannerisms. 

* His persuasiveness, his persis- 
tence. 

*His industriousness and his 
energy, his determination. 

*His aggressiveness balanced 
With his tact. 

* His work organization. 
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TheNEW CLARK Flectnic 


TRUCLOADER 1000-|b. Fork Truck 


Were are the Reasons Why: 


This machine embodies every desirable feature 
that experienced users have requested. It is the 
nearest approach yet to the ideal electric 1000-Ib. 
fork-lift truck. 


° ° 
% Automatic Acceleration Automat- 
ically accelerated control is standard. First power 
point selected by directional control lever. on 
steering column—successive 
through master switch which in turn is con- 
trolled by an automatic timer. Guarantees even 
acceleration. 


points controlled 


* Non-Plugging Controls impossible 
to change direction until motor comes to full 
stop. Important safeguard to windings and other 
vital components. 


* “Deadman” Safety Brake Brake 
sets automatically when the driver leaves seat; 
releases when seat is occu- 
pied.Combination parking 
brake and safety feature. 
Independent of service 
brake. Directional control 
lever also automatically 
locks in neutral when 
driver leaves seat, 


* Independent 





Hydraulic System— 


Separate motor increases 





INDUSTRIAL TRUCK DIVISION « CLARK EQUIPMENT COMPANY ~ BATTLE CREEK 11, MICH. 
Please send: [] Elec.-Trucloader Literature (1) 


boost. Directional lift lever: pulled upward, it 
raises the forks; pushed downward, it lowers 


them. 


« Greater Capacity Increased lift ca- 
pacity and speed; increased travel speed. Sim- 
plified driving—finger-tip control; non-kick-back 
steering. 


4 Easy To Service Battery-compartment 
cover hinged at front for easy access—plug- 
receptacle conveniently mounted. All grease fit- 
tings within easy reach. 


You'll want full information on this new “BEST 
BUY” in the entire field of Materials Handling. 
Get in touch with your nearby Clark dealer— 
you'll find him a capable counselor on your 
handling problems. The coupon is for your con- 
venience—no obligation. 


“ELECTRIC anp GAS POWERED 


FORK TRUCKS 
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office equipment for shipment to any part of the 
world. Whenever there’s personnel moving to do, call 
your United agent—he will take the details off 
your hands. See Classified phone book or wire 
Moving Headquarters, St. Louis 17, Mo. 


United 







United Mxe- launed Moving 
includes many ¢Zeccad services 


Specialized packing and crating is a science that United 
Van Lines agents have achieved to perfection. U.V.L. 
techniques are completely modern, saving time and 
money. United movers are equipped to take on any 
assignment—packing and crating household and 

















Loading waterproof household goods lift-van: desti- 


nation Africa. That’s “Moving with Care Everywhere!” 





VAN LINES, inc. 


‘“‘Moving with Care Everywhere’”’ * Over 350 agents in U. S$. and Canada 


United Vans exclusively are “Sanitized for Cleaner, Safer MoVing 





® His self-management. Is he a 
self-starter, a doer? 

® His imagination, his initiative, 
his resourcefulness. 

® His product knowledge. 

® His product presentation. 

® His understanding of the meth- 
od of operation. 

® His ability to get others to 
work with him and for him. 


Are your salesmen _ properly 
trained for the job to be done? 
Salesmen should be trained in three 
fundamental things: 


® Product application. 

® Product presentation, includ- 
ing the fundamentals of selling, the 
human side of selling, and the 
technique of selling. 

® Method of operation—follow- 
ing the plan and policy of the com- 
pany. 


As in sports, we should retrain 
our salesmen each year with just 
as strenuous a program for our 
older men as for the young men 
coming along. Most manufacturers 
overlook the fact that our older 
salesmen need just as much re- 
training to re-educate their mental 
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and physical muscles as our new 
salesmen need their basic training. 

If distributors are a part of the 
sales organization, then we must 
accept the responsibility of training 
their sales organizations through 
our salesmen; and our salesmen 
must be trained in effective meth- 
ods of imparting information to 
the distributor salesmen and in the 
technique of conducting distrib- 
utor sales meetings. 

Training as a continual process 
is important. The success of any 
basic sales training effort is depen- 
dent upon making it a continuous 
part of home-office and field: activ- 
ity. The initial basic training at 
the factory is only a good begin- 
ning which must be followed up 
regularly and continuously to keep 
each salesman alert to his respon- 
sibilities and enthusiastic over his 
opportunities. Salesmen must be 
kept on their toes at all times 
through the most effective follow- 
through training methods we can 
develop to provide guidance, super- 
vision, inspiration and information. 
In this way, steady growth in sales 
productivity will be assured. 


Develop the Man 


Our greatest asset is manpower. 
Our biggest job is to develop man- 
power to its maximum productivity 
and maximum earning capacity. It 
is time that we gave as much 
thought and study to the human 
element as we have for many years 
to the non-human element—ma- 
chinery. So far, little progress has 
been made by industry in the de- 
velopment of manpower. Most man- 
ufacturing progress to date comes 
from better machines and gadgets 
rather than from the development 
of men. The proper evaluation of 
the human element and its evolu- 
tion is considered the best invest- 
ment that can be made in the busi- 
ness enterprise to make industry 
profitable and the nation prosper- 
ous. It is said that business is eff- 
cient and profitable when those di- 
recting it know their own ability 
and the ability of all in it, and 
strive to develop and use each of 
these abilities to accomplish de- 
sired results. Developing the man 
himself, with his limitless latent 
abilities which under proper con- 
ditions can be enormously produc- 
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tive, 1s the great opportunity for 
management. To increase the pro- 
ductivity of each salesman as a re- 
sult of his personal and business 
development stimulated through 
proper incentives is another chal- 
lenge to sales management. 

In sales work, it is common ex- 
perience that straight salary takes 
away the incentive to sell and re- 
sults in decreased efficiency and loss 
of business. An incentive plan on 
the other hand creates keen in- 
terest that drives the salesman to 
do his best for himself and his 
company. It taps the hitherto un- 
used forces and brings into action 
a sporting instinct which lies dor- 
mant when the salesman is work- 
ing on a straight salary. 

Challenge No. 5 is to check re- 
sults. Do you put the full respon- 
sibility on your salesmen for max- 
imum results from his territory, or 
do you share this’ responsibility 
with him, and through proper di- 
rection bring out the best that is in 
him? Salesmen need management. 
The high cost of not managing is 
incredible. Some of it comes from 
the type of top management that 
gives orders but does not see that 
the orders are carried out. They let 
the district manager manage him- 
self and the salesman run his own 
race with little or no direction, and 
they wonder why the sales unit as 
a whole does not hit top efficiency. 
No defect is more fatal to good 
sales management than the assump- 
tion that all work will be carried 
out as instructed. A good manager 
checks constantly, corrects prompt- 
ly, and then begins to check again 
to be sure the plan is followed 
through. 

Records should be used as tools 
of management to keep salesmen 
informed of their “performance 
versus task” standing. In spite of 
a salesman’s resistance to report- 
ing facts about his own work, we 
find that he is intently interested 
in the comparative figures of his 
own performance as it compares 
with the average. A method of con- 
trol can be developed through 
monthly summary reports of indi- 
vidual salesman’s activity, showing 
not only the results of the activity, 
but the amount and type of activ- 
ity in number of calls made, num- 
ber of inquiries developed, number 
of quotations made, number of new 
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| Cars keep rolling off line 
when parts “fly” to the job 
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increased production at a West Coast assembly line caused a parts shortage. 
Shipment in transit was located at St. Louis in late afternoon and Air Expressed 
to coast. Delivered 5 A.M. next morning. Speed like this keeps production rolling, 
lets you meet every delivery date. Shipping charge for 50-lb. carton: $24.56. 


You get door-to-door service induded 
in the low rate. This makes the world’s 
fastest transportation method conven- 
ient and easy to use. Specify it regularly 
to keep customer service high—and 
high-cost inventories low. 


Shipments go on all Scheduled Airline 
flights. Speeds up to 5 miles a minute— 
dependable service, experienced han- 
dling. For fastest shipping action, phone 
Air Express Division, Railway Express 
Agency. (Many low commodity rates 
in effect. Investigate.) 


Air Express gives you all these advantages: 


World’s fastest transportation method. 

Special door-to-door service at no extra cost. 

One-carrier responsibility all the way. 

1150 cities served direct by air; air-rail to 22,000 off-airline points. 
Experienced Air Express has handled over 25 million shipments. 










Rates include pick-up and delivery door 
to door in all principal towns and cities 





A service of 
Railway Express Agency and the 
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155 SIXTH AVENUE 





Electric Protection 
against 
Fire - Burglary - Holdup 


Aero Automatic Fire Alarm 


Sprinkler Supervisory and 
Waterflow Alarm Service 


Watchman Supervisory and 
Manual Fire Alarm Service 


Burglar Alo:m — Heldup Alarm 


: 
ADI 
Controlled Companies of 


AMERICAN DISTRICT TELEGRAPH (CO. 





NEW YORK, N. Y. 
Central Station Offices in all principal cities 
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Dandux' new pads give better pro- 
tection with higher quality at lowest 
prices. | 


Cut Size 1-3 Doz. 4-12 Doz. 
36" x 72" $26.75 $24.75 
54" x 72" 37.90 35.10 
72" x 72" 46.25 42.75 
72° x 80" 51.75 47.90 


F.O.B. DANIELS, MD. 


Write for quotations on orders of 
more than |2 dozen. 


C.R. DANIELS, INC. 


4900 WETHEREDSVILLE ROAD 
BALTIMORE 16, MARYLAND 
CHICAGO - NEW YORK - DALLAS 

















accounts developed, amount of busi- 
ness booked in total volume and on 
each product, and other pertinent 
information. No salesman likes to 
be kept in ignorance of his own 
standing! Progress reports should 
be issued monthly and for the cu- 
mulative period, not only for sales- 
men, but also for distributors. To 
the salesman and the distributor, 
the most interesting news in the 
world is the report of where he 
stands. 


Challenge No. 6 is to develop a 
new philosophy of service. We need 
to develop anew—from the janitor 
to the president—a new philosophy 
toward the customer, a philosophy 
of service, as our only justification 
for being in business. We must re- 
establish in the minds of our en- 
tire organization the importance of 
the customer, for he is the man who 
determines the slant of the sales 
curve and the size of our pay en- 
velope. This must be done through- 
out the entire organization. 


You'li Get Results 


Every plan of action should point 
to increased efficiency and greater 
productivity on the part of the 
salesman, but the salesman cannot 
do the job alone. Management has 
a heavy responsibility of its own, 
which is best explained in a list of 
10 commandments for sales man- 
agers which appeared in Printers 
Ink some time ago: 1) Select men 
carefully; 2) train men carefully; 
3) pay men liberally; 4) reward 
men frequently; 5) recognize men 
constantly; 6) promote men regu- 
larly; 7) build men’s pride; 8) in- 
crease men’s power; 9) develop 
men’s morale; 10) deserve men’s 
loyalty. 


With the sales objectives estab- 
lished, and with these objectives 
supported with a step-by-step plan 
of action, and followed by salesmen 
properly selected, properly checked 
for sales qualifications, properly 
trained, properly directed, given 
proper incentives, supported with 
effective sales tools, sparked by 
dynamic sales management, backed 
up with the proper service attitude 
from the entire organization, you 
cannot miss in getting your full 
share of the available business at 
all times. 
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TRUCKERS' DILEMMA 


(Continued from page 21) 


ally moved via rail at such a low 
carload weight! In the commis. 
sion’s waybill analysis of 1947 
(Statement 507), the average load 
per car for all articles of stee 
amounted to 41 tons. The same 
analysis, for 1949 (Statement 505), 
gives minimum weights for vari- 
ous steel articles; they range from 
58 tons per car (billets) to 27 tons 
(nail and wire), with the large and 
important group of manufactured 
iron and steel showing 38 tons. 
And, proving the accuracy of 
these statements from _ various 
sources, the rails, in their own tab- 
ulation, exhibit ER-100, show an 


average load of 37.7 tons during | 


the week of their traffic test. A 
comparison between present earn- 
ings per mile or per car and 
projected earnings under the new 
rate-weight set-up would therefore 
show about the following represen- 
tative figures (using the higher of 
the two rate scales) : 

Earnings based on present rates 
and a 38-ton minimum— 


Mileage Rate Car-mile Per-car 
Block in Cents Earnings Earnings 
in Cents in Dollars 

50 18 273 136.80 
100 32 244 244.00 
300 5] 129 387.60 
600 72 91 546.20 


Earnings based on new rates and § 


a 40-ton minimum— 


Mileage Rate Car-mile Per-car 
Block in Cents Earnings Earnings 
in Cents in Dollars 

50 12 192 96.00 
100 20 160 160.00 
300 39 104 312.00 
600 62 82.7 496.00 


These few examples show that 
the new rates do not produce 
greater revenue even at the longer 
distances and with a rather modest 
reduction in rates. 

We do not have to adopt the 
motor carriers’ contention that the 
rails would have to take over all 
of the motor carriers’ present ton- 
nage to produce even three per 
cent over their present net income. 
Simple arithmetic, based upon the 
traffic study alone, shows that the 
rails would have to get a good 
deal of truck traffic to balance the 
net income by their reduction of 
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rates on present traffic. And there 
seems to be no doubt that much 
of the steel traffic will remain with 
the truckmen. 

Significant, in our opinion, is 
the fact that these statistical spec- 
ulations had no apparent influence 
on either the rails or the commis- 
sion. The general statement of the 
railroads that “the proposed rates 
will bring back to the rails suffi- 
cient traffic to more than offset the 
reduction in revenue” was accept- 
ed. Behind that, as far as the com- 
mission was concerned, apparent- 
ly lay the general philosophy that 
the rails can always derive advan- 
tage from large volume—even at 
depressed rates, as long as these 
rates remain fairly reasonable. 
The rails, of course, also are anx- 
ious to forestall further inroads 
by the motor carriers into this and 
other highly valued traffic. 

The motor carriers are faced 
with a perplexing situation. Most 
of the present conditions were 
brought about by the indiscrimi- 
nate and substantial rate increases 
put into effect by the railroads 
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during the last few years—in- 
creases which have amounted to 
about 189 per cent since 1946. 
Many of the motor carriers united 
in rate conferences to attempt to 
follow these increases, but the com- 
mission, using the criterion of 
costs and revenue needs, did not 
permit them to raise their rates 
to the railroad level. In this, the 
commission had the unanimous 
support of the shippers. Even the 
recent efforts of motor carriers to 
equalize their rates with rail rates 
in the South were stymied; and 
these efforts had no connection 
whatever with the steel-rate war. 

Here we face the first dilemma 
of the motor carrier: If he follows 
the upward trend of rates, regard- 
less of the need for added revenue 
or the laws of his own economics, 
he will meet opposition by the 
commission, complaints by the 
shippers, and the constant threat 
of losing tonnage, which for rather 
intangible reasons is withheld from 
him under equality of rates. If 
he follows the opposite route and 
establishes lower rates indepen- 


dently of rail rates, he will prob- 
ably gain tonnage, but he will chal- 
lenge the rails to take punitive 
action. 

We are actually guilty of a mis- 
nomer in using the term “motor 
carriers.” There is scarcely a sin- 
gle group with similar interests to 
be found even in the smallest seg- 
ment of the field. The trucking 
industry is composed of small units. 
It might well be considered one 
of the last—and most active—rep- 
resentatives of “small business.” It 
would be quite incongruous to 
charge the innumerable individuals 
of this industry with responsibili- 
ties derived from the public-utility 
concept as applied to the railroads. 
It would be utterly absurd to re- 
gard their much _ individualized 
price policy from the viewpoint of 
public-utility obligations and ex- 
pect members of the trade to fol- 
low a rate pattern which has 
evolved from years of national, ter- 
ritorial, and _ political struggles 
based upon the philosophy that the 
grand total of freight revenue paid 
to the grand total of the railroads 
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must kalance the bill, regardless 
of the fact that many a commodity 
in its travel from production to 
consumption is’ subsidized’ by 
higher-than-necessary rates paid 
by those commodities which can 
afford it. 

Most individual motor carriers 
cover a limited territory. Many, 
if not most of them, carry a rather 
small selection of commodities, fre- 
quently basing their entire exist- 
ence on just one or two industries. 
How can they afford to average 
their traffic over the great variety 
of commodities which the rails 
carry over the whole of the United 
States? 

Thus we approach the next and 
greatest dilemma of the motor car- 
rier. As a small business man, as 
a local, contract or specialized car- 
rier, he must follow the law of 
self-preservation. He must take ad- 
vantage of the savings resulting 
from concentration on certain com- 
modities between regular points. 
He must include in his price cal- 
culations economies gained from 
proper distribution of joint costs 
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in connection, for instance, with 
backhauls—since his equipment is 
not even to the nth degree as ex- 
pendable as freight cars under nor- 
mal conditions. He will, as an in- 
dividual, make every effort to bene- 
fit by all the advantages which lo- 
cation, labor conditions, or me- 
chanical flexibility of service will 
afford him. If he didn’t he would 
not only betray his own self-inter- 
est, he would be untrue to the fun- 
damental principles of a free 
economy. 

If in this dilemma, however, he 
makes this choice—as the majority 
of contract carriers and smaller 
carriers, and not too few of the car- 
riers of general commodities and 
the technical members of rate bu- 
reaus have done—he will be faced 
with the accusation of cutthroat 
competition; he will be the target 
of aggression from his own fellow 
operators, and finally, he will be 
faced with destructive competition 
through greatly depressed rates 
from a competitor like the rails, 
which is incomparably stronger 
than himself. 

What, then, are the prospects of 
this war of rates, brought into 
focus by the recent concerted ac- 
tions of the rails? It was charac- 
teristic that representatives of a 
product competitive with steel— 
aluminum — appeared before the 
commission and demanded and ob- 
tained from the rails the assur- 
ance that their industry also will 
receive fair and effective considera- 
tion. Already, some of the carriers 
whose very lifeblood is steel traf- 
fic, have declared they will meet 
the railroad rates no matter how 
low they go. It will soon become 


apparent that tne ralls will have 
to look for highly profitable traffic 
to replace losses in net-income ip. 
curred from the reduction of rates 
for mass commodities. 

Motor carriers, deprived of basie 
traffic which was profitable because 
of its steadiness and regularity 
(an important factor in a _ sue- 
cessful motor carrier operation) 
will try relentlessly to expand their 
traffic at points where, by rate re- 
ductions, they can best compete 
with the rails. This may look like 
a golden age for the shipper, but 
very few shippers are inclined to 
submit to such self-deception. They 
know that such relentless competi- 
tion will not only destroy the sta- 
bility of the motor carrier indus- 
try but will divert the energies of 
both the railroads and the motor 
earriers from improving services 
and effecting economies in opera- 
tion and administration. 

There are, even today, many 
spheres of economic activity within 
which free competition of various 
modes of transportation can flour- 
ish. Motor carriers, in their di- 
lemma, should not revert to the 
frontier methods of everybody for 
himself and may the devil take the 
hindmost. Shippers will certainly 
be the first to recognize that un- 
bridled competition is as detrimen- 
tal to their interests as unlimited 
regulation. And no member of the 
transportation industry should ever 
forget the spectre of government 
ownership, which can easily be at- 
tracted if one part of the industry 
can justly claim it is in danger of 
liquidation by the uncontrolled and 
destructive competition of its more 
powerful rivals. 
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REGULAR COMMON CARRIERS? 


(Continued from page 16) 


practice is decreasing. The Act 
does not require a motor carrier 
to enter into joint rates with other 
motor carriers; ICC interpreta- 
tion, however, has made it diff- 
cult for a carrier to legally with- 
draw from joint rates once they 
have been established. In addi- 
tion, the existence of combina- 
tion rates in excess of joint 
through rates, or a reasonable 
figure, could be found to result in 
unreasonable charges. 


Adding Coverage Difficult 


In the absence of service to the 
towns in a given area, the shipper 
May approach a carrier who 
serves nearby points, suggesting 
that this operator, who has given 
good service to all of his author- 
ized points, ask the ICC for au- 
thority to serve the town or towns 
to which adequate service is not 
available. The carrier, after 
studying the possibilities of suc- 
cessful operation, files applica- 
tion with the Motor Carrier 
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Bureau for an extension of his 
regular-route authority which 
will enable him to render service 
in that area. As required by law, 
notices of this application are 
mailed by the applicant to all car- 
riers known to be affected. When 
no replies to the notice are re- 
ceived, the carrier presents him- 
self at the hearing set by the 
commission reasonably confident 
that his request will be granted. 
At the hearing it is a different 
story. Every carrier who has ever 
been granted authority to serve 
the area is present or repre- 
sented. Each of these carriers 
will take the stand to swear that 
he is rendering satisfactory ser- 
vice, that he has trucks through 
the town every day, that he would 
welcome any available business, 
and that he would be seriously in- 
jured if authority were granted 
to this upstart, this Johnny-come- 
lately invading his home field. 
Recently, the writer attended a 
hearing involving authority to 


serve a town with a population of 
about 1,000 people. The town has 
no railroad service. The carrier 
who was applying for authority 
had four trucks and less than 50 
miles of authorized routes. Every 
point on his route was served at 
least once daily. The new point 
would have been less than 10 
miles out of his way, and he could 
have assured the town of satisfac- 
tory service. At the hearing, 
three carriers presented testi- 
mony showing they had authority 
to serve the town, had equipment 
available, and were ready, willing, 
and able to render service. One 
of these carriers had ceased all 
service over the specified route 
more than five years ago. The 
second had made two deliveries— 
both truckloads—into the town in 
the past year, while the third had 
made no deliveries into the town 
for two years. The third carrier 
was asked how a customer would 
know of his service to that point. 
The carrier called attention to the 
published tariff, a bureau issue, 
which carried a full description 
of routes served. Investigation 
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(not a part of the hearing record) 
disclosed that there was a typo- 
graphical error in the tariff or in 
the certificate. The indicated 
highway did not pass through or 
even near the town in question! 
The tariff had been reissued sev- 
eral times, but the carrier did not 
know of the error. Yet this is the 
type of testimony upon which the 
commission’s examiner must make 
his decision. 


Carriers Also Suffer 


You hear stories of failure to 
render service from almost all 
shippers doing extensive direct 
distribution. You hear similar 
stories from the traffic depart- 
ments of reliable motor carriers; 
for they, too, are injured by the 
failure of connecting lines to 
render regular, reliable service. 

The reliable motor carrier must 
include as one of his assets the 
ability to render service through 
connecting lines to many thou- 
sands of points. Many good ecar- 
riers have gone to trouble and 
expense to issue “routing guides” 
to points beyond their own lines. 
One carrier with whom I dis- 
cussed the problem recently had 
written letters to all his connect- 
ing lines, asking for point lists. 
His letters had been very specific. 
He wanted only points served di- 
rectly on LTL shipments or points 
served through an allied connec- 
tion as “local” service. After 
compiling a guide and rechecking 
with the carriers, he placed the 
guide in use within his own com- 
pany offices. He did not give it to 
shippers. After a one-year trial, 
he had the guide printed and dis- 
tributed it to his regular shippers. 
After this effort, one could as- 
sume that the guide would be rea- 
sonably accurate. Yet this carrier 
is constantly coming upon cases 
of misinformation received from 
his connecting lines or outright 
refusal to serve on a connecting- 
line basis. His smaller shippers, 
who have no traffic department, 
will be notified that the shipment, 
for one of several reasons—all 
beyond control of the shipper— 
cannot be delivered. The small 
shipper simply drops the problem 
into the lap of the carrier’s traffic 
department, telling the carrier to 
make delivery. This shifts the ex- 
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pense of expediting from the 
shipper to the carrier but doesn’t 
get delivery. The reliable carrier 
contacts the home office of the 
connecting carrier, advising it of 
the terminal’s refusal to serve. If 
the home office supports the 
terminal manager, which is not 
unusual, a letter to the motor car- 
rier division of the ICC is re- 
quired. This usually produces re- 
sults, and delivery is completed. 
But what a waste of time, money, 
and effort! 

It is high time that this deplor- 
able condition were remedied. The 
writer suggests several methods. 

® First, a general clean-up cam- 
paign conducted by the regular 
common carrier division of the 
American Trucking Associations. 
Probably all of us remember the 
conditions which existed a few 
years ago in the motor carrier 
field with respect to claims han- 
dling. After the demand by the 
general public reached a _ point 
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where it could no longer be ig- 
nored, the claim department of 
the ATA took action. Very good 
action it was, too. There are still 
examples in all parts of the coun- 
try of poor claim handling, but 
this is not the fault of the ATA. 
Motor carriers now recognize that 
a claim for loss, damage, or over- 
charge is a liability which must 
be paid. Barring bankruptcy, a 
shipper may expect to have his 
claim paid within a reasonable 
time. Similar action in the field 
of regular service would be the 
best answer. Forced regulation 
should be unnecessary; if results 
can come from cooperation, ship- 
pers will be glad to settle for that. 

® If this is unsuccessful—or un- 
tried—regulation must come from 
the ICC. In the field of regula- 
tion, the writer suggests two 
methods. First, carriers who at- 
tempt to hand-pick their custom- 
ers or their destinations should be 
required to file formal abandon- 
ment proceedings for all points 





not served. This would end their 
claim to serve points in question 
and would eliminate unreliable 
earriers from the field. The see. 
ond method is to open unserved 
areas to any or all carriers who 
will guarantee service. Unserved 
areas could be placed on a “bid” 
list by the commission when ser. 
vice was found inadequate. Per- 
manent authority would then be 
granted to any carrier who would 
offer service. Since carriers do 
not favor competition, this would 
bring pressure upon them to serve 
all of their points, in order to pre- 
vent a duplication of their certifi- 
cates by new carriers. 

The new carriers could very 
well take over the older carriers’ 
“cream” accounts along with the 
unserved points. The commission 
should be generous with the new 
carrier, giving him sufficient area 
to guarantee financial stability. 

®° A third method would be the 
“mandamus.” Upon application of 
a chamber of commerce or of the 
governing body of a city, town, 
or village which was not receiv- 
ing satisfactory service, any or 
all carriers using public high- 
ways in the area could be re 
quired to show cause why they 
should not be ordered to render 
service in the future. Upon com- 
pletion of the required procedure, 
carriers would be granted author- 
ity if they did not already pos- 
sess it. 

In theory, a method exists to- 
day, but it is unused. Common 
carriers are required to render 
the services described in their 
certificates of convenience and 
necessity. Any carrier who fails 
or refuses to render full service 
violates the law, and fines should 
be levied. This method has not 
been tried in any well-known case, 
although we do have many cases 
of fines for exceeding authorized 
service. 

Highway common carriers are 
permitted to use public highways 
for the convenience and necessity 
of the general public. Every ship- 
per and every purchaser needs 


this service. Villages, towns, 
cross-roads stores—all should 
share in the benefits stemming 


from the use of public roads. We 
can and must get this service for 
all who need it. 
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Air 


President Truman has accepted Joseph 
]. O’Connell’s resignation as chairman of 
the Civil Aeronautics Board, effective July 
8. The resignation automatically terminates 
Mr. O’Connell’s services as chairman of 
the Air Coordinating Committee. Oswald 
Ryan, vice chairman of the CAB, will 
serve as acting chairman until a successor 
is chosen by the President. 





Leonard S. Holstead, Northwest Airlines, 
was elected chairman of the financial com- 
mittee of the International Air Transporta- 
tion Assn. 





Robert H. Cooke has been appointed 
assistant trafic manager of Lockheed Air- 


craft Corp., Burbank, Calif. 


Highway Carriers 
R. C. Williams, R. C. Williams, Inc., 


Russell, Kans., was appointed state vice 
president of the American Trucking Assns. 





Villiam P. Downey, Eastern Motor Dis- 
patch, Columbus, Ohio, was elected chair- 
man of the Freight Claim Council, Ameri- 
ean Trucking Assns. Mr. Downey succeeds 
l. VW. O’Neill, Geo. F. Alger Co., Detroit. 





Edmond D. Butler has been appointed 
manager of the New York terminal of 
Brooks Transportation Co. 





0. M. Lattavo, Lattavo Brothers Truck- 


| ing Co., Canton, Ohio, was elected presi- 


dent of the Canton Motor Carrier Assn. 
Kenneth McChesney, Summit Fast Freight 
Co, was re-elected vice president, and 
R. R. Brown was named secretary-trea- 
surer, 





L. Paul DeLoreto has been appointed 
vice president in charge of the eastern 
division of Hayes Freight Lines, with head- 
quarters in Detroit. 





The Household Goods Carriers’ Confer- 
ence of the A.T.A. voted at its 1950 As- 
sembly in Chicago last month to change 
itsname to Movers Conference of America. 
It voted not to change its officers. They 
are: chairman. J. Wallace Fager. Philadel- 
phia; vice chairman, J. L. Wilkinson. 
Charlotte, N. C.; secretary, Harold J. 
Blaine, Los Angeles: and treasurer, John 
F. Ivory, Detroit. 





Max R. Harris has been named execu- 
live vice president and E. J. Healy secre- 
lary-treasurer of the Indianapolis Forward- 
ing Co., Chicago. 





John W. Harvey, secretary-manager of 
the Kansas Motor Carriers Assn., was 
tlected secretary-treasurer of the Kansas 
Highway Users Conference. 
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Classified and alphabetized by organization for the convenience of the reader 


Gus M. Somlyo has been appointed gen- 
eral traffic manager of the Navajo Freight 
Lines, Los Angeles. 





Robert L. Foster has been appointed 
assistant superintendent of the Newark 
Union Motor Truck Terminal, Newark, 


N. J 





Barclay W. Fox, Anchor Motor Freight 
Corp., Linden, was re-elected president of 
the New Jersey Motor Truck Assn. Other 
oficers re-elected are: vice presidents, 
Herbert R. Ritter, H. R. Ritter Trucking 
Co., Paramus; Griswold B. Holman, Geo. 
B. Holman & Co., Rutherford; and William 
H. McCormick, McCormick’s Express, 
Camden; treasurer, George Christopher, 
R. J. Christopher & Son, Allendale; and 
secretary, R. A. Gratale, Gratale Brothers, 
Hoboken. Mr. Fox was also elected state 
vice president of the American Trucking 
Assns., and automatically becomes a mem- 
ber of the ATA’s executive committee and 
a director at large. 





Joseph A. Conners has been named su- 
perintendent of truck terminals by the 
Port of New York Authority. 





J. D. Worley has joined Super Service 
Motor Freight Co., Inc., Nashville, in the 
capacity of assistant traffic manager. 





Joseph F. Adams has joined United 
States Trucking Corp., New York, as vice 
president. 


Marine 


Chester C. Thompson, president of Amer- 
ican Waterways Operators, Inc., Washing- 
ton, D. C., has been named chairman of 
the Inland Waterways panel to be con- 
ducted at the convention of the American 
Merchant Marine Conference and Pro- 
peller Club of the U. S. September 27-29 


in Baltimore. 





Warren D. Lamport, general manager 
of the Port of Seattle, was elected presi- 
dent of the Northwest Marine Terminal 
Assn. 





E. R. Collins has been appointed traffic 
manager of Lake Charles Harbor and Ter- 
minal District, Port of Lake Charles, La. 


Materials Handling 


Donald W. Pennock, Carrier Corp., Syra- 
cuse, has been elected president of the 
American Material Handling Society. 
Other officers elected are Hubert H. Hall, 
Aluminum Co. of America, Pittsburgh, 
vice president; Irving M. Footlik, Chi- 
cago, treasurer; and Wendell W. Phillips, 
Eli Lilly Co., Indianapolis, secretary. 


he board of directors of The Baker- 
Raulang Co., Cleveland, has elected H. 
Dudley Swim chairman of the board; Clar- 
ence M. Taylor chairman of the executive 
committee, and John R. Morrill vice presi- 
dent in charge of sales. 


Packing & Packaging 


The American Management Assn. has 
elected Robert D. Handley, Sylvania Di- 
vision, American Viscose Corp., New 
York. chairman of the exhibitor’s advisory 
committee of the 20th National Packaging 
Exposition. 





Seaboard Container Corp., Bristol, Pa., 
has announced the following additions to 
the board of directors: Grover C. Tuft, 
vice president; George G  Ranes, vice 
president in charge of national account 
service; Frank L. Bernstein, vice president 
in charge of sales, New York division; 
and Irving Levine, vice president in charge 
of production, New York division. 





The following are the newly elected 
presidents of the various divisions of the 
Society of Industrial Packaging and Mate- 
rials Handling Engineers: Illinois division, 
Winfield S. Hassler, Curtiss Candy Co., 
Chicago; Miami Valley division (re- 
elected), Robert M. Hindman, Crosley 
Div.. Avco Manufacturing Co., Richmond, 
Ind.: Missouri division, Milton A. Oonk, 
Sieloff Packing Co., St. Louis; Michigan 
division, F. F. Holt, Birmingham, Mich.; 
Northeastern Ohio division, A. M. Lowns- 
bury, Railway Warehouses, Inc., Cleve- 
land: and Southern California division, 
Frederick R. Christian, Lockheed Aircraft 
Corp.. Burbank, Calif. 


Railroads 


James A. Argo has been appointed as- 
sistant general freight traffic manager, 
Canadian National Railways, with head- 
quarters in Montreal. G. E. Smith has been 
named freight traffic manager, central 
region, Toronto. 





Charles H. Buford is retiring as presi- 
dent of the Chicago, Milwaukee, St. Paul 
and Pacific Railroad. He will be suc- 
ceeded by John P. Kiley, vice president in 
charge of operation. 





Robert O. Sinall has been promoted to 
assistant vice president in charge of traffic 
of the Chicago & North Western Railway 
System. FE. C. Nickerson has been ap- 
pointed general traffic manager of the 
North Western System. 





John E. Tilford has been elected presi- 
dent of the Louisville and Nashville Rail- 
road, succeeding James B. Hill, retired. 

(Continued on following page) 
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George M. Hill has been promoted to 

(istrict trafic agent in charge of New 
Haven Railroad’s offices in Presque Isle, 
Maine. 


Traffic 


_~P. W. Kroeker has been appointed traf- 
he manager of Curtiss Candy Co., Chi- 
cago, succeeding Marshall E. Connelly, 
deceased. 


Harry F. Suiter has been named gen- 
eral traffic manager of Merck & Co. , Inc., 
Rahway, N. 


Richard R. Myall has been appointed 
trafic representative of RCA Victor’s new 
radio and phonograph plant at Canons- 


burg, Pa. 





Henry Byron, Canada Steamship Lines, 
has been elected president of the Sarnia 
and District Traffic Club, Sarnia, Ontario. 
Canada. Other officers include Sydney 
Fishlark, Chesapeake & Ohio Railway, 
first vice president and treasurer; Lorne 
Lambert, Dow Chemical of Canada. second 
vice president; and S. M. Hewitt, customs 
broker, secretary. 


Walter A. Koke has been appointed 
trafhe manager of Socony-Vacuum Oil Co.., 
Inc., Lubrite Division, St. Louis, succeed- 
ing Otto E. Kuster. retired. 

Thomas G. Rabbitt has been appointed 
assistant general trafic manager of the 


Sun Oil Co., Philadelphia. 


R. Jicha, True Temper Corp., has been 
elected president of the Traffic Club of 
Cleveland. Other officers include WV. J. 
Brennan, Reading Railway System, first 
vice president; L. E. Yost, Sherwin-Wil- 
liams Co., second vice president; ZL. A. 
Payne, Benjamin Moore Co., treasurer; 
and Hayden W. Seale, Grand Trunk-Cana- 


dian National Railways, secretary. 





Leon D. Minard has been appointed traf- 
fe manager of the Buffalo mill of Pillsbury 
Mills, Inc. A. W. Schelper has been ap- 
pointed trafic manager of the Minneapolis 
mill operations. 


Gordon P. Smith has been named traffic 


manager of Worth Steel Co., Claymont, 
Del., succeeding C. Hershey, resigned. 


Warehousing 


Normand Northam has succeeded H. F. 
Bennell as general manager of Ashland 
Cold Storage & Warehouse, Chicago. 


Canadian Warehousemen’s Assn. has 
elected the following officers: president, 
Crawford Johnson, Canada Cold Storage 
Co., Ltd., Montreal; vice president, Wm. 


B. Cowan. Winnipeg Cold Storage Co., 
Winnipeg; and treasurer, W. Dennis Day, 
Terminal Warehouses’ Ltd., Toronto. 


Joseph A. Whitmore continues as manag- 
ing director. Division chairmen are: mer- 
chandise, Harry Pascoe, National Cartage 
& Storage Ltd., Winnipeg; cold storage, 
S. Pearce, Manitoba Cold Storage Ca. 
Winnipeg: and household goods, J. R. 
Warren. M. Rawlinson Ltd.. Toronto. 





W. Lee Cotter, The Cotter Merchandise 
Storage Co.. Akron, was honored recently 
by the citizens of Akron on the occasion 
of his 50th anniversary as a warehouse- 
man. 
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The Dallas Transfer and Terminal Ware- 
house Co., Dallas, was honored at a Dia- 
mond Jubilee dinner sponsored by the 
Dallas Chamber of Commerce on June 5. 
Warehousemen throughout the country 
sent congratulatory messages to Gus 
W eatherred, president, and to other ofhcers 
of the company. 

Curtis S. Moore, Cleveland, was elected 
president of the Independent Movers’ & 
Warehousemen’s Assn., Inc.. succeeding 
R. W. Wilson, Brooklyn, N. Y. Other of- 
ficers, all re-elected, are: executive vice 
president, George W. Wiederspan, Denver; 
secretary, Myles T. Sullivan, Syracuse: 
treasurer, Tom C. Shelburne, Richmond; 
and executive secretary, Carroll F. Geno- 
vese, Washington, D. 


On June 15, the Missouri Valley Chap- 
ter of the National Assn. of Refrigerated 
Warehouses, Inc., elected James Wilker- 
von, Kansas City, ‘chairman. George Brown, 
Wichita, was elected vice chairman; and 
Walter Rathert. St. Louis, treasurer. J 
Versen, St. Louis, was re-elected secretary. 





J. T. Mayer has resigned as secretary 
and general manager of Shelby Ware- 
houses, Inc., Memphis. The officers of the 
company now are: president, L. R. Donel- 
son, Jr.; vice president, S. M. Poston; 
secretary, VW. C. Donelson; treasurer, D. D. 
Transue: and general manager, Russell 
Mack. 

Lou W. Orr has become traffic manager 
of J. F. Sullivan Storage Co., New London, 
Conn. 


Miscellaneous 


New members of Allied Van Lines, Inc.: 
Cannon Transfer & Storage Co., Macon, 
Ga.; Easy Transfer Co., Antioch, Calif.; 
Hemby Storage & Transfer Co., Gainsville, 
Fla.; Union Transfer & Storage Co., Miami, 
Fla.: and Johnston Storage & Cartage Co., 
Calgary, Alberta. 

American Society of Trafhe & Transpor- 
tation is planning a conference on traffic 
and transportation to be held in conjunc- 
tion with its annual meeting at Northwest- 
ern University, Chicago, December 7-8. The 
conference will present panel discussions 
on carrier liability, claims and claim pre- 
vention, freight rate adjustments, and car- 
riers’ revenues, with prominent transporta- 
tion men taking part. The ASTT has also 
consented to arrange one of the morning 
sessions at the annual meeting of the Traf- 
fic Clubs of America, New York, October 
16-18. 


Busiest of AWA Merchandise Division 
committees is that charged with studying 
revisions in the Uniform Commercial 
Code. With action on this crucial question 
postponed until May, 1951, the committee 
is working against time to prepare recom- 
mendations to be submitted to a joint 
meeting of the American Law Institute and 
National Conference of Commissioners on 
Uniform State Laws in September. The 
Merchandise Division is optimistic about 
the final outeome—namely, that provisions 
in the Code now objectionable to the 
warehousing industry will be deleted. 


Occupancy of member warehouses is 
touching the 90 per cent mark, it was re- 
vealed at the recent 1950 semi-annual 
meeting in Chicago of Associated Ware- 
houses, Inc. Business outlook is good, with 
more manufacturers and distributors using 


public warehousing for storage and distri- 
bution. The AWI meeting spent some time 
studying modern handling methods and 
electronic office systems. 


’. D. Johnston, Roanoke Public Ware. 
house, Roanoke, Va., has been elected to 
a two-year term as a director of the Cham. 
ber of Commerce of the U. S. He repre. 
sents the Third Election District, consist. 
ing of the District of Columbia, and the 
states of Md., Va., W. Va., N. C., and S. C€, 


Evans A. Nash, Oklahoma City has been 
reappointed chairman of the transportation 
and communication committee of _ the 
Chamber of Commerce of the U. S. for 
the coming year. 


A new dock has been put into operation 
by Cleveland Stevedore Co., Cleveland, on 
the Cuyahoga River. Costing $400,000, the 
“Riverfront Terminal” helps answer Cleve. 
land’s growing need for package freight, 
steel, and bulk commodity handling fa. 
cilities. The wharf will accommodate three 
package freighters at one time. The ware. 
house unit has a capacity of 27,000 sq. ft. 
Siding and team tracks will accommodate 
65 freight cars. The whole operation is de. 
signed for use of mechanical handling 
equipment. Heavier equipment includes a 
50-ton diesel-electric crane, one 30-ton and 
three 40-ton steam locomotive cranes. 


Danbury Shippers and Carriers Assn., 
Danbury, Conn., a newly organized asso- 
ciation, has elected Pau! Cole of Bard 
Parker Co., Inc., as president. The asso- 
ciation hopes “to promote the interchange 
of ideas and information concerning trans. 
portation matters and problems _ between 
shippers and carriers. 


Take a look at distribution costs. then 
take a look at aircargo. This was the advice 
of L. Herve Larche, American Airlines, to 
the Troy-Albany-Schenectady chapter of 
Delta Nu Alpha, recently. Mr. Larche said 
aircargo’s big potential will come not from 
trafic diverted from surface carriers, but 
from the creation of new markets in dis 
tant localities where speed is crucial in 
distribution. 


William Dalton, executive vice president, 
National Assn. of Refrigerated Warehouses. 
has been elected chairman of The Food 
Group. Other officers are: Joe R. Cave 
naugh, American Institute of Food Dis 
tribution, vice chairman; and Miss Geral 
dine Walsh, Milk Industry Foundation, se 
retary-treasurer. 

Field warehousing facilities of the Ter 
minal Warehouse Co., Baltimore, have been 
acquired by Lawrence Warehouse Co. 


Raymond G. Lochiel, vice president: 
treasurer and director of Capital Airlines, 
was elected a national director of the 
National Assn. of Cost Accountants. 


Col. Alvin B. Barber has been appointed 
acting director of the transportation office 
of the National Security Resources Board. 


The annual Putnam Award for “the 
best use of industrial advertising and the 
best documentation of such use” was pre 
sented to Raymond P. Wiggers, advertis 
ing manager, The Frank G. Hough (Co. 
Libertyville, Ill., manufacturers of mate: 
rials handling equipment, and to it 
agency, Ervin R. Abramson Advertising. 
Milwaukee, at the National Industrial Ad 
vertisers Assn. Convention in Los Angeles 
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WAREHOUSING 
Things You Can Do 


YOU CAN avoid paying taxes to a 
state on the value of merchandise 
stored in a warehouse if (1) the mer- 
chandise is awaiting shipment in in- 
terstate commerce, or (2) a state law 
directly or indirectly exempts the 
merchandise from storage. 

For example, in Northern Supply 
Co. v. City of Milwaukee, 39 N. W. 
(2d) 379, Wis., it was brought out 
that a state statute effective July 31, 
1949, provided that merchandise 
shipped into the state and placed in 
storage in the original package would 
be considered in transit and not sub- 
ject to taxation. 

A company shipped merchandise 
into the state, and it was put in stor- 
age in the original package. The 
higher court held that it was subject 
to tax assessments as of May 1, 1949, 
since the new statute was not in force 
until July 31. This court also held 
that, irrespective of state laws, no 
merchandise is subject to taxation by 
a state, county or city if it is placed 
in storage in the original package and 
held by the warehouseman for trans- 
shipment out of the state. Such mer- 
chandise is subject to interstate com- 
merce laws and is not within the juris- 
diction of intrastate commerce or state 
taxation laws. 


YOU CAN limit your liability for 
goods lost or damaged in transit by 
offering a reduced freight rate and by 
having the shipper sign a limitation 
contract before you know the goods 
are damaged. On the other hand. if 
you have the shipper sign the limita- 
tion contract after vou know the goods 
are damaged vou are liable for the full 
value of the damaged goods. More- 
over. a shinner is not bound bv svm- 
hls whose meaning is not explained 
to him. 

In Stricker v. Chicago, 40 N. W. 
(2d) 30. Iowa, it was shown that one 
Stricker shipped 14 boxes and crates 
of household goods. A line on the bill 
of lading in which the value of the 
goods was to have been filled in was 
left blank. When the consignor called 
for the goods he was told by the car- 
ner’s agent that the shipment was two 
boxes short. He handed him a freight 
bill upon which was written a notation 
to that effect. 

In subsequent litigation the carrier 
contended that its liability was limited 
to $20 per ewt. on the lost boxes be- 
tause under a heading on the bill of 
lading entitled “Description of Ar- 
ticles, Special Marks and Exceptions” 
was typewritten ‘Personal effects 
HHGds Rel at 20.00 ewt.” 
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“Rel at 20.00 cwt.” means that the 
value of goods are $20 per 100 lbs. and 
that they are released to the carrier 
for shipment with this understanding. 

The higher court held that the car- 
rier had to pay the consignor $850, 
the actual value of the lost boxes. The 
court said: 

“We hold the expression ‘Rel at 
20.00 ecwt.’ under the heading ‘De- 
scription of Articles,’ etc., was insuff- 
cient to constitute a declaration of 
value or an agreement fixing the re- 
leased value of the property. ... No 
explanation was made to the house- 
wife consignee. They should not be 
bound by cryptic symbols whose mean- 
ing is unintelligible to the average 
shipper.” 

With respect to a carrier having a 
shipper or consignor sign a paper lim- 
iting the value of the shipped goods 
after the carrier knows the goods are 
damaged, the higher court said: 

“Here nothing was done by the 
shipper which amounted to written 
contract as to valuation, and any 
agreement limiting the defendant’s 
(carrier’s) liability to less than the 
actual value was void. Therefore... 
the defendant was liable for the full 
value of the plaintiff’s goods. ... The 
fixing of the rate by defendant after 
defendant knew of the loss and the 
subsequent collection of the unpaid 
amount of the tariff, based thereon, 
were insufficient to bind plaintiff or 
estop him from recovering the full 
value of the lost goods.” 

For comparison, see Smith v. Pip- 
pin, 188 Va. 869. After the shipper 
knew of the damage to his goods, he 
signed the blank form on the bill of 
lading, declaring a value not exceed- 
ing 30 cents per pound. 

Although the shipper was familiar 
with reduced rates and with limited 
recovery clauses, he paid the charges 
for transportation at the lower rate 
after the loss because it was demanded 
by the driver. In subsequent litigation 
the higher court held the carrier liable 
for the full value of the damaged 
goods. 


Things You Can't Do 


YOU CAN’T avoid paying taxes on 
merchandise stored in a warehouse or 
other location, even though it is await- 
ing continued movement or shipment 
in interstate commerce, if you inten- 
tionally delay an indefinite period in 
transporting the goods. 

In North American v. Taylor, 106 
P. 162, 164, 29 L.R.A., N.S., 105, it 
was brought out that equipment re- 
mained in storage for several months 
while its owner, an out-of-state resi- 
dent, worked on contracts. The higher 


court held that the state in which the 
equipment was situated could assess 
it for taxation, saying: 

“There must be some reasonable 
limit to the rule that overcomes the 
ordinary rule of situs when applied to 
such property, and we think it must 
be found in the answer to the question 
whether the presence of the dredger 
was temporary or merely indefinite. 
If the latter, it would be taxable so 
long as it was there at a time when 
the levy was made and the lien at- 
tached.” 

For comparison see Guinness v. 
King County, 202 Pac. (2d) 737. Here 
it was shown that one Guinness al- 
lowed equipment to remain in Seattle 
for six years, due to events over which 
he had no eontrol. The assessor of the 
county assessed the equipment at 
$200,000; and the treasurer made a 
levy for taxes amounting to $16,956. 
The owner filed suit, asking the court 
to prohibit the county authorities 
from collecting the taxes. He proved 
that he would have moved the goods 
but for interferences due to the war 
and other reasons beyond his control. 
In holding in favor of Guinness, the 
higher court said that the general rule 
is that merchandise or equipment 
being transported through a state can- 
not be taxed by the state authorities 
if the testimony shows that the goods 
were held stationary in a warehouse 
or other location without consent of 
the owner. 


INSURANCE and FINANCE 
Things You Can Do 


YOU CAN, as officials of a corno- 
ration avoid personal responsibility 
for payment of taxes by the corpora- 
tion. 

In Cook, Commissioner of Revenues, 
v. Avers, 215 S. W. (2d) 705, Ark., 
testimony showed that a Tennessee 
corporation owned and operated sev- 
eral plants in Arkansas. The corpo- 
ration paid income taxes to Tennessee 
on revenues derived from all of its 
plants. 

The state of Arkansas passed a 
statute which required non-residents to 
pay taxes on income received from 
business carried on in the state. The 
state of Arkansas sued officials of the 
corporation to recover taxes on income 
derived from the corporation’s plants 
in that state. 

The higher court held that the offi- 
cials of the corporation did not have 
to pay income taxes to the state of 
Arkansas. “Appellees (officials) do 
not own property in this state,” the 
court said, “nor is it shown that they 
have any interest in the corporation 
except as officers and employees.” 
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Things You Can't Do 


YOU CAN’T recover an insured 
loss if your insurance policy was vio- 
lated by yourself or your authorized 
agent. It is elementary law that an 
insurance company is discharged from 
all liability under its policy if the risk 
is increased without its consent. 

For example, in Wallace v. Virginia 
Surety Co., Inc., 55 S. E. (2d) 259, Ga.., 
it was demonstrated that the Southern 
Transfer and Storage Co. held a pol- 
icy that insured all motor trucks and 
their contents when the former were 
operated within a radius of 500 miles 
of the place where the trucks “are 
principally garaged.” One truck was 
driven 725 miles from the garage, and 
on the return trip it was involved in a 
collision within 275 miles of the 
garage. 

In subsequent litigation, the higher 
court decided that the storage com- 
pany could not recover the loss from 
the insurance company. 

“We think,” the court held, “it is 
clear that it was the intention of the 
parties that the vehicles insured be 
not used as long-haul carriers, and the 
liability of the insurance company un- 
der the policy was at an end when 
the plaintiff sent his truck beyond the 
500-mile radius, thus increasing the 
hazard and risks that the truck was 
subject to.” 


MERCHANDISING 


Things You Can Do 


YOU CAN have a guarantee on 
purchased merchandise, even though 
the seller did not actually guarantee 
his merchandise to you. 

Recently, a higher court laid down 
this important law: Where a buyer 
makes known to a seller the particu- 
lar purpose for which the purchased 
merchandise is required, there is an 
implied warranty that the merchan- 
dise shall be reasonably fit for such 
purpose. 

See United States Casualty, 67 Atl. 
(2d) 880, N. J. It was alleged by a 
purchaser that a fuse was improperly 
made and that it caused an explosion 
when used. The higher court held that 
“There is no question but that the 
purchaser had a cause of action 
against the defendant [seller] for 
damages flowing from a breach of the 
implied warranty of fitness.” 


Things You Can't Do 


YOU CAN’T practice unfair com- 
petition without being liable. This 
rule of law is applicable to both em- 
ployes and business firms. 

For instance, in A. Hollander & Son 
v. Imperial Fur Blending Corp., 66 
Atl. (2d) 319, N. J., testimony showed 
that before 1939 one Singer accepted 
employment as manager of a branch 
plant of Hollander & Son at a salary 
of $7,500 a year. As manager of the 
plant, Singer was entrusted with the 
master and current formulae books. 
After working for several years, Sin- 
ger secretly organized a competing 
company, the Imperial Fur Blending 
Corp. He was in communication with 
the latter company by telephone but 
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did not appear at its plant for fear 
of disclosing his interest in the com- 
peting company while he was on Hol- 
lander’s payroll. Later, Singer re- 
signed his position with Hollander. 


Hollander sued both Singer and the 
Imperial Fur Blending Corp., asking 
the court to award it the profits earned 
by the latter company and to compel 
Singer to repay the $15,000 he re- 
ceived as salary during his last two 
years with the company. The higher 
court, rendering a verdict in favor of 
Hollander, said: 

“The record establishes beyond 
doubt Singer’s infidelity to Hollander 
through failure to serve faithfully and 
exclusively; divulgence of trade se- 
erets to Imperial Corporation; speci- 
fically organized by him to compete 
with Hollander during the period of 
employment; granting to Imperial of 
formulae developed by him; and active 
competition against Hollander subse- 
quent to discharge . .. Singer is not 
entitled to retain the salary paid to 
him amounting to $15,000.” 


TRANSPORTATION 


Things You Can Do 


YOU CAN win a suit filed by a 
shipper for lost or damaged merchan- 
dise, if you prove that the consignor 
failed to file a claim against you 
within the time specified by a limita- 
tion clause in your bill of lading. 

For example, in Firestone Planta- 
tions Co. v. Erie R. Co., 90 N. E. (2d) 
601, Ohio, it came out that a shipment 
of merchandise went from Chicago to 
New York City for export to West 
Africa, under a uniform bill of lading 
containing a provision that claims 
for damage to or loss of merchandise 
must be filed within nine months fol- 
lowing the delivery to the port of ex- 
port. 

The higher court upheld the valid- 
ity of this provision, saying: “The 
provision of the bill of lading above 
quoted is authorized by the Inter- 
state Commerce Act ... Concededly, 
the shipment was one in interstate 
commerce, and whether the plaintiff 
[shipper] complied with the terms of 
the bill of lading is a question to be 
determined by the application of fed- 
eral law.” 


YOU CAN avoid liability in dam- 
ages for injuries to persons and prop- 
erty caused by negligence of a truck 
driver employed by the owner of 
equipment which you lease, provided 
the injuries were effected while the 
driver was serving his employer and 
not you. 


In Costello v. Smith, 179 Fed. (2d) 
715, testimony was as follows: The 
Johnson Motor Lines, a highway com- 
mon carrier, was authorized to operate 
under a certificate of public conve- 
nience and necessity issued by the 
ICC. One Withers had no certificate 
authorizing him to operate in inter- 
state commerce, but he owned and 
leased equipment to motor carriers 
for the transportation of freight un- 
der their billing. Johnson Motor Lines 
leased a tractor-trailer from Withers 
to transport freight from Charlotte, 
N. C., to Providence, R. I. The driver 
was employed and paid by Withers. 


The truck was loaded in Charlotte and 
shipped under bills of lading issued by 
Johnson Motor Lines, which instructed 
the driver to deliver the freight to 
Johnson’s terminal in Providence. The 
driver did so. To enable the truck to 
be operated in commerce, Johnson de- 
livered to the driver its ICC identifica- 
tion sign, which read, “Operated by 
Johnson Motor Lines Incorporated, 
Charlotte, North Carolina MFICC 
106401.” This was affixed to the ve- 
hicle. Upon delivery of the freight at 
its terminal in Providence, Johnson 
paid the rental for the equipment pro- 
vided by the lease agreement and took 
back the identification sign. 


The driver was unable to procure a 
return load and started out empty, 
hoping to pick up freight on his way 
south. Before he succeeded in doing 
so, however, he had a collision with a 
passenger car which resulted in fa- 
talities. 

In subsequent litigation this ques- 
tion was presented to the higher 
court: Is a common carrier who pos- 
sesses a certificate issued under Part 
II of the Interstate Commerce Act 
liable for an accident caused by the 
negligence of a truck driver on the 
return trip of the empty vehicle, 
where testimony shows that the truck 
was leased from an independent con- 
tractor who did not possess a certifi- 
eate authorizing him to _ transport 
freight in interstate commerce? 

The higher court held in the nega- 
tive, thereby relieving Johnson Motor 
Lines from liability for the death of 
occupants of the automobile. The 
court said: “Withers had performed 
his contract with Johnson; the truck 
had been redelivered to Withers’ agent 
Smith; and in returning to Charlotte, 
Smith was engaged on Withers’ busi- 
ness, not on Johnson’s. On general 
principles of agency, Smith’s negli- 
gence cannot be imputed to Johnson.” 

This court explained further that a 
company which employs an “indepen- 
dent contractor” to do work which is 
inherently dangerous is subject to lia- 
bility for bodily harm caused by the 
contractor’s failure to exercise reason- 
able care to prevent that harm. This 
court also held that a truck-trailer is 
not an intrinsically dangerous instru- 
mentality. 


Things You Can't Do 


YOU CAN’T prevent confiscation of 
a vehicle or a vessel used for illegal 
purposes, although you paid a fine. 
For example. in Department v. The 
Trawler Baltimore, 36 So. (2d) 1, La., 
it was shown that the Department of 
Fisheries seized a vessel for engaging 
in illegal transportation within the 
coastal or inside waters of the state 
of Louisiana. Also, the owner of the 
vessel was fined under a state law. 


The owner of the vessel argued that 
the state could not fine him and als0 
confiscate his vessel. The higher court 
refused to agree with this contention 
and upheld the fine and confiscation. 

YOU CAN’T avoid a state law 
which authorizes a valid suit against 
vou for loss of shipped merchandise 
based on a notification or summons 
served on a local agent. See Townsend 
v. Carolina Co., 50 S. E. (2d) 567, 
N. C. 
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id to Buyers 


PRODUCTS and SERVICES OF ADVERTISERS IN THIS ISSUE 








ATTACHMENTS, FORK TRUCK 


Automatic oe ay Co., Chicago, Ill. 
ioker- Raulang Cleveland, Ohio 
Clark industrial Truck Div., 
fattle Creek, Mich. 

G Company, Portiand, Ore. 
fowmotor Corp., Cleveland, Ohio 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


AXLES, TRUCK (Drive) 
faton Mfg. Co., Cleveland, Ohio 


1GS, CLOTH (Shipping) 
fulton Bag & Cotton Mills, Atlanta, Ga. 


1AGS, PAPER (Shipping) 
fulton Bag & Cotton Mills, Atlanta, Ga. 


MODIES, FREIGHT 


fuehauf Trailer Co., Detroit, Mich. 
Gerstenslager Co., Wooster, Ohio 


SODIES, REFRIGERATOR 


fuehauf Trailer Co., Detroit, Mich. 
Gestenslager Co., Wooster, Ohio 


bODIES, VAN 


fuchauf Trailer Co., Detroit, Mich. 
Gerstenslager Co., Wooster, ‘Ohio 


WCKETS, CLAMSHELL 
Hyster Company, Portland, Ore. 


WURGLAR ALARMS 
American District Telegraph Co., New York, N. Y. 


BURLAP 
Fulton Bag & Cotton Mills, Atlanta, Ga. 


CAR PULLERS 


Hyster Company, Portland, Ore. 
Yale & Towne Mfg. Co.., Philadelphia, Pa. 


CASTER POSITION LOCKS 
Darnell Corp., Ltd., Long Beach, Cal. 


CASTERS 
Darnell Corp., Ltd., Long Beach, Cal. 


CHARGERS, BATTERY 


Automatic Transportation Co.., 


COMPRESSORS, AIR 
Eaton Mfg. Co., Cleveland, Ohio 


CRANES, MOBILE 


anc Trans ne Co., Chicago, Ill. 
ker-Raulang Cleveland, Ohio 
r wn iy “Portland, Ore. 

Yale & Towne Mfg. Co., Philadelphia, Pa. 


ENDGATES, ELEVATING 
Fuehauf Trailer Co., Detroit, Mich. 


Clark Equipment Co.., 





Chicago, Hil. 


ENGINES, INTERNAL COMBUSTION 
international Harvester Co., Chicago, Ill. 


FFTH WHEELS 
Fuehauf Trailer Co.., 


FRE ALARMS 
American District Telegraph Co., New York, N. Y. 


FLOOR RESURFACERS 
Ytonhard Co., Philadelphia, Pa. 


Detroit, Mich. 
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(To locate advertisements see index on page 90) 


FORK TRUCK ([Elec.) 


Automatic Transportation Co., Chicago, Ill. 

Baker-Raulan °., Cleveland, Ohio 

Clark Industrial Truck Div.., Clark Equipment Co., 
Battle Creek, Mich. 

Yale & Towne Mfg. Co., Philadelphia, Pa. 


FORK TRUCKS (Gas! 


Clark Industrial Truck Div., Clark Equipment Co., 
Battle Creek, Mich. 

Hyster Company, Portiand, oe 

Towmotor Corp., Cleveland, Ohi 

Yale & Towne Mfg. Co., Philadelphia, Pa. 


FREIGHT CARRIERS 
Air Express Div. Railway Express Agency, Home 
Office, Washington, D. 4 ’ 
American Airlines, me ‘Home Office, New York, 
Home Office, Port- 
land re 


Delta Air Lines, Inc., Home Office, Atlanta, Ga. 
Northwest Airlines, inc. Home Office, St. Paul, 


aa em Freightways, 


inn. 
Union Pacific Railroad, Home Office, Omaha, 


Nebr. 
United Air Lines, Home Office, Chicago, Ill. 


HOISTS, CHAIN 


Yale & Towne Mfg. Co., Philadelphia, Pa. 


HOISTS, ELECTRIC 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


HOISTS, ELECTRIC (Trolley! 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


HOLDUP ALARMS 
American District Telegraph Co., New York, N. Y. 


JACKS, SKID 


Yale & Towne Mfg. Co., Philadelphia, Pa. 


LONG DISTANCE MOVERS 
— Van Lines, Inc., Home Office, St. Louis, 
oO. 


NAPHTHALENE 


Barrett Div. Allied Chemical & Dye Corp., New 
York, , 


PADS, FURNITURE 


Daniels, Inc., C. R., Baltimore, Md. 
Fulton Bag & Cotton Mills, Atlanta, Ga. 


PORTS 
Port of Los Angeles, Los Angeles, Cal. 


PULLERS, RATCHET 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


RACKS, STORAGE 


Yale & Towne Mfg. Co., Philadelphia, Pa. 


SCALES, INDUSTRIAL 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


SMOKE DETECTING SYSTEMS 
American District Telegraph Co., New York, N. Y. 


SPRINKLER SUPERVISORY SERVICE 
American District Telegraph Co., New York, N. Y. 


TARPAULINS 
Fulton Bag & Cotton Mills, Atlanta, Ga. 





TRACTORS, CRAWLER 
International Harvester Co., Chicago, Ill. 
TRACTORS, HIGHWAY 


GMC Truck & Coach Div., General Motors Corp., 
Detroit, Mich. 

International Harvester Co., Chicago, lil. 

White Motor Company, Cleveland, Ohio 


TRACTORS, INDUSTRIAL (Elec. 


Automatic Transportation Co., Chicago, Ili. 
Baker-Raulang Co., Cleveland, Ohio 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


TRACTORS, INDUSTRIAL (Gas) 


Clark Industrial Truck Div., Clark Equipment Co., 
Battle Creek, Mich. ; 

International Harvester Co., Chicago, ll. 

Towmotor Corp., Cleveland, Ohio 


TRACTORS, INDUSTRIAL (Non-Riding! 


Automatic Transportation Co., Chicago, Ill. 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


TRAILERS, INDUSTRIAL 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


TRAILERS, LOW-BED 
Fruehauf Trailer Co., Detroit, Mich. 


TRAILERS, TRUCK 


Fruehauf Trailer Co., Detroit, Mich. 


TROLLEYS, MONORAIL 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


TRUCKS, APPLIANCE 
Stevens Appliance Truck Co., Augusta, Ga. 


TRUCKS, ELEVATING PLATFORM 
{ Elec.) 


Automatic Transportation Co., Chicago, /!!. 
Baker-Raulang Co., Cleveland, Ohio 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


TRUCKS, ELEVATING PLATFORM 
{Non-Riding) 


Automatic Transportation Co., Chicago, Ill. 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


TRUCKS, HAND ([Three-Wheel! 


Stevens Appliance Truck Co., Augusta, Ga. 


TRUCKS, HIGHWAY 


GMC Truck & Coach Div. General Motors Corp.., 
Detroit, Mich. 

International Harvester Co., Chicago, Ill. 

White Motor Company, Cleveland, Ohio 


TRUCKS, LIFT (Hand) 
Yale & Towne Mfg. Co., Philadelphia, a. 


PALLET (Hand) 
Philadelphia, Pa. 


TRUCKS, 
Yale & Towne Mfg. Co., 


TRUCKS, PALLET [Non-Riding) 


Automatic Transportation Co., Chicago, itl. 
Towmotor Corp., Cleveland, Ohio 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


(Continued on following page) 


59 















AID TO BUYERS—Continued 


TRUCKS, PALLET-STACKING 
(Non-Riding) 

Automatic Transportation Co., Chicago, Ill. 

Yale & Towne Mfg. Co., Philadelphia, Pa. 

TRUCKS, PALLET-STACKING 
{Straddle, Non-Riding) 

Automatic Transportation Co., Chicago, Ill. 

Yale & Towne Mfg. Co., Philadelphia, Pa. 

TRUCKS, PLATFORM (Powered, Elec.) 


Automatic Transportation Co., Chicago, Ill. 


Baker-Raulang Co., Cleveland, Ohio 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


TRUCKS, STRADDLE 
Hyster Company, Portland, Ore. 


WAREHOUSES 


See section immediately following 


WATCHMEN'S SUPERVISORY SERVICE 
American District Telegraph Co., New York, N. Y. 


WATERFLOW ALARMS 
American District Telegraph Co., New York, N.Y. 


WHEELS, INDUSTRIAL 
Darnell Corp., Ltd., Long Beach, Cal. 


WINCHES 


Automatic Transportation Co., Chicago, ill. 
Hyster Company, Portland, Ore. ; 
Yale & Towne Mfg. Co., Philadelphia, Pa. 


ee, 





Coming Events 


Aug. 16-18—Third Western Packaging and 
Materials Handling Exposition, Civic 
Auditorium, San Francisco. 

Sept. 4-6—Mississippi Transport Assn., Buena 
Vista Hotel, Biloxi, Miss. 

Sept. 11-12—Wisconsin Motor Carriers 
Assn., Lake Lawn Resort, Delavan, Wis. 

Sept. 12-14—Society of Automotive Engi- 
neers, Hotel Schroeder, Milwaukee. 

Sept. 14-16—Southeastern Warehousemen's 
& Movers’ Assn., Hotel Patten, Chat- 
tanooga, Tenn. 

Sept. 14-16—Virginia Highway Users Assn., 
Convention, Hotel Chamberlin, Old 
Point Comfort, Va. 

Sept. 15-16—Michigan Trucking Assn., Park 
Place Hotel, Traverse City, Mich. 
Sept. 17-18—New York State Warehouse- 
men's Assn., Saranac Lake, N. Y. 
Sept. 18-2I—IIth Regional Training Con- 
ference conducted by The Refrigera- 
tion Research Foundation, Robert Treat 

Hotel, Newark, N. J. 

Sept. 27-29—American Merchant Marine 
Conference and Propeller Club of the 
U. S., convention, Baltimore. 

Sept. 28-30—National Conference State 
Trucking Assn. Managers, Waldorf- 
Astoria, New York. 

Sept. 30-Oct. I—Local Cartage National 
Conference Meeting, New York. 

Oct. 2-6—American Trucking Assns., Inc. 
annual convention, Waldorf-Astoria, 
New York. 

Oct. 5-7—Southwest Warehouse and Trans- 
fermen's Assn., Washington-Youree 
Hotel, Shreveport, La. 

Oct. 10-12—Fifth annual exposition and 
"short course” at the Society of Indus- 


trial Packaging and Materials Han- 
dling Engineers, Convention Hall, Phil- 
adelphia. 

Oct. 16-18—Twenty-Seventh Annual Meet- 
ing, Associated Traffic Clubs of Amer- 
ica; Hotel Commodore, New York. 

Oct. 23-25—Twelfth Annual Forum of Pack- 
aging Institute, Hotel Commodore, New 


York. 

Oct. 25-26—Caster and Floor Truck Manu- 
facturers’' Assn.. Hotel Hollenden, 
Cleveland. 


Nov. 8-10—Special Marketing Seminar, 
American Management Assn., Roose- 
velt, N. Y. 

Nov. 9—Regional marketing conference 
sponsored by Domestic Distribution De- 
partment of the Chamber of Com- 
merce of the U. S., Hotel Shamrock, 
Houston. 


1951 


Jan. 24-25—Caster and Floor Truck Manu- 
facturers Assn., Hotel New Yorker, New 
York. 

Feb. 5-9—American Warehousmen’'s Assn., 
Statler Hotel, Boston, Mass. 

Feb. 1 1-15—National Furniture Warehouse- 
men's Assn., Waldorf-Astoria, New 
York. 

Apr. 16-19—20th National Packaging Ex- 
position, American Management Assn., 
Atlantic City. 

Apr. 22-27 — Mayflower Warehousemen's 
Assn., Broadmoor Hotel, Colorado 
Springs, Colo. 

Apr. 30-May 4—Fourth National Materials 
Handling Exposition, International Am- 
phitheatre, Chicago. 


OBITUARIES 


James C. Beene, foreign freight traffic 
manager, Reading Co., July 8. Mr. Beene 
was a member of the Traffic Club of 
Philadelphia. 





John W. Blood, 72, a leader in the truck- 
ing industry, May 1|5. Mr. Blood helped 
form the Federated Truck Assn., which was 
later combined with the American Highway 
Freight Assn. to form the American Truck- 
ing Assns., Inc. He served as president of 
Federated and was an officer in ATA since 
its formation in 1933. 





Henry S. Germond, 78, president of Re- 
volvator Co., North Bergen, N. J., July 13. 
Mr. Germond was a past president of the 
Assn. of Portable Elevator and Lift Truck 


Manufacturers. 





Leo Kupp, general freight agent at Detroit 
for the Chesapeake & Ohio Railway Co., 
June 4. 
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William Leonard Macatee, 64, retired 
traffic manager of The Texas Co., June 16. 





Edward H. Miller, 43, AWA Merchandise 
Division's past representative in Washing- 
ton, D. C., June 22. 





Hugo Cberg, 80, former senior member 
of the ICC's board of suspension. He 
served with the Boston Port Authority. 
June 12. 





R. P. Paterson, retired freight traffic man- 
ager of the Chesapeake & Ohio Railway 
Co., June 9. 





Michael P. Dougherty, 74, retired traffic 
manager of Sharon Steel Corp., Sharon, 
Pa., June 26. Mr. Dougherty was a founder 
member of the American Society of Traffic 
and Transportation. 


BOOKS and CATALOGUES 


INDUSTRIAL TRAFFIC DEPARTMENTS, 
No. 45 in Studies in Business Policy, No. 
tional Industrial Conference Board. This 
document contains the fruits of an exten. 
sive NICB survey of traffic departments in 
leading corporations. Some of the findings 
are gratifying—for example, the traffic de. 
partment usually plays a large part in the 
selection of materials handling equipment, 
a point DA has been making for some time, 
Other findings indicate that the traffic de. 
partment has achieved a much more ex 
alted position vis-a-vis top management 
than it formerly occupied. 


THE RAPIDS-STANDARD CO., INC., Grand 
Rapids, Mich., has put out a series of 
materials handling case studies made by 
the company's field men. These four-page 
folders outline the problem and solution of 
specific applications. Results of new meth. 
ods are given in statistical form. All re- 
ports show installation photographs. 


HANDBOOK OF MATERIAL HANDLING 
with Industrial Trucks: a 72-page guide for 
the analysis of materials handling opere- 
tions and the application of the unit- 
load method with power-operated industrial 
trucks and accessories. Published by the 
Electric Industrial Truck Assn., Philadelphia, 
it is divided into four sections: |) Evaluc- 
tion of industrial truck handling; 2) Mate- 
rials handling management; 3) The organi- 
zation of an industrial truck system; and 
4) Practical Truck Engineering. One dollar. 


MODERN METHODS OF MATERIALS 
HANDLING, by The Material Handling 
Institute, Pittsburgh, (New York, Prentice- 
Hall, Inc., $5.50) is based on experience 
and information provided by manufacturers 
and users of materials handling equipment. 
Includes up-to-date applications of labor- 
saving, cost-reducing methods, tested for 
effectiveness, and gives a clear explanation 
of the use of flow charts. Contains dio 
grams of typical plant layouts with equip- 


ment. 


K&J CASTERS AND WHEELS CATALOGUE 
NO. 117 covers a complete line of plastic, 
solid-rubber, semi-steel and demountable- 
disc wheels in hard- and cushion-, solid- 
tread-, semi-pneumatic-, and pneumatic: 
rubber-tire models, with plain, roller, ball 
and tapered roller bearings, in capacities 
of 140 to 6,500 pounds. The caster line 
offers pressed-steel, cast- and welded-steel 
plate fork models with both stem and plate 
type mountings in both ball bearing swivel 
and rigid models. Load capacities range 
from 175 to 2,000 pounds. Write Kilbourne 
& Jacobs Manufacturing Company, Colum 
bus 16, Ohio. 
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Warehousing is an integral part of distribution in several 
ways. Public warehouses are not merely depositories for 
the safeguarding of personal effects or industrial com- 
modities; many are equipped to perform a wide range of 
services in addition to storage. Among those services are: 


Bottling, boxing, financing, fumigating, grading, handling, 
hauling, labeling, motor transportation, moth-proofing, moving, 
operation of public truck scales, quick-freeze facilities, rental 


Public Warehouse Section 





BIRMINGHAM, ALA. | 1880 — Seventy Years of Service — 1950 


HARRIS TRANSFER & WAREHOUSE CO. 
© South 13th St., Birmingham ¢ 


Merchandise and Household Goods 
© CARTAGE °@¢ DISTRIBUTION e@ FORWARDING 
Pool Cars Handled 
Member of A.C.W.—A.W.A.—N.F.W.A. Agents for Allied Van Lines, Inc. 





e STORAGE 











BIRMINGHAM, ALA. | 
STRICKLAND TRANSFER & WAREHOUSE CO. 
1700-1702 2nd Ave. So., Birmingham 3 


General Merchandise Storage and Distribution 
Pool Car Service a Specialty—Motor Truck Service 
Centrally Located—Free Switching from All R.R.s 

















SECURITY BONDED WAREHOUSE 


500-501 East Commerce Street 8 


POOL CAR DISTRIBUTION 


SERVING Receiving—STORAGE—Handling. 

S.E. Alabama Motor Freight Service to all points. 

8.W. Georgia 6-car Private Siding. Reciprocal Switching. 
N.W. Flerida Efficient—Conscientious Branch House Service. 











MONTGOMERY, ALA. Albin D. Peden, President 
Southern Storage Warehouse Co. 


3 WEST JEFFERSON - MONTGOMERY 4, ALA. 


Household Goods Storage Merchandise Storage 
Moving and Packing and Distribution 


"A Complete Warehousing Service" 

















PHOENIX, ARIZ. FIREPROOF 
CENTRAL WAREHOUSE CO. 


17 EAST JACKSON STREET 
Specialists in Commercial Warehousing 
Santa Fe and Southern Pacific tracks 
OFFICES DISTRIBUTION 





STORAGE 











TWCSON, ARIZ. | Telephone 2-3331 
TUCSON WAREHOUSE & TRANSFER CO. 


110 E. 6th St., Tucson, Ariz. 
Storage—Warehousing—Distribution—Packing 


55,000 sq. ft. iff Tucson—Served by Rail-Motor Truck. Modern 
fleet of trucks from 1-60 Tons for distribution in Tucson and vicin- 
ity. Crane and Winch service for heavy lifts. 
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of space for manufacturing, offices and showrooms, rigging, 
sales representation, sample distribution, sorting, stevedoring 
and various other functions for efficient and economical - 
tribution. 


This special advertising section of public warehousing has 
been consolidated for ready reference and maximum utility. It 
includes merchandise, refrigerated, household goods and field 
warehouses. For shippers’ convenience, states, cities and firms 
have been arranged alphabetically. 








LITTLE ROCK, ARK.[ 


New one story 90,000 sq. ft. warehouse 











COMMERCIAL WAREHOUSE CO. 


This ultra modern warehouse property with six car siding on the Rock 
Island is completely mechanized. We offer general merchandise ware- 
housing at its best, including pool car distribution, office and display 
facilities and loans on stored commodities. 


300-324 RECTOR STREET 


S 


LITTLE ROCK, ARK, 


* Rapnesemied ty We 





CHICAGO 4 DISTRIBUTION NEW YORK 18 
224 S. ALLIED INC. 11 WEST 42ND ST. 
WA bash 2-3567 en | PE an 6-0967 

















LITTLE ROCK, ARK. | 


ARKANSAS’ LARGEST WAREHOUSE 
Merch hold Storage 








& 
Fireproof 
Constructed 
a 
Pool Car 
Distribution 
a 


Agent 
Allied Van 
Lines 





TERMINAL WAREHOUSE CO 
Member American Warehousemen’s Association 


ARKANSAS . 














HOLLYWOOD, CAL. 


American Chain of Warehouses 
VAN & STORAGE CO. Lk 


LITTLE ROCK 
1025 N. HIGHLAND AVE. 
Bill Elliott, Manager 


Complete 


rcial 
Comme cilities 








STORAGE 
DISTRIBUTION 
TRANSPORTATION 


WAREHOUSE 
LOS ANGELES 21 


Sprinklered—A.D.T. 





CALIFORNIA 
1248 WHOLESALE ST. 


Merchandise Exclusively 
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LOS ANGELES, CAL. 


GEN'L WAREHOUSING & DISTRIBUTION 
Complete pool car services. Private 
— Pacific Electric delivery, free 
awit Ing any RR. Export processing, ~~ 
packing, commercial and beusshall “yd *. 
goods. dpe 

1950 S$. VERMONT AVE. (7) 

REpublic 1-3131 





LET LYON GUARD YOUR GOODS 





LOS ANGELES, CAL. | 


MEMBER OF A.W.A. 


PACIFIC COAST TERMINAL 


WAREHOUSE COMPANY 
1340 E. SIXTH ST. LOS ANGELES 21, CAL. 
MERCHANDISE STORAGE AND DISTRIBUTION 
Located in the heart of the Wholesale District 

















LOS ANGELES, CAL.| ESTABLISHED 1918 Phone: TR-8282 
| PACIFIC COMMERCIAL WAREHOUSE, INC 
; s 
923 E. 3rd St. Los Angeles 13, Cal. 

GENERAL MERCHANDISE STORAGE 

POOL CAR DISTRIBUTION STORAGE IN TRANSIT 
DAILY HARBOR, LOCAL AND STATEWIDE HAULING 
EXPERIENCED, EFFICIENT, BONDED PERSONNEL 
10 Car Siding on A.T.&S.F. Railway 
Sprinklered—A.D.T. Protected 

















LOS ANGELES, CAL. | pepupiic VAN & STORAGE CO., INC. 
WAREHOUSING—DISTRIBUTING— 


CARTAGE 
147,000 aq. ft. in downtown L. A. 9 car switch covered dock—small 
blocks of space for 


COAST TO COAST VAN SERVICE 
214 No. Alameda 
Export Packing & Crating Tucker 6101 











LOS ANGELES, CAL. [7 isiz-isss INDUSTRIAL ST, LOS ANGELES 21 


Star Truck & Warehouse Co. 


COMPLETE FACILITI EFFICIENT SERVICE 
Distribution 
Represented by Distribution Service 

240,000 Square Feet 117 Pieces Meter Equipment 
New Terk San Franeisee 





Storage Drayage 





Chieage 











OAKLAND, CAL. |" GENERAL MERCHANDISE 


WAREHOUSING « DISTRIBUTING » DRAYING 
Steamer Piers « Office Space Available 


OWARD TERMINAL 


1900 ¢ Our 50th Anniversary Year + 1950 
95 MARKET STREET « OAKLAND 4, CALIFORNIA 






















SACRAMENTO, CAL. | 


EMBER 





LAWRENCE 


Warehouse & Distributing Co. 
STORAGE 


MERCHANDISE — HOUSEHOLD GOODS 
POOL CAR DISTRIBUTING — DRAYAGE 
Your Detail Handled as You Want It 


20th & JAY STS., P. O. BX. 1194-D SACRAMENTO 6 


ASSOCIATION 














SACRAMENT 0, CAL. | ARTHUR E. TRAVIS, President 


WESTERN VAN & STORAGE CO., Inc. 
108 K STREET SACRAMENTO, CAL. 


Merchandise and Household Goods Warehouse 
Specializing in General Merchandise and Household 
Goods. Private Siding on S. P. R. R. — 4 Car Capacity. 
Distribution of Merchandise and Household Goods Pool 














Cars. 60,000 feet sprinklered. Agents fer Allied Ven Lines, ine 






For Shippers’ Convenience, States, Cities 


SAN FRANCISCO, CAL. | 


HASLETT WAREHOUSE COMPANY 
240 BATTERY STREET, SAN FRANCISCO 11 


Largest and most complete storage and trucking service 
on the Pacific Coast 








Member: American Warehousemen's Assn. 
Americen Chain of Ware*ouses inc. 








———— 





SAN FRANCISCO, CAL. [phone Underhill 1-7500 
MARKET STREET VAN & STORAGE 





1871 Mission St., San Francisco 3 
Complete Household Goods 


Service 
Pool Car Distribution 
Jim Cummins, Pres. 

















SAN FRANCISCO, CAL. [ cutter 1. 3461 


Member 
American Warehousemen's Association 
Distribution Service, Inc. 









General Merchandise 
United States Customs and 
Internal Revenue Bonded Storage 
Draying and Pool Car Distribution 
Office Accommodations and Telephone Service 


San Francisco Warehouse Company san FRANCISCO 7 











A.D. T. Protection C.6.£0 U.P 
Also: Warehouse at Brighton, Colo.’ 
Represented by 
Associated Warehouses Inc., 
Chicago and New York 


you can BANK ON 


C. Pad 
THE BANKERS WAREHOUSE COMPANY 


Warehouses: 2133 and 2143 Blake St. 
Office: 2155 Blake St., Denver 2, Colorado—Tel: Alpine 345! 


DENVER, COLO. ] 
Complete 


WEICKER sercice 


%*Mdse. & Hhg. Goods Storage 
% Pool Car Distribution 
% Moving, Packing, Forwarding 


We Operate a statewide, daily motor freight service under regulation 
of the Public Utilities Com. Connection with Interstate Truck Lines 
to Principal Cities. 


SILVER VAULTS, CEDAR LINED RUG VAULT, 
FUMIGATING VAULT, PRIVATE LOCKERS 


feo, THE WEICKER TRANSFER & STORAGE C0. 


1700 Fifteenth, Denver 17, Colo. 


Member of N.F.W.A.—A.C.W.—A.W.A—Dist. Serv., Ine. 
Agent, Allied Van Lines 





























DISTRIBUTION AGE 
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and Firms are Arranged Alphabetically 








NORTH DENVER 


Transfer & Storage Co. 


adds another new, modern warehouse to make facili- 
ties and service the largest and best in the Denver area. 





Wier 260,000 square feet of fireproof storage 
space now available for your use, you are assured 
of better service in 1950. Rail sidings for 30 cars, 
broad, covered truck-loading docks, re-coopering, 
pool car distribution, custom-bonded storage, auto- 
matic dry sprinkler system with ADT protection, 








P 





low insurance rate (15'/2c on $100), free reciprocal 


switching on all lines entering Denver... 


Yes, right 


down the line, NORTH DENVER OFFERS YOU 


MOST FOR YOUR MONEY! 


Office 2030 BLAKE ST. - 
x Represented ty 


CHICAGO 8 
224 S. MICHIGAN AVE. 
WaAbash 2-3567 
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- DENVER, COLORADO 
ALLIED DISTRIBUTION INC. 


NEW YORK 18 
ll WEST 42ND ST. 
PEnn 6-0967 


ZFE3e 
== 
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va Crnoigs 








PUEBLO, COLO. | 


Member ef May.W.A—A.W.A—Colo, W.A. 


BURC WAREHOUSE AND 


TRANSFER CO., INC. 


General Office and Warehouse 
200 SO. a. + AVENU 











Modern Sprinklered Fireproof ding — Freight Forwarding 
and Distribution — and Merchandise Storage 
PACKING AND SHIPPING 

+ Reprssenied oy 
ses eitcan ave, MELIED PASTRIBUTION NC ot 





HARTFORD, CONN. | 





Warehousing and Distribution 


Household Coods Sterage 
and Moving since 1899 


Agents United Van Lines 


GEO. E. DEWEY & CO." > 
1214 Main St., Hartford 3, Conn. nasa by "Distribution po Inc. 




















PUEBLO, COLO. 


® Modern Sprinklered Bullding 


® Aéusehold and Merchandise 
Facilities 


128-130 SOUTH MAIN 


TRANSFER & 
STORAGE CO. 


® Pool Car Distribution 


® Freight Sarwerding and 
Oistributi 


* ACENT ALLIED VAN LINES— 





LA TS tet) 





BRIDGEPORT, CONN. | 


AZABER ° 
> The Bridgeport Storage Warehouse Co. 
General Offices 10 Whiting St. 
Bridgeport 1 
General Merchandise Storage and 
Distribution 
Total Storage Area 67,000 Sq. Ft. 
Household Goods, Moving, Packing 


and Shipping 
N. Y.. N. H. and H. R.R. Siding 

















5-8736 


BRIDGEPORT, CONN. | Telephone: 
MARVIN BROTHERS EXPRESS CO. 


1387 Seaview Ave. P, O. Box 2457 
Specializing in 

Pool car distribution of general commodities. 

Merchandise storage. Building all on one floor of steel and concrete construction 











oney, res {, ariel, 
tT Cc’ | el , 
} or DESPA 4 ~ 
+ USE ‘eh & a 
410 CAPITOL AVENUE. ARTEOR® COM 


r Distributio Housertod 
—— ‘ > 
vers Connect:cu 
c 


U. S. Bonded 
Merchandise facilities Private Siding Our fleet 
and Massochusetts daily. Warehouses at Bridgeport Conn and 
field, Mass 
Members: NFWA—AWA—ACW—AYL Agents 


amen aleoltss s| . a 











HARTFORD, CONN. Moving — Trucking — Storage — Pool Cars 


NATIONWIDE DESPATCH & STORAGE CO. 
9 CENTER ST., HARTFORD 5, CONN. 
22,000 sq. ft. of Storage Space—Bell System 
Teletype eee ey wy via. N. Y., 


g OFFICE AND DISPLAY SPACE AND 
TELEPHONE SERVICE AVAILABLE 
SPECIALIZING IN POOL CAR 

DISTRIBUTION 

















HARTFORD, CONN. Telephone 8-6571 Established 1918 
PHOENIX EXPRESS & WAREHOUSE, Inc. 


P. O. Box 703, Hartford 1, Conn. 
Warehouse: 445 Park Ave., East Hartford 


MERCHANDISE STORAGE 


10,000 square feet—Automatic Fire and burglar alarm—Private siding 
NYNH&HRR, 5 car capacity. Free switchi ti of mer- 














Private siding NYNH&H RR.—3 car capacity. Free switehing. Motor freight 
mevice to all Connecticut points. Member of ATA and Eastern Motor Freight chandise and household goods peel ¢ cars. 
onference. 








AUGUST, 1950 


63 














NEW HAVEN, CONN. Memher ef AWA-ConnWA-New Heaven Oof0 
THE ATLANTIC BONDED WAREHOUSE CORP. 


114 Ferry Street P. O. Box 33 New Haven 1, Conn. 
Merchandise Storage—U. S. Customs and Internal Revenue 
Consolidation—Storage and Distribution—Inventory Control 
—Telephone and Clerical Service—Brick and Concrete Build- 


Ing—Sprinklered—Heated—Private Siding NYNH&H R.R.— @} 
All Trucking Facilities—Poo!l Cer Distribution. 




















NEW HAVEN, CONN. | 
smn DAM STORAGE C0 
STORAGE ; DISTRIBUTION 


TRUCKING 
Private Siding Heated Space 
Modern Fireproof Warehouse 
Member: Connecticut Warehousemen's Assn. and Associated Warehouses, Inc. 











NEW HAVEN, CONN. [— 
MALK IN WAREHOUSE & DISTRIBUTION CO., INC, 


S4 CHAPEL STREET NEW HAVEN, CONN. 


HEATED AND COMMON STORAGE 
POOL CAR DISTRIBUTION 
STATEWIDE TRUCK DELIVERIES 











FLEET OF TRUCKS 
PRIVATE SIDING 











NEW HAVEN, CONN. | 


THE 


SM a 


Complete Storage and Distribution Service 
Merchandise — Household Goods 
AWA—NFWA—AVL agents — Allied Distribution, Inc. 














STAMFORD, CONN. | Telephone: 3-7565—3-5268 


STAMFORD STORAGE COMPANY 
56 W. Park Place Stamford, Conn. 


Household Goods and Commercial Storage 
Pool Car Distribution — Local and Long Distance Moving — 
Shipping — Crating — Packing — Rigging. 


Member of ATA—Conn.WA—Conn.MTA 
Agent for North American Van Lines, Inc. 














TORRINGTON, CONN. | eeeereree 
The E. J. Kelley Co. Storage Warehouses 


Main Office New Bnela Conn.—Telephone 9243 
One of New Be ay lene Largest Trans- 
monanete Beads Packed, , Sioned. 


chandise Stor 
Pool Cars Distributed yy All Parts of eemaiad. 
Branch Offices in Bridgeport, Hartford, New Haven 





MEABER 














& Waterbury, Cona.; Springfield & Worcester, Mass. 
WASHINGTON, D. C. | TO CUT R. lh pa ne 
BENNING TERMINAL WAREHOUSING CORP. 


Storage & Distribution of General Merchandise 
OVER 30,000 SQ. FT. of FLOOR SPACE * 7 CARS B&O PRIVATE SIDINGS 


LU dlow 4-3200 
and Number Worth Remembering 


3701 Benning Rd. N.E. -S.W. of Benning & Minn. Ave., WASHINGTON, D.C. 








4 MERCHANDISE STORAGE 








WASHINGTON, D. C. | 


More than two million cubic 
feet of Storage space 


DON'T MAKE A MOVE WITHOUT 
CALLING ... 





MEABER 
’ 


TRANSFER & 
STORAGE CO. 
1313 You St., N.W. 
Washington, D.C. 




















For Shippers’ Convenience, States, Cities 





WASHINGTON, D. C. | 
WAREHOUSING REPRESENTATIVE AND CONSULTANT 


Now Serving Leading Warehousemen in 22 Cities 
Write or Telephone 


SAMUEL G. SPEAR 


620 Bond Building, Washington 5, D.C. REpublic 7990 














WASHINGTON, D.C. | H. H. SPICER, JR., Mgr. is 





THE TERMINAL STORAGE COMPANY 
OF WASHINGTON 


First, K and L Streets, N. E., Washington 2 
Large buildings of modern construction, total floor area 204,000 
square feet, of which 109,000 square feet is of fireproof con- 
struction. Storage of general merchandise. 
CONSIGN SHIPMENTS VIA B. & O. R. BR. 
rooms for protection ag 
Member of American Warehousemen's Association 














JACKSONVILLE, FLA. | Established 1925 
LANEY & DUKE 


Storage Warehouse Co., Ine. 
657 East Bay St. - - - - Phone 5-785! 
MERCHANDISE STORAGE—POOL CAR DISTRIBUTION 

© Ranenconted 4p ge, Fireproof 


Construction 





aC) 


CHICAGO «4 NEW YORK 
$94 S. MICHIGAN AVE ALLIED DISTRIBUTION INC. + WEST 4 «sn L ‘st 
WA besh 2.9567 ee | PEn 











JACKSONVILLE, FLA. D. W. DORAN, President 
HARRY GARDNER, Vice-Pres, 
SERVICE WAREHOUSE COMPANY, Inc. 

402 E. Bay Street, P. ©. Box 906, Jacksonville 1 


TWENTY-SIX YEARS OF SERVICE IN THE STORAGE, 
DRAYAGE AND DISTRIBUTION OF POOL CAR MERCHAN- 
DISK. 54,640 SQUARE FEET SPACE. SOUTHERN RAILWAY 
SIDING, CAPACITY 12 CARS, RECIPROCAL SWITCHING, 


Member of A.W.A.—J.W.A. 

















JACKSONVILLE, FLA, 


FLORIDA'S LARGEST WAREHOUSE 


Union Terminal Warehouse Company 
700 East Union Street, Sta. SG 


Merchandise Storage—Custom Bonded—Poo! Car Dis 
tribution—Reconsigning—Trucking Service — Trackage 
52 Cars—Reinforced Canto eS - on 
A.D.T. Service—insurance Rate |2 Cents 
Rental Compartments—Sub-Postoffice. 
Members A. W. A.—A.C.-of-W.—J.W.A. 

















MIAMI, FLA. 


Merchandise Storage— 
Crane Service—Moving and 
Packing— Commercial 
Trucking — Pool Car Dis- 
tribution — Private Siding 
Building 3, Miami Interna- 
tional Airport — Terminal 
Area. 














MIAMI, FLA. | 
INTERNATIONAL BONDED WAREHOUSE CORP. 


U. S$. CUSTOM BONDED 
Member of American Warehousemen’s Association 
and Southeastern Warehousemen’s Association 
Negotiable Warehouse Receipts 





FEC RR SIDING—2 CARS 
219-251 S.W. First Court (36) Tel. Miami 2-1208 














ST. PETERSBURG, FLA. [~ 


Public Bonded Storage Warehouse 
3435 - 7th Ave., So. St. Petersburg 1, Fila. 
PHONE 5523 


Established 1927 





Merchandise Household Goods 
Modern — Sprinklered Buildings — Private Railroad Siding 
Local Hauling, Packing & Pool Car Distribution 




















DISTRIBUTION AGE 
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S, Cities 
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CAIRO, ILL. STORAGE IN TRANSIT 
































a 
Mound City Warehouse Company 
Mound City, and Cairo, Ill, *™onc: “ound city 14 
Operators Mound City Terminal for all Barge Lines, 
transfer of barges to cars. 


Licensed and Bonded 
General Merchandise Storage & Distribution 


Low Insurance Rate 11¢, Sprinklered, Storage in Transit. 
We specialize in daily distribution in the southern Illinois, 
western Kentucky, and southeastern Missouri areas. 


E. R. STOUT—Secretary 




















“Your Tampa Branch House—Since 1991” 
: LDWE 
2 
MERCHANDISE—HOUSEHOLD GoopDs 
90 Member American Warehousemen’s Assn. 
a 
LEE TERMINAL 
LF **The Safest Place in Tampa‘’ 
204.008 | Bee Merchandise Storage—Household Goods Storage 
con- Field Warehousing—Complete Trucking Service 
; Pool Car Distribution—We Move, Pack & Ship 
ag 5269 wecoTastt & NONNESUTLABLE WAREDOUSE DECENTS 
| ATLANTA, GA. | 
== AMERICAN BONDED WAREHOUSE4%cfe¢ 
SOUTHEASTERN BONDED WAREHOUSE {| 
“Better Warehouse Service” 
651-653 Humphries St., $.W.—Sou. R. R. 
Merchandise Warehousing Pool Car Distribution 
—— Sprinklered A.D.T. Burglar Protection A.W.A. 





CHICAGO, ILL. | 





W. CARL SHEETS, President 














General Merchandise Storage and Distribution 

Warehouse With Personal Contact * Close to the Loop 
Modern Buildings Low Insurance 
Modern sprinkler system & ADT fire & burglary alarm systems 


Ace Warehouse Company 


417 W. OHIO ST. CHICAGO 10, ILL. 
Phone Superior 7-8470 











SAVANNAH, GA. | 











CHICAGO, ILL. | 














"he Dithitbutou’ News Croup 


a Represented by Mmmtoad 
NEW YORK ALLIED DISTRIBUTION INC CHICAGO 


11 WEST 42ND ST., PEnn. 6-0967 eon | 224 SO. MICHIGAN AVE., WA 2-3567 














»- Pres, SAVAN NAH 
BONDED WAREHOUSE & TRANSFER CO. 
WEST BAY STREET AT CANAL 
1G Post Office Box 1187 
ro General Storage—Pool Car Distribution 
VAY Local ge Saw Bonded—State Bonded 
ING, Field W: ous ler System 
Sieasheune A Ww. Denti ©. of W. 
| HONOLULU, HAWAII | WHEN SHIPPING GOODS TO 
Dis- Consign to us and the same will be given our best attention. 
etene Modern Concrete Warehouses. Collections promptly remitted. 
stem— Established 1900. Correspondence Solicited 
CITY TRANSFER COMPANY, LTD. 
P. 0. BOX 460, HONOLULU CABLE ADDRESS: LOVERINO 





In CHICAGO. ILL. - - - Call H. H. Becker 
for Merchandise 














HONOLULU, HAWAII | 





LET US 
HANDLE 
AND 
STORE 
YOUR 





|| A || 


Low Susmbance — 


aa SS Ss ae Se 
ee 


. 





“a @& = @& at 





- O. Box 190, Honolul 








MERCHANDISE - HOUSEHOLD EFFECTS, Etc. 


Large, new, reinforced concrete nent Sisinecanigh “tae oe 


Collections — Distribution Service 


HONOLULU CONSTRUCTION & DRAYING CO., LID. 


u 10 Cable address “HONCONTRA” 














| Lb 





National Association 


Fla. lecture called the "S 

the members on a lib 
oods ment a text explai 
ding equipment. 





of Refrigerated Warehouses has begun 


an industrial safety program among its members. The NARW 
has purchased from the National Safety Council an illustrated 


afety-Graph" which will be circulated to 
rary-loan basis. Cartoon drawing supple- 
ning the proper use of power-driven 


CHICAGO, WL ANDERSON BROS. 











Storage and Distribution 
information on 85 Member Warehouses 


AMERICAN CHAIN Ut WAREHOUSES, ING. 


S53 WE JACKSON BLYD. e CAGO ILL HArr n 7-3688 


—_ 


CHICAGO, ILL. THE TRADITIONAL INSIGNIA 
















ANCHOR ~- 


STORAGE CO. SAFETY 
251-315 EAST GRAND AVE. 


CHICAGO 11, ILL. AND 





SECURITY 


Warehouse located two 
blocks east of Michigan 
Avenue. Walking distance 
from Loop. Ten car switch 
C&NW Ry. Tunnel service. 


, Splendid building. Low Represented by 
insurance rate. DISTRIBUTION SERVICE, INC. 


irri 9g} Zee AMERICAN WAREHOUSEMENS ASSOCIATION 








ESTABLISHED - STORAGE - 
nae oe Bi SHICAGO HONE “WELLINGTON seo ” 
EVANSTON & NORTH SHORE — ENTERPRISE 4002 





2 Warehouse Locations 
PACKING, CRATING, SHIPPING TO ALL POINTS— 
TO ALL WEST COAST POINTS WEEKLY 
Office Removals A Specialty 











ace Mm AUGUST, 1950 
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WAREHOUSES IN CHIC 


GIVE YOU EFFICIENT AND 
NOMICAL COVERAGE OF TH 





















ADJACENT TERRITORY 


CHECK THESE ADVANTAGES 





Receiving Cc. O. D. 

Storing Sight Drafts 
Marking Invoicing 
Weighing Collections Yh, 
Reconditioning Stock Control 


Shipping Inventories 
Freight Prepayments 





Se ee ee ee ee ee 


r-Ettelaiohiztom Abs mOhd-lalclilem -iassllilcl ma dclasalel ei 


TIRE METROPOLITAN SECTION AND 


a Local & Long Distance Negotiable Warehouse 
Trucking Receipts 
COMPLETE BRANCH HOUSE Trap Cars Consolidated Financing 
FUNCTIONS—lIncluding: Poo! Cars Distributed 


For Shippers’ Convenience, States, ities 
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Modern Buildings Storage in Transit 
Choice Locations Railway Express 
- , . Low Insurance Parcel Post 
it costs you nothing to investigate Responsible Management Cool Rooms 
— a. wegen Phone, Spacious Switch Tracks Fumigation = Sees, oe Te eee 
wire of write us regarding your Ample Truck Loading Doors Space Rentals for Private ree TT Be | jMibeeac i> 
| needs. A plan tailored to your re- Waterborne Cargo Facilities Storage mee 2 LAS mga, - 
quirements will be forthcoming— Streamlined Handling Office Space ge ree . 
promptly! No obligation. Equipment Sample & Display Rooms 








eo (ole) as NM PN 1 LO] 8h) Ta 


Chicago 7-433 W. Harrison St. New York Office 16-271 Madison Ave. Kansas City 7-1104 Union Ave. 


Co., 1807 E. Olympic Blvd., Los Angeles 21 


Ueland olel Ae oh MR LiL oee UaslelalaelaMe a Aclacialel kiclsalsla Me ee ee iel al chalela mmc lale Me labcctale) 4-0 0-1 aeellale] Lame lal oe 
















EXTRA SERVICE - 


td 


sae 





GRocERS TERMINAL 
WAREHOUSES 
Owned and Operated by 










ene 


General Warehouse & Transportation Co. re 


atone 


S WAREHOUSING ~ 


This personal PLUS service means 
+ extra savings to you, better service 
to your customers. Nine efficiently 


DI run warehouses make Grocers 
Terminal one of Chicago's biggest, 


most economical systems. 


@ COMPLETE WAREHOUSING ie STORAGE IN TRANSIT 

@ PACKING and RECOOPERING e OUT OF TOWN SHIPMENTS 
@ STORAGE @ HANDLING 

@ PICKUP and DELIVERY @ POOL CAR DISTRIBUTION 


Cariead and Less Than Carioad Shipments 








* GROCERS TERMINAL WAREHOUSES 








CHICAGO, ILL. | WARD CASTLE, President 
CURRIER-LEE WAREHOUSES, Inc. 


427-473 W. ERIE ST.. CHICAGO 10 


Cemplete Facliities for Merchandise 
Storage and Distribution 
Member: Associated Warcheuses, Ine. 


CHICAGO, ILL. | te a ho. 
Griswold & Bateman Warehouse Co. 














1525 NEWBERRY AVE. CHICAGO 8 
@ Modern Buildings. @ Direct track connections 
@ Low contents insurance. with C&NW, B&O, Soo 


Line, PM, CGW, and 


Reshipping, ci deliv- 
” eries. vee ty B&OCT Railroads. 


@ Vacuum fumigation of @ Over Fifty Years of 
food stuffs, tobacco, etc. Warehousing Experi- 
@ Cooling Rooms. ence. 
aa 
Se dca ave, ALLIED DISTRIBUTION INC. ,, ,NEW YORK 





WA besh 2-3567 PE an 6-0967 














CHICAGO, ILL. | Member: 5.P.W.A. 


Allied Van Lines 
SERVING CHICAGO & SUBURBS FOR 
OVER 47 YEARS 


Consign Y our Shipments to 


JOYCE BROS. Stge & Van Co. 
6428 N. Clark St. Chicago 26 








884 WN. HALSTED ST., CHICAGO 22, ILL. 











Rogers Perk 4-0033 


—————— 
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WE HAVE EXCELLENT 
FACILITIES 10 
RENDER SPECIALIZED 
SERVICE— 









Let 


LASHAM Serve You 
inthe Chicago Area... 


A State bonded public warehouse, with 31 years of satis- 
factory service. Experienced personnel. 


Modern sprinkler system, A:D.T. fire and burglary alarm. 
24-hour watchman service. 

All types of merchandise stored and distributed. Special- 
izing in print paper. 


Served direct by 4 railroads; Ill. Cent., Mich. Cent., 
C&NW and CB&O, with free switch service from all other 
R.R. and boat lines entering Chicago. 


Centrally located. Low insurance rate. 


EDWARD LASHAM CO. 


1545 $0. STATE ST. Phone Wabash 3984 CHICAGO §, ILL. 









































































} 
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0. 1 
y | 
ons | | 
Soo 
and : 
in Chicago, Illinois 

of | & A complete warehouse organization fully equipped 

pri- to handle merchandise rapidly and economically 


with convenient locations for local trade and excellent 
transportation facilities for national distribution. Chi- 
cago Junction In and Outbound Union Freight Station 
—direct connections with thirty-eight railroads. Receiv- 
ing Stations for Railroads, Express and Truck Lines on 
premises. 

Inquiries Invited on Storage, 
Office and Rental Requirements 


)MIDLAND WAREHOUSES, INC 


1500 S. WESTERN AVE. 
















AUGUST, 1950 





Ad 








CHICAGO, ILL. | 


60 Years of Reliable Service 


LINCOLN MAYFLOWER WAREHOUSES 


Coast to Coast 
4251-59 Drexel Bivd. Chicago 15, Ill. 


Storage—Packing—Shipping 
Local and Long Distance Moving 

















CHICAGO, ILL ° 
| NATIONAL VAN LINES INC. 
2431 IRVING PARK RD., CHICAGO 18 
New York City: 1775 Breadway Dallas Texas: 2609 Erway Street 
Les Angeles Califernia: 124 Nerth Center Street 
Interstate moving of H.H. geods—Nationwide agents and warehouse 
facilities in all key cities. I.C. C. Certificate 


MC 42866 
TO TRAFFIC MANAGERS: Our tariff ts very low. 
Wire or write us when transferring personnel. 

















Loeate your Office 
and Warehouse in Chicago’s 


NORTH PIER TERMINAL 
(365-589 E. Illinois Street) 


You’d be on all rail and truck lines 


Keep your office and your warehouse together in Nurth 
Pier Terminal—make use of these advantages to save 
and make more money. 

All shipping facilities at your north and south doors 
and in the basement. RAIL— TRUCK — TUN®.EL. 
Track capacity 120 cars. Platform capacity for 100 
trucks. LCL freight shipments to all railroads direct 
by tunnel. Many services cut your payroll. Low in- 
surance. Heavy floor load. Flexible space. Conveniert 
to transportation, hotels and “Loop.” Pleasant working 
conditions. Ample parking. See for yourself, or write. 

Also general storage . .. carload in transit sturage 
... pool car distribution . . . U. S. Customs Bonded... 
each in separate buildings. 


NORTH PIER TERMINAL CO. 


Executive Offices: 444 Lake Shore Drive, Chicago 11—SUperior 7-5606 
N. Y. Office: 55 W. 42nd St., New York 18, N. Y. LAckawanna 4-0063 

















CHICAGO, ILL. 


Close to the Loop District, these two 
co-operated warehouses offer quick, efficient 
and economical service to stores and distrib- 
utors in Chicago and the Mid-West. 


PRODUCERS WAREHOUSE CO. 
344 No. Canal St. (6) C. & N. W. Ry- 


THOMSON TERMINALS INC. 
346 W. Kinzie St. (10) C. M. St. P. & P. R. R. 





Prompt Deliveries Advances Made 
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TERMINAL “The 
WAREHOUSE Economical Way” 
Division of Beatrice Foods Co. 


519 W. Roosevelt Road, Chicago 7, Ill. 


Year-round candy storage, pool car distribution, negotiable ware- 
house receipts. Storage in transit, One-half million sq. ft. 


Customs Bonded 
Unlimited Floor 
Load Units for 
Lease 

Near the Loop 
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For Shippers’ Convenience, States, Cities 





JOLIET, LL | 
TRANSIT WAREHOUSE AND DISTRIBUTING CO. 


90 CASSEDAY AVENUE, JOLIET, ILLINOIS 
Phone—Joliet 5276 
Merchandise Storage and Distribution 
The only completely Palletized warehouse in Joliet 


Pool Car Distribution e aed Freight Service 
Located on Rock Island R. R. Free Switching 








me emma 








JOLIET, ILL. | 


WILL COUNTY WAREHOUSE COMPANY 


formerly Joliet Mfg. Co., which was Established 1848 
150 Youngs Ave., Joliet, Ill. 
Offers 50,000 Sq. Ft. of modern warehouse space, located 
on the CRI “a PRR Roads. Private siding and free switch- 
ing. General Merchandise storage. 
Automatically Sprinklered Throughout 
Member of AWA 

















CHICAGO, ILL. | 


For Distribution in CHICAGO Use 


SYKES SERVICE 


Fully sprinklered warehouse building for merchandise 
storage exclusively. 
Centrally located—only 12 minutes from the loop. Complete 


e 


warehouse service with personal su 
Pool Car Distribution. 


SYKES TERMINAL WAREHOUSE 
929 West 19th Street, Chicago 8, Ill. 











Losation—10 miles from oom Hi.; a miles from 
Chicago, III. Louis, 


KRIEGSMAN TRANSFER “COMPANY 
231 Margaret St., Pekin, Ill 
Merchandise & Household Goods Serene —iheien & Crating 
105,000 Sq. Ft. @ One Floor @ Brick Construction @ 
Sprinklered @ Heated @ Private Siding 
18-Car Capacity @ 11 Trucks (e 
Free Switching by: CCC&St.L @ Santa Fe 
@ Illinois Central @ Alton @ Rock Island 
@ Chicago & Mints a @ and P&PU 


ASSOCIATED 
WAREMNOUSES 
INCORPORATED 





o 


























C HICAGO, ILL. Merchandise Storage and Distributors 
WAKEM & McLAUGHLIN, Inc. 


Estd. 1886 
MAIN OFFICE—225 E. ILLINOIS ST., CHICAGO II 
U. S. Internal Revenue Bonded Warehouse 
U. S. Customs Bonded Warehouse 
A.D.T. Service 


ADVANCES MADE 


Our ample financial resources enable you to negotiate 
loans right in our office. 
Prompt Delivery and Best of Service 
Bottling In Bond 


13 eo AMERICAN WAREHOUSEMENS ASSOCIATION f 











CHICAGO, ILL. | 


One of Chicago’s Finest 


A half million feet of modern warehouse space where 
you have every advantage for receiving, shipping and 
reshipping. Track space accommodates 360 railroad 
freight cars. 70 ft. covered driveways practically sur- 
round the clean, light and airy warehouse. 


Located on the edge of Chicago’s famous Loop and 
only one block from the mammoth new Post Office, 
Western Warehouse is in the heart of all business 
activity. Write for complete information. 


WESTERN WAREHOUSING COMPANY 
323 West Polk Street Chicago 7, Iil. 








EVANSVILLE, IND. | 


MEAD JOHNSON TERMINAL CORP. 
P. O. Box 597, EVANSVILLE 2, INDIANA 
"Where Waterway ... Railway ... Highway Meet’’ 


With the most modern and most unusual River-Rail-Truck Ter- 
minal and Warehouse in the United States. Sprinklered—A.D.T. 

Located only ninety miles from the country's center of popula- 
tion. Served by six large railroads, many motor freight lines and 
the American Barge Line, Mississippi Valley Barge Line, Union 
Barge Line and alr towing operations. 

Merchandise and food commodities of every description, from 
every part of the globe, can conveniently reach, be economically 
stored, and then efficiently distributed from Evansville. 

Write for booklet completely describing the many unusual services 
oveltable. Member of A.W.A. 

% Reprsionied dy 


poy gy A ALLIED DISTRIBUT:ON INC. 









NEW YORK 18 
11 WEST 42ND ST. 
PEnn 6-0967 





224 S. MICHIGAN 
WA besh 2-3567 


A 











EVANSVILLE, IND. | The TERMINAL WAREHOUSE, Inc. 
SOMPLETE OF EVANSVILLE, INDIANA 
STORAGE 915-919 MAIN ST. 

DISTRIBUTION | FIRE RESISTANT BUILDING 

SERVICE POOL CAR DISTRIBUTION— 








PRIVATE R.R. SIDINGS — LOW INSURANCE RATES 











FORT WAYNE, IND. [ 





(WITH MICHT 
AND MAIN 


rrort wayne Me OR ° 9% C8 MM C8 © Be same | 


802-804 Hayden St., Fort Way 4 
FIREPROOF AND NON-FIREPROOF ‘BUILDINGS 
Pittsburgh, Fort Wayne & Chicago R. R.; Grand Rapids & Indiana R. R., 
Wabash R. R.—Private Sidings—Pool Car Distribution 


FORT -WAYN E 

















JOLIET, ILL 


Joliet Warehouse and Transfer Company 
Joliet, Hlinois 
MERCHANDISE STORAGE AND DISTRIBUSION , 
Best distributing point in Middle West /(-@ 
Located on five Trunk Lines and Outer 


Welephone 4381 and 4382 








Chicago Freight Rates Apply 











Exclusively 


Merchandise and Cold Storage 


FORT WAYNE, IND. | 
Modern Fireproof Warehouses—Centrally Located—P.R.R. 
Siding—Lowest Insurance Rates—Pool Car Distributors— 


2 Local Cortage Service—Branch Office Service. 


MITCHELL SALES & STORAGE, INC. 
435 E. Brackenridge St., Fort Wayne 2, Ind. 
Warehouse Receipts on Staple Commodities 

















DISTRIBUTION AGE 
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and Firms are Arranged Alphabetically 


FORT WAYNE, IND. | 





Members of MayWA-AWA 








T ¥ | T ’ 5 STORAGE 
PE WAREHOUSE CO. 
414 E. Columbia St., Fort Wayne 2, Ind. 
MDSE. & HHG. POOL CAR DISTRIBUTION 
New York City REPRESENTATIVES Chteage 
MR. J. W. TERREFORTE MR. H. H. BECKER 


| 250 Park Avenue 53 W. Jackson Blvd. 
PLaza 3-1235 TELEPHONE HArrison 7-3688 





TERRE HAUTE, IND. | 





A.D. T. Service 








DISTRIBUTORS TERMINAL CORP. 


Merchandise Storage and Distribution a Specialty 
Pool Cars Solicited 
Motor trucks for store door delivery—Our clients do the selling—We de 
the rest. U. S. Licensed and Bonded Canned Foods Warehouse License 
No. 12-4 © Renscsented 4p 
C00 Ss wg, lee earn O# Ic ase 








GARY, IND. | 








Established 1929 


General Merchandise Storage and Distribution 


Private Siding indiana Harbor Belt R. R. Free Switching, Centrally 
Located, - a. Distribution, Motor Truck Terminal, Operating our 


” GARY WAREHOUSE Co. 


10th & Massachusetts St., Gary, Ind. 
Phone Gary 6131 


CEDAR RAPIDS, IOWA | 








Siding on 








INDIANAPOLIS, IND.| 








Phone MArket 4361 


INDIANA TERMINAL & REFRIGERATING CO. 
230-240 So. Penna. St., Indianapolis 4 


Sprinklered Warehouses Office Rooms 


General Merchandise and Cold Storage 
Down Town Location with RR tracks in building. 


- NEW YORK OFFICE 
55 West 42nd St., Phone: LAckawanna 4-0063 New York 18, N. Y. 














INDIANAPOLIS, IND. | 





MEMBER OF A.W.A. 





CPPS A eae ae <a 
> 


Indianapolis Warehouse and Storage Co. 
330 West New York St. Indianapolis 7, Ind. 


Merchandise Storage ¢ Private Sidings, N.Y.C. 
Pool Car Distribution e« Office Space 
Represented By 





Distributien Service, Inc., New York City, Chicago, Ill. 


DAVENPORT, IOWA | cstottished 1909 


American Transfer & Storage Co. 


401-411 FIRST ST. > ene _ PHONE 2-1147 
General Merchandise Warehousing and Distribution. 
Cold Storage. " 


Modern Brick Warehouse, Sprinklered 80,000 Square Feet. 
.M. St. P. &P. Rd. Free Switching m Other 
Roads. nates freight By weer 
Member of F.W.A.—Agents United Van Lines, Ine. 








TRANSFER & STORAGE CO. 


MODERN WAREHOUSE 
AND TRUCK TERMINAL ON TRACKAGE 


Complete Facilities For Efficient Warehousing 
Merchandise 
VAILY SERVICE IN EVERY DIRECTION 


Pete - 
and Distribution of 








Phone 2-716 








INDIANAPOLIS, IND. | 





MERCHANT TRANSFER AND 
STORAGE COMPANY 
428 WESTERN AVE. DAVENPORT, IOWA 
Merchandise Storage and Pool Car Distribution 


in a community consisting of Davenport, Bettendorf, lowa— 
Rock Island, Moline, East Moline, Silvis oad Milan, Ill. 
Investment $350,000.00 
Members: A.W.A., N.F.W.A., la.W.A., AM. CHAIN OF WHSES., A.V.L. 








Riley 5513 
















Ht Complete Service 


STROHM WAREHOUSE 
AND CARTAGE COMPANY 
359 W. RAY STREET, INDIANAPOLIS 


OPERATING 53 TRUCK UNITS 
ae Merchandise—Pool Car Distribution 
Trucking Service 


6$50¢ hATED 
WAREMNOUSES 
INC ORS RATED | 


Reciprocal Switching, All Railroads 
Store Door Delivery and Pick-up fer 
N. Y. C. R. R. 








INDIANAPOLIS, IND. | 





i 3 Mik AMERICAN WAREHOUSEMEN 5 ASSOCIATION 4 


DAVENPORT, IOWA | 














TRI-CITY WAREHOUSES, INC. 


726 Federal Street Davenport, lowa 
General Merchandise Warehousing 
Pool Car Distribution 


100,000 square feet of sprinklered fireproof floor space. 

Insurance rate of under 15c e¢ Private Siding on R. I. 

16 car capacity with reciprocal switching from the 
C. B. & Q. and C. M. St. P. & P. railroads. 


Telephone 7-5895 


Represented by: Associated Warehouses, Inc. 
and National Warehousing Service. 
Member of Iowa Warehouse Ass'n. 








“Take a Tip, Store With Tripp” 





THE TRIPP WAREHOUSE CO. 


1001 East New York St. _—Indianapolis 7, Ind. 


Store with an Old Reliable Firm. 
In Business for 65 Years. 

General Merchandise — Farm Machinery 
Specialize in Electrical Appliances and Food Stuff. 
Pool Car Distribution. Check Out Service. 
Storage in Transit. Reciprocal Switching All RR’s. 
Private Siding NYC. Local Cartage. 

Operate Under Public Service Commission of Indiana. 








Raprestented , . 
* oy ‘ 
CHICAGO 4 NEW YORK 18 

ALLIED DISTRIBUTION INC 
#24 S. MICHIGAN AVE. 11 WEST 42ND ST. 
WA bask 2.3567 ‘age af PE ae 6-0967 RX « ; ; 





DES MOINES, IOWA | 





Established 138383 








Merchandise and Household Goods Storage 
Local and long distance 
Moving — Packing — Shipping 


“BLUE LINE STORAGE CO. 


200 - 226 - Elim -Des Moines 9, lowa 
Members: A.W.A.—N.F.W.A.—la. W.A.—Distribution Service, Inc. 




















DES MOINES, lOWA Member American Chain of Warehouses 
a Ninth Street 








TRY OUR SUPERIOR SERVICE 
56 years’ warehousing nationally known accounts 
gives you Guaranteed Service 
Daily reports of shipments and attention to every detail 








AUGUST, 


1950 











Des Moinse 8, lowa 


DES MOINES, IOWA 
WHITE LINE 


TRANSFER & STORAGE COMPANY 


120 S.W. 5th Ave., 


Established {880 
MEMBER 


Merchandise & Huusehold Goods Storage 


Lowest Insurance Rate. Pool Car Distribution. Private Sid- 
ing. Free Switching. Free Rail or Truck Pick-up Service. 








DUBUQUE, IOWA | COMPLETE 
DISTRIBUTION SERVICES 


222,000 sq. ft. of floor space in buildings of brick-concrete- 

steel construction. Chicago-Great Western R.R. siding with 

10 car capacity. Free switching with Federal Barge Lines. 

Low insurance rates. Complete-Motor-Freight-Facilities. 

Pool car distribution—all kinds. Merchandise & House- 

hold Goods Storage, industrial and office space for rent. 
Write today 


DUBUQUE STORAGE & TRANSFER CO. 


3000 JACKSON ST. DUBUQUE, IOWA 
Member of lowa Warehouse Ass'n 
Chicago Representatives: Associated Warehouses, Ine. 
and National Warehousing Service. 














- 






Wierd, WATIONAL FURNITURE WAREHOUSEMEN'SS ASSN. 
Apect ALLIED VAN LINES. mc 


HUTCHINSON, KANSAS | Member — Mo. W.A. 


A COMPLETE WAREHOUSING SERVICE 


MERCHANDISE & COLD STORAGE 
@ FREE SWITCHING BY SANTE FE, CAR DISTRIBUTION 
ROCK ISLAND & MOPAC @ NEGOTIABLE RECEIPTS 
@® PRIVATE SIDING OFFICE & DISPLAY SPACE 
@ TRUCK LOADING DOORS AND ABLE 
* 


KS * ATES 
STORAGE IN TRANSIT — POOL e@ LICENSED—BONDED—INSURED 


HUTCHINSON MERCHANDISE WAREHOUSE 
P. 0. Bex 386, Hutehinson, Kansas — Phone 6280 — Larry Thurston, Mor. 











rer’ ow 

















KANSAS CITY, KANSAS 





ee ee 


PACKING, MOVING, SHIPPING 


PRIVATE SIDING 
aan be . 


AND MINNESOTA AVENL 


WICHITA KANSAS | 


A Modern Distribution and 
Warehousing Service 


Brokers Office & Warehouse Co. 


149 North Reek Island Ave... Wichita 2 
B. W. BILLINGSLEY, JR., Manager 
Member of American Chain of Warehouses 


WICHITA, KANSAS | 


























619 E. William St. Wichita 2, Kan. 


Household Goods &£ Merchandise 
Storage. Free Switching—Sprinkler 
System 
Member of NFWA—AVL 


rie Van & Storage Company 











LOUISVILLE, KY. | 
Louisville Public Warehouse Company 


131 EAST MAIN ST., LOUISVILLE 2 
25 WAREHOUSES 944,000 SQUARE FEET 
Louisville Member 
AMERICAN CHAIN—DISTRIBUTION SERVICE, INC. 
Gen’l Mdse. H. H. Goods 














For Shippers’ Convenience, States, C:ties 





ns tnt, canes, ooo Oe 


Commercial Terminal 


Warehouse Company 
INCORPORATED 


Modern Merchandise Warehouses 














A dependable agency for the 
distribution of merchandise 
and manufactured products. 


Member of Storage Cartage Forwarding 
Distributing Bean Cleaning 
and Grading Fumigating 


Office 402 No. Peters Street 
LOUISIANA 





a 


New York—Chicago NEW ORLEANS 16 














Gye THE ONLY PRIVATELY 


OWNED AND OPERATED PUBLIC WAREHOUSE 
AT SHIPSIDE IN NEW ORLEANS 


This Corporation, continuing the operations of Douglas Shipside Stor- 
age Corporation established in 1931, offers Public, State and U 

Customs Bonded Warehousing at its new terminal and wharf served 
by deep-water dock for ocean-going vessels and barges. Louisiana- 
Southern R. R. sprinklered 
buildings . . 


Represented by DISTRIBUTION SERVICE, INC. 
New York, Chicago, San Francisco 


switchtrack . reciprocal switching .. . 
. storage-in-transit privileges. 


Member American Warehousemen's Association 


SULF SHIPSIDE STORAGE CORPORATION 


FPermerly DOUGLAS SHIPSIDE STORAGE CORPORATION 


TERMINAL AND ae AT FOOT OF ST. MAURICE AVENUE AND MISSISSIPPS RIVER 
EXECUTIVE OFFICES: 118 Merth Front Street, New Oricens 16, Le. Telephones: RAymond 4972 — MAgnelie $353 





‘ —— 








NEW ORLEANS, LA. | Member of A. W. A. 


HAYES DRAYAGE & STORAGE, INC. 


833 South Front Street, New Orleans 3 
Complete distribution and warehousing service ; 
Operators of space in Free Foreign Trade Zone No. 2 ig 
Sidings on N. O. Public Belt R. R. ; 
NEW ORLEANS, LA. (71... Orieans Merchandise Warehousemen's Ass's 
MALONEY TRUCKING & STORAGE, Inc. 
133 NORTH FRONT ST., NEW ORLEANS 1 
An Able servant to the PORT OF NEW ORLEANS 
Complete warehousing  facilities—Distribution—Weighing— 
Forwarding—Fumigating—Storage—Cartage—Field Were- 


housing—Office Space—Display Rooms—Sprinklered Risk. 
UNITED STATES AND STATE BONDED 


NEW ORLEANS, LA. | eater ab att 


ORLEANS STORAGE COMPANY, INC. 
725 So. Liberty Street 
Specializing in MDSE. Distribution 
All concrete Warehouse, sprinklered, low insurance rates. Low 


handling costs. Switching connections with all rail lines. State 
Bonded. Inquiries Solicited. 


NEW ORLEANS, LA E. J. GANNETT, O 


Standard Warehouse Company 


100 Poydras St. - ~ New Orleans 8, La. 
MERCHANDISE STORAGE—POOL CAR DISTRIBUTION 


Located in the Heart of the Whotesale Distriet @ Conve- 
nient to Rail & Truck Depots @ Private Switch fracks T & 
NO-SP RR e@ Reciprocal Switching @ 
COMPLETE WAREMOUSING SERVICE 
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and Firms are Arranged Alphabetically 


SHREVEPORT, LA. | 
Herrin Transfer and Warehouse Co., Inc. 


1305 MARSHALL ST., SHREVEPORT, LA.. P.O. BOX 1606 
COMPLETE DISTRIBUTION SERVICE 


Member 
American Warcheousemen’s Association 
Associated Warchouses, inc. 
Seuthwestern Warehouse & Transfermen’s Association 


BANGOR, MAINE | 
McLAUGHLIN WAREHOUSE CO. 


Established 1875 Incorporated 1918 


General Storage and Distributing 
Rail and Water Connection—Private Siding 
Member of A.C.W.—A.W.A.--iLF.W.A. 


BALTIMORE. MD.| Milton K. Hill, Mgr. & Treas. 
CAMDEN WAREHOUSES 


Rm. 301, Camden Sta., Baltimore 1 
Operating Terminal Warehouses on Tracks of 


The Baltimore & Ohio Railroad Co. 
T. Private Watchman, Sprinkler 
a or er mena Be 
Tobacco Inspection and Export—Low Insurance Rates 
onsign Via Baltimore & Ohio Railroad 









































BOSTON, MASS. 
PACKING 


Established 1896 


WiOMAINIC: 











STORING SHIPPING 
Member: MayWA-MassFWA-CanWA 3175 Washington St. 
BOSTON, MASS. 
FITZ WAREHOUSE CORPORATION 


operating 
ALBANY TERMINAL STORES 
137 Kneeland Street, Boston 11 
GENERAL MERCHANDISE STORAGE 
B. & A. R.R. Delivery 











BOSTON, MASS. | 


Hoosac Storage & Warehouse Company 
Lechmere Square, East 41, Beston 
FREE AND BONDED STORAGE 
A.D.T. Automatic Fire Alarm 
Direct Track Connection 8. & M. R. R. 

Lechmere Warehouse, East Cambridge, Mass. 


Hoosac Stores, Hoosac Docks, Charlestown, —? 
_ Warren Bridge Warehouse, Charlestown, "Mass 














BALTIMORE, MD] 





Complete Warehouse Service 






New construction; protected facilities 
Commercial & Household Storage 
Packing, Crating and Shipping 
Moving services ® Freight services 
U. S. Customs Bonded Draymen 
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BALTIMORE, MD. | MEMBER: |.M.2W.A.—MD.F.W.A.—MD.M.T.A.—H.H.C.C.—A.T.A. 


J. NORMAN GEIPE VAN LINES, 
524-536 W. Lafayette Ave., Baltimore 17, Md. 


See our advertisement on page 163— 
1949 edition of D and W Directory 


BOSTON, MASS. Owned and Operated by Merchants Warehouse Co. 


CHARLES RIVER STORES 

















131 BEVERLY STREET—BOSTON 14, MASS. 


Located within the city 
ten cnas North — 


ae OF 
Trogwatse 
Tern 


limits, adjacent 
Brick-and-concrete a 
tee. some sprinklered and 
lary alarm service, U. 8. 
Customs and d” internal we Fong bonded space. 
Boston & Main R. elivery. 



















CLARK & REID CO., IN. 


(FORGE FL. MARTIN, Presid 


ener er CAMBRIDGE 


He hl and Mercha 
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AUGUST, 1950 





Ww. — A. WALTER LARKIN 


BOSTON, MASS. | 7 
J. L. KELSO COMPANY 


Established 1894 


General Merchandise Warehouses 
UNION WHARF, BOSTON 13 
Connecting all railroads via A.D.T. Service 
Union Freight Railroad Co. Motor Truck Seryice 


Member of Mass. W.A. 














BOSTON, MASS. | 


STORAGE 


Wool, Cotton and General Merchandise 
INDUSTRIAL SPACE FOR LEASE 
IN UNITS TO SUIT TENANTS 














Ob- 


LOCATION: Near but outside congested part of city. 
viates costly trucking delays. Overland express call. 


STORAGE: For all kinds of raw materials and manufac- 
tured goods in low insurance, modern warehouses. 

RAILROAD CONNECTIONS: Boston & Maine R. R. sid- 
ings connecting all warehouses at Mystic Wharf. New 
York, New Haven & Hartford sidings at E St. 

DISTRIBUTION: Complete service for manufacturers dis- 
tribution whether from storage or pool cars. Trucking 
to all points in Metropolitan District. 

LEASING: Space in units of 2,000 to 40,000 ft. on one 
floor for manufacturing or stock rooms at reasonable 
rentals on short or long term leases. 

DEEP WATER PIERS: Excellent piers for cargoes of 
lumber and merchandise to be landed and stored in 
connecting warehouses. 


WIGGIN TERMINALS, INC. 
Boston 29, Mass. Tel. Charlestown 0880 


(ry, coe AMERICAN WAREHOUSEMENS ASSOCIATION 























EASTHAMPTON, MASS. | 





Lincoln Tidewater Terminals Co. 


Pleasant St. Box 169, Easthampton, Mass. 
209,000 feet of sprinkled and heated space 
Joint Boston & Maine end NYNH&H RR service 


Bulk — Transi# — Distribation 
Tel. Easthampton 109—Beston, CApitel 7-1446 


ONE OF 
THE CHAIN OF 
TIDEWATER 


TERMINALS 
AND INLAND 
WAREHOUSES 








Shippers’ Convenience, States, Cities 





DETROIT, MICH. | 











SPRINGFIELD, MASS. | Member of A.W.A.—M.W.A. 


ATLANTIC STATES WAREHOUSE AND 
COLD STORAGE CORPORATION 


385 LIBERTY ST., SPRINGFIELD 1 
General Merchandise and Household Goods Storage. Cold Storage for 
Butter, Eggs, Poultry, Cheese, Meats and Citrus Frults 
B. & A. Sidings, and N. Y., N. H. & H. R.R. and B. & M. R.R. 
Daily Trucking Service to suburbs and towns within a radius of fifty 
miles 














SPRINGFIELD, MASS. i eee aii 
-— yviand, ad 


BATPUAD DVDESFATC 
and WAREHOUSE CoO.., 


214 BIRNIE AVENUE, SPRINGFIELD, MASS 


U. S. Bonded Worehouses . . Pool Car Distribution .. 
i datalelslolt? Miele itil 1 a 





. Houtehold and 
ma @ltianil \ tad-l 7 14 me Otel tallath) 


. Private Siding . . 
and Massachusetts daily. Warehouses at Bridgeport and Hartford, Conn. 
Members) NFWA—AWA—ACW—AYVL Agents 





SPRINGFIELD, MASS. | Max Lyon, Pres. 
NELSON'S EXPRESS & WAREHOUSE CO., INC. 


Merchandise Storage—Poo! Car Distribution 
Fleet of Trucks for local delivery. 

















CENTRAL DETROIT WAREHOUSE 


Located in the heart of the wholesale and jobbing 
district, within a half-mile of all freight terminals. 
Modern buildings, lowest insurance rate in city. 


WAREHOUSE & TERMINALS CORPORATION 
Wyoming and Brandt Avenues 

Modern concrete buildings, fully sprinklered, serv- 

ing the west side of Detroit and the city of Dearborn. 

Specializing in heavy and light package merchan- 

dise and liquid commodities in bulk. Connected 

directly with every railroad entering the city. 


Central Detroit Warehouse Co. 
Fort and Tenth Streets, Detroit 16, Mich. 




















93 Broad St. Telephone 
Spriagheld, Mass. 6-8334—6-8335 
SPRINGFIELD, MASS. General Cold Storage 





P. O. Box 155 Brightwood Station 


Whee e fire & burglar alarms—ADT. TSArea 1|,000,000 
eu. ft. FI ny $50 tb bec cr ute ary ~ Elev cap ogg Ibs. Priv siding 50-car cap on, & 
Teen arate a PAS sin. Grightueed: Wee switehiog, 100% paltetians. 

et ro oe pecialize in en s. 
Open yard stge. Br. office facilities. Loans on stored commodities. Printed tariff. 


Member of the A. W. A. (Cold Storage Div.) 





Pioneer Valley Refrigerated Warehouse, Inc. | 








SPRINGFIELD, MASS. | 
ax J. J. SULLIVAN THE MOVER, INC. 


Fireproof Storage 


Offices: 385 LIBERTY ST., SPRINGFIELD 1 

HOUSEHOLD GOODS STORAGE, Packing, 

Shipping, Pool Car Distribution of All Kinds 
Fleet of Motor Trucks 

















DETROIT, MICH. | 


Facing the Busiest D E T R 0 T 
Thoroughfare in 
200,000 square feet, Centrally located. Private 
siding facilities for 20 cars with free switching 
from all railroads. Large, enclosed loading 


dock. Our own fleet of trucks make prompt 
reshipment and city deliveries. 


JEFFERSON warcnouse 


1900 E. Jefferson Ave. DETROIT 7, MICHIGAN 











AY AMERICAN WAREHOUSEMENS ASSOCIATION Nf 


This modern building was designed 
for commercial warehouse purposes 
exclusively. Offering dry storage and the 
largest, most complete and efficient re- 
frigerated storage, with ice manufactur- 
ing plant, in this wide area. 

Every warehousing facility is available. 
Desirable office space. Car icing. Financ- 
ing. Adequate receiving and distributing 
facilities. In-transit storage. Absolute 
protection. Minimum insurance. Modern 
palletized equipment. Sharp-freezing 
rooms. Free reciprocal switching—all 
railroads. Continent wide connections. 








W. J. LAMPING, GEN. MGR. 


GRAND TRUNK WAREHOUSE 


HOm4nAmne DB ZEB OK Det OMAK Pas 





WALNUT and 
1-8380 COLD STORAGE COMPANY 











1921 E. FERRY AVE., DETROIT 11, MICH. 











72 





DISTRIBUTION AGE 
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DETROIT, MICH. 





AN ASSOCIATED 


Tu 
DETROIT 


the Gest ds 


*U.S.* 


UNITED STATES WAREHOUSE COMPANY 


1448 WABASH AVENUE, DETROIT 16 
Phone: Woodward 2-4730 


Division of 
[nited States Gid Storage Grporation 








ee oe ee © Be OO eo  - 














LANDA CTT 


U. S. WAREHOUSE CO. U. S. COLD STORAGE CO, 



















LANSING, MICH. Agents for Allied Van Lines, Inc. 
LANSING STORAGE COMPANY 


The only modern fireproof warehouse in 
Lansing exclusively for household storage 


MOTHPROOF FUR AND RUG VAULTS 
Técai and Long Distance Moving 
“WE KNOW HOW" 

440 No. Washington Ave., Lansing 30, Phone: 9-7568 


SAGINAW, MICH. | 
BRANCH HOUSE SERVICE 


. . - AT WAREHOUSE COST 


@ It is possible here to secure the same high-grade ser- 
vice you would expect in your own branch warehouse, 
but at less expense and without worry or trouble. 

@ Saginaw is a distribution point for Northeastern 
Michigan. Every merchandise warehouse facility is 
available at Central-Warehouse Co. 

@ Merchandise storage, cartage, pool car distribution, 
daily direct service to all points within 75 miles by 
responsible carriers. 


CENTRAL WAREHOUSE CO. 



































DETROIT, MICH. | 


Wolverine Storage Company, Inc 
11850 E. Jefferson Ave., Detroit 14 


STORAGE AND MOVING, PACKING 
AND SHIPPING 
Agent for Allied Van Lines, Ine. 


Members N. F. W. A. 














ood No. Michigan Avenue SAGINAW, MICHIGAN 











"gps Ae AMERICAN WAREROUSEMENS ASSOCIATION ¢ 








MINNEAPOLIS, MINN. 
ASSOCIATED WAREHOUSES, INC. 
AMERICAN WAREHOUSEMEN’S ASSOCIATION 


Miunneapous Termnat Warenouse Go. 


OPERATED JOINTLY WITH 
T. PAUL TERMINAL WAREHOUSE CO. MIDWAY TERMINAL WAREHOUSE CO. 


a ALL. MERCHANDISE WAREHOUSING SERVICES 


CONVENIENT FOR ALL TWIN CITY LOCATIONS 
MINNEAPOLIS, MINN. | 












Established 1883 





SECURITY WAREHOUSE COMPANY 


& 


GENERAL OFFICE: 334 NORTH FIRST ST. 
MINNEAPOLIS 1, MINNESOTA 
PHONE ATLANTIC 1281 
Merchandise Storage 
Pool Car Distributien, Local Trucking 
Industrial Trackage Space 











FLINT, MICH. | Sctaned 2008 


MERCHANTS & MANUFACTURERS 
WAREHOUSE COMPANY, INC. 








212 Smith St. Flint 4, Mich. 
°°IN THE HEART OF FLINT’ 


Complete Warehousing Servi 
Member A.W.A.—A.C.W.—Mich. “W.A. 











GRAND RAPIDS, MICH. | 


THE LARGEST COMPLETE WAREHOUSING AND 
DISTRIBUTING SERVICE IN GRAND RAPIDS 


Cotumsian Storace & Transrer Co. 


ig 





ee 90% of All Commercial Storage and Pool Cars 
in Grand Rapids Handled Thru Columbian 


SY itilig- 


* Represented oy 














Member of = 
AWA Eee manne cae 
LANSING, MICHIGAN | Since 1919 


FIREPROOF STORAGE CO. 


* 





728 East Shiawassee 


2 — WAREHOUSES — PALLETIZED 
PRIVATE N.Y.C. SIDING © DISTRIBUTION 
KIN NCH AN SERVICE 
MERCHANDISE AND HOUSEHOLD GOODS 














— 


AUGUST, 1950 






















ROCHESTER, MINN. | 


Merchandise and Household Goods Storage 
Local Pool Car Distribution 
Packing—Crating—Bonded Storage 
Local and Long Distance Moving 








10—I1st Ave., S. E., "Phone 4515 
Rochester, Minn. 
Member N.F.W.A. and Allied Van Lines, Minn.-Northwest W.A. 


ST. PAUL, MINN. | 


A COMPLETE WAREHOUSING SERVICE 
Merchandise Storage—Cold Storage 


Pool Car Distribution—Industrial Facilities 


steunted in the Midway, the center of the Twin City Metropoli- 

the logical warehouse from which the Twin Cities and 
the Great Northwest can be served from one stock, with utmost 
speed and economy. No telephone toll charge to either city. 


CENTRAL WAREHOUSE company 
739 Pillsbury Avenue St. Paul 4, Minnesota 














Phone: Nestor 2831 
Represented by DISTRIBUTION SERVICE, INC. 
251 E. Grand St. 2 Broadway 605 Third St. 
CHICAGO 11 NEW YORK CITY 4 SAN FRANCISCO 7 
Phone: SUperior 7-7180 Phone: Phone: SUtter 1-3461 
BOwling Green 9-0986 


oot: AMERICAN WAREHOUSEMENS ASSOCIATION { 



























MERIDIAN, MISS. | R. B. Gunn, Jr., Mer. Phone 744 
INTERSTATE COMPRESS & WAREHOUSE CO. 


“Excellent Service Assured’”’ 


250,000 Sq. Ft.—Sprinklered Warehouses Ins. Rate 19c 
35 Car direct siding all local Railroad 
Over Night Service to Gulfports on Exports 
Merchandise Storage & Distribution 
ADDITIONAL 250,000 Sq. Ft. Warehouse Space at COM- 
PRESS OF UNION. UNION, MISS. 








KANSAS CITY, MO. 








JOPLIN, MO. 


Sunflower Transfer & Storage Co. 
Joplin, Mo. 


@ 


1027-41 Virginia Ave. 


Distribution and storage of merchandise. 
Fireproof Warehouses—Motor van service. 
On railroad siding—Lowest Insurance rates. 


PACKING—STORAGE—SHIPPING 


AGENT FOR GREYVAN LINES, INC. 











For Shippers’ Convenience, States, Cities 


EVANS WAREHOUSE SERVICE «s+: 


1325-1327 St. Louis Avenue + agalelal Me Cina: amy ay 
GENERAL MERCHANDISE WAREHOUSING 





POOL CAR DISTRIBUTION 


We eperate our own fieet of motor trucks. Leading decks: R. R. 
siding Missouri Pacific. Inquiries answered premptly. 











KANSAS CITY, MO. | VICTOR 3268 





CENTRAL STORAGE CO. 
1422 St. Louis Ave. (West 10th St.) 
KANSAS CITY 7, MO. 


Merchandise Warehousing and Distributing 
Branch House for Factories - Pool Car Distribution 





CHAS. C. DANIEL, Jr. 
Pres. & Treas. 


Over 70 YEARS “The Symbol of Service” 



























KANSAS CITY, MO. Choicely 
5 ee - : Located 
: ; Warehouses 
pts in 


To Insure Efficient and Economical 
Coverage of this Great Marketing Area 


CHECK THESE ADVANTAGES 


Modern Facilities 

Responsible Management 
Spacious Switch Tracks 

Ample Truck Loading Doors 
Streamlined Handling Equipment 
Our Own fleet of Motor Trucks 
Cool Rooms 

Storage in Transit 

Office Space and Display Rooms 
Financing 





Receiving Freight Prepayments 
Storing Shipping 

Weighing c.0.D. 

Marking Sight Drafts 
Reconditioning tnventories 





Pool Cars Distributed 





it costs you nothing to 
Investigate Crooks 


Crooks Terminal Warehouses. Inc. 


1104 UNION AVE., KANSAS CITY 7 


Chicago 7—-433 W. Harrison St. New York Office 16—271 Madison Ave. 
Associated with Overland Terminal Warehouse Co, 1807 E. Olympic Bivd., Los Angeles 21 


Members of the American Warehousemen's Association and Interlake Terminals, inc 








Trackage on 4 Railroads 


Low Insurance Rates 
KANSAS CITY TERMINAL WAREHOUSE CO. 


ST. LOUIS AVE. & MULBERRY ST. KANSAS CITY 7, MO. 


KANSAS CITY, MO. 


COMPLETE WAREHOUSE FACILITIES 


for the proper Storage 
and Distribution of your 
Merchandise in the Kansas City trade area. 


POOL CAR DISTRIBUTION 
We invite your Inquiries 


@ Represented by Wie 
= 
CHICAGO « TION INC NEW YORK 'é@ 
#84 S. MICHIGAN AVE ALLIED DISTRIBU 11 WEST «2N0 A 
A bash 2-3567 — PE an 6-09 


MIDWEST TERMINAL WAREHOUSE CO. 


2020-30 Walnut Street, Kansas City 8, Mo. 


Owned and Operated by the ST. LOUIS TERMINAL WAREHOUSE CO., ST. LOUIS, MO. 





KANSAS CITY 51. LOUIS, Mo. | 











MEMBER 





for 
conscientious 
handling of 


fine furniture 





Storage & Moving 


WAREHOUSE MEN'S 
ASSOCIATION 5201 DELMAR, ST. LOUIS 8& 











ST. LOUIS, MO. { 





Merchandise Storage and Distribution. 





ALL BRANCH HOUSE FUNCTIONS INCLUDING: 


MAIN & RUTGER STS., ST. LOUIS 4 





Track Connections with All 
Rail and River Lines 


RUTGER STREET 


WAREHOUSE, INC. 


Member 
2.7” 


Offices: 






New York 
MUrray Hill 9-7645 
A.D.T. Burglar & Sprinkler Alarms. 

200,000 Sq. Feet of Space Chicago nero 
BONDED Low Insurance RAndolph 6-4457 “= 











Fully 25 to 35 per cent of what is paid for aircargo goes to 
defray ground handling operations, an expert told a technical 
conference of the International Air Transport Association re- 
cently. He estimated that these costs could be cut by as much 
as 33 percent by mechanizing handling and redesigning 
terminals. 












DISTRIBUTION AGE 





























Pee 





0 





om, 


lt 


er 


J \ 








and Firms are Arranged Alphabetically 








’ 
/ 


¥ 
a 
; 


from ths upper 
Le marhet 


oe ee cow FD 

THOROUGH: 

By giving attention to every detail; by the use of com- 
pletely modern equipment and reethods, Long provides 


a warehousing and distribution service that is Thorough, 
Thoughtful and Thrifty. 











TERMINAL WAREHOUSE CO 
“Serving industry 
for twenty-six years” 


of WAREHOUSE Space 


Located right in the midst of business 
Plus 
FAST 
and EFFICIENT DISTRIBUTION 
in the ST. LOUIS AREA 


Complete Facilities 


Pool car distribution 

Reforwarding storage in transit 

A.D.T. Alarms and sprinkler systems 

Traffic and legal depts. Bonded employees 


ST. LOUIS 


TERMINAL WAREHOUSE CO. 


General Offices e 826 Clark Ave. e St. Louis 2, Mo. e MAin 4927 












+S CHICAGO OFFICE NEW YORK OFFICE 
Memeo 53 West Jackson (4) 250 Park Avenue (17) 
ek ay Harrison 7-3688 Plaza 3-1235 

' 


Member AMERICAN WAREHOUSEMEN’S ASSOCIATION 


AUGUST, 1950 

















ST. LOUIS, MO. Established 1912 


NOTICE—To Traffic 
Managers 


We specialize in storage of candies in our new 
automatic temperature and humidity controlled 
rooms. 








As well as general warehousing and cold storage— 
also pool car distribution and forwarding—Insur- 
ance 16.2c. per $100.00. 


Tyler Warehouse & Cold Storage Co. 
200 Dickson St. St. Louis, Mo. 
Members: A.W.A.—Mo.W.A.—St.L.M.W.A. 


St. Louis Chamber of Commerce 











SIKESTON, M0.) General Merchandise Storage and Distribution 
Bonded and Insured 
100,000 Sq. Ft. Floor Space on One Floor 
Building: Concrete and Steel Construction 
Pool Car Distribution 
Served by Two Railroads: M.P. and Frisco 
Transit Privileges 


SIKESTON WAREHOUSE AND STORAGE C 


HIGHWAY 60, EAST, SIKESTON, MO. 
Telephone 582 














SPRINGFIELD, MO. Phone 338 


GENERAL WAREHOUSE CORPORATION 
601 N. National Ave., Springfield, Missouri 
Merchandise and Household Goods 
Storage and Distribution 
100,000 square feet sprinklered 
Pool Car Distribution 
Member A.W.A.—N.F.W.A.—Me.W 

American Chain of Warehouses 
Agent Allied Van Lines, Ine. 














BILLINGS, MONT. | 


Established 1904 


BRUCE COOK TRANSFER & STORAGE COMPANY 


Complete Facilities for Storage of Merchandise 
and Household Goods 


Stop In Transit and Pool Car Distributien 
ouse Dock and Terminal for Five Truck Lines 
Private Siding Free Switching 
Agents for Aero Mayflower Transit Company 
Member Mayflower Warehousemen’s Association 


P. O. Box 1382 — 280! Minnesota Avenue 
Billings, Montana 


HASTINGS, NEBR. |. 1950 
MEMBER BORLEY’S 


Storage & Transfer Co., Inc. 


Pool Car Distribution 
FIREPROOF BONDED 
STORED OR SHIPPED 
































LINCOLN, NEBR. | isso 


Merchandise and Household Storage—Pool Car Distributior 
We operate Thirty Trucks and have connections to all points in the State. 
Our buildings are clean, both Fire and Non-Fireproof, located on the 
lines of the . —Mo. Pacific and Union Pacific with all other 
lines entering either city, absorbing switching. ate 

We are Bonded by the State—Our Rates are reasonable. We solicit 
your business and guarantee satisfaction. a invited. 


61 Years of Continuous Service 1950 





Grand Island Storage Co. 
Lincoln 8, Nebr., 30! N. 8th St. Grand Island Nebr., 31! W. 4th St. 


OMAHA, NEB. 7ORD 


STORAGE & MOVING COMPANY 
1024 Dodge Street Omaha 2, Nebraska 
Omaha’s most modern, centrally located warehouse. Fireproof construction—Fully 
sprinklered—Low insurance. Sidings on |1.C. R.R. and U.P. R.R. U. &. Customs 
Bend. General Merchandise—Cooler Storage—Household Also 
eperate modern facilities in Council Bluffs, lowa. Our own fleet of trueks for 
quiek deliveries. 
Member of N. F. W. A. and A. W. A. 
« Reprsisntsd dy “az 


Transfer & Storage Co 











NEW YORK t@ 
=e ‘ ALLIED DISTRIBUTION INC. on WEST cnet® Sf 
~—= PE an 6-0967 


204 
WA besk 2.3567 











75 


For Shippers’ Convenience, States, Cities 


bottleneexs disappear 


» 





For completely satisfactory distribution in the New York metro- 
politan area, center your operations in Harborside. Here ultra- 
modern facilities are matched by expert, comprehensive service. 
Note these fast facts on Harborside: 


m@ More than 200 seasoned @ 53 miles of refrigerating pipe 
employees m@ 31-car placement 

w@ Ground area 8.3 acres lm 9 passenger elevators 

mw Floor area 43.5 acres @ 22 freight elevators 


m Building 320 feet deep—970 @ 19,305 sprinkler heads 
feet long —200 feet high mm 690 feet river front bulkhead 
m Capacity 27,317,246 cubic M@ 25 feet dockage—mean low 
feet tide 


m Cold storage 4,344,423 cubic @ Protection police and fire 
feet department 


Harborside—one of the world’s greatest rail-water terminals— is 
directly opposite Cortlandt Street, Manhattan. Only five minutes 
from Holland Tunnel and trunk highways. There are direct connec- 
tions with the Pennsylvania Railroad, and with all other lines and 
with steamships, by lighterage. For additional information and descrip- 
tive folder, write, wire, or telephone Leo J. Fisher, Vice-President. 


AEBORDSIDE ..... 


COMPANY, INC. jersey 


DRK METROX 


DISTRIBUTION AGE 
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OMAHA, NEBR. | 








- Warehouses Inc. 


Merchandise and Houhold Goods 


We handle 
Let us 





Four modern, sprinklered warehouses, located on trackage. 
pool cars, merchandise and household goods. Trucking Service. 
act as your Omaha Branch. 

Main Office, 702-12 So. 10th St.,. OMAHA 8, NEBR. 
Members: A.W.A.—N.F.W A. Agents for Allied Van Lines, Inc. 











Ged ALLIED VAN LINES, wc, 





MANCHESTER, N. H. Make Our Warehouse Your Branch Office for 


Complete Service In New Hampshire 
NASHUA,N.H. McLANE & TAYLOR 
CONCORD, N. H. 





Bonded Storage Warehouses 
Offices 624 Willow St. 


“Crating Furniture Our Specialty” 
General Merchandise Storage and Distribution, Household Goods. 
Storage, Cold Storage, Unexcelled Facilities. Pool Car Distribution 
Direct R. R. Siding, Boston & Maine R. R 














MEWARK, NJ. | | 


“TOPS IN NEW JERSEY” 


i8 floors uf modern fireproof, 
sprinklered warehouse space. 

,00U square feet, low insure 
amce rates. centrally located 
in downtown Newark. 


GENERAL MERCHANDISE 
stored, distributed 
HOUSEHOLD GUODS 


packed, moved, stored or r 
: at ped ANYWHERE in U. S. o 
othe _ 1S —— abroad. 























BUFFALO,N.Y.| BUFFALO MERCHANDISE 








F E D E R A F STORAGE WAREHOUSES 


155 WASHINGTON ST © NEWARK 2, NEW JERSEY 











Telephone 3-4101 


ALBANY, N. Y. | 





CENTRAL WAREHOUSE CORPORATION 
Colonie and Montgomery Sts., Albany 1, N. Y. 


BROOKLYN, N. Y. | CENTRALLY LOCATED Member of A.W.A. 
EMPIRE STATE WAREHOUSES COMPANY 


390-98 NOSTRAND AVENUE ° BROOKLYN 16, N. Y. 


ce FIREPROOF WAREHOUSES 
: STORAGE OF GENERAL MERCHANDISE 
BUFFALO, N. Y. e 


10 GIANT FLOORS 200.000 FT. OF SPACE 
MODERN tGADING AND UNLOADING FACILITIES 
PRIVATE VAULTS FOR LIQUORS 
COOLER AND TEMPERATURE CONTROL SPACE AVAILABLE 

HOUSEHOLD STORAGE CO. 
Two warehouses with greatest capacity in 
household storage in Western New York In 

Buffalo.‘ American is the leader.’’ 


LOUIS W. IRMISCH HERBERT J. WELLS 
PHONE WA 0700 e MEMBER: N.F.W.A 



































Eg. L. WILKES, Pres. 
305 NIAGARA STREET e 











WAREHOUSES, INC. 
STORAGE AND DISTRIBUTION 
NYC—ERIE—BUFFALO CREEK Sidings 
Reciprocal switching 
Represented by American Chain of 
Warehouses and Interlake Terminals, Inc. 











NEWARK, N. J. N.J.F.W.A. and N.F.W.A. 


PACKING! MOVING! STORAGE! 
——dependable since 1860 


» KNICKERBOCKER, 


STORAGE WAREHOUSE COMPANY 


86 to 106 ARLINGTON ST. 74 to 76 SHIPMAN ST. 
Wm. R. Mulligan, Pres. James E. Mulligan, Sec’y and Mer. 


MEMBER: 

















ALBUQUERQUE, N. M. | 


SPRINGER TRANSFER COMPANY 
ALBUQUERQUE 


Fireproof Storage Warehouse 


Complete and efficient service in distribution, delivery 
or storage of sata merchandise or furniture 














ALBANY, N. Y. | 3 
JOHN VOGEL, Inc. 


STORAGE WAREHOUSES 
OFFICES, 11 PRUYN ST., ALBANY 7 


HOUSEHOLD GOODS-STORAGE AND SHIPPING 
FLEET OF MOTOR TRUCKS FOR DISTRIBUTION OF ALL 
KINDS, POOL CAR DISTRIBUTION OF MERCHANDISE 
YOUR ALBANY SHIPMENTS CAREFULLY NANDLED 
olleetions promptly remitted 














Member of AVL—NFWA—NYSWA 


General Offices: 261 GREAT ARROW AVE., Buffalo 7 


BUFFALO, N. Y. | 
KEYSTONE WAREHOUSE 


541 SENECA STREET, BUFFALO 4, N. Y. 


For economical warehousing and shipping. Mod- 
ern building and equipment. Storage-in-transit 
privileges; low insurance rates. Direct track- 








Gateway to National Distribution 


co. 








connection with Penna. R. R., and N. Y. Central, 
and switching arrangements with all lines into 
Buffalo. Capacity 20 cars daily. 

















SUFFALO, N. Y. } DEPENDABLE SERVICE SINCE 1900 


Knowlton Warehouse Co. 
50 Mississippi Street, Buffalo 3, N. Y. 


MERCHANDISE STORAGE AND DISTRIBUTION 
MODERN BUILDINGS — PRIVATE SIDING 
Represented by Distribution Service, Inc. 

















BUFFALO, N. Y. | Let us care for your needs in Buffalo 


LARKIN WAREHOUSE INC. 


139 VAN RENSSELAER ST., BUFFALO 10 


— General Merchandise Storage and Distribution 


Modern—Fireproof—Low Insurance 
Rate on New York Central & Erie R.R. 


GOVERNMENT BONDED WAREHOUSE 

















AUGUST, 1950 








BUFFALO, N.Y. | 


LEDERER 
TERMINALS 


e « e HAVE SOMETHING IN STORE for you... 
123 and 124 NIAGARA FRONTIER FOOD TERMINAL, BUFFALO 6 

















BUFFALO, N. Y. | 
WILSON WAREHOUSE CO. 


Gen. Offices: 290 Larkin St., Buffalo 10 


General Merchandise Storage and Pool o~ Distribution 
Fireproof Buildings N.Y.C. Siding 
Low insurance rate Branch office facilities 
——, 
tte. MICHIGAN ave, SLLIED — mc mw west san st 














For Shippers’ Convenience, States, Cities 





NEW YORK, N.Y} WAREHOUSING - DISTRIBUTION 
PACKING SHIPPING * TRUCKING 


REPRESENTATIVE 
ALLIED VAN LINES 





THERE 
ARE 








MANUFACTURERS! WHOLESALERS! 
TRAFFIC MEN! Lef CHELSEA be 
your New York Stock Room. A Complete Warehousing Service. 


Main Office — 426-438 West 26th Street, New York City 
— WAtkins 4-0990 — 











JAMESTOWN, N.Y. [0H. € FIELD, Pres. = FRANK H. FIELD, Mgr. 
WILLIAM F. ENDRESS, INC. 


oF FOOTE AVE., ——r N. ¥ 
aeN MERCHANDISE STORAGE COLD STORAGE 
> a™, Specializing: Cream, Frozen Fruits, Vegetables, Meats, Etc. 
4500 Sq. Ft. Merchandise Storage Space. 138,000 Cu. 
Ft. of freezer space; 50, cu. ft. of cooler space. 
Sidings and Truck Docks. Consign shipments via Erie 
R.R. 25-ton Truck Weigh Scale. Members Nat. Assn. 
Refrigeration Warehouses, N. Y. State Assn. Refrig. 
Whsemen. 




















LITTLE FALLS, N.Y. | 





Private Sidings—Main Line N. Y. C. R. R. 


Rock City STORAGE  @ 


‘INCORPORATED 





180,000 SQUARE FEET DRY STORAGE SPACE 
FULLY SPRINKLERED — TRANSIT STORAGE 














tn NEW YORK, N. Y. - - - Call John Terreforte 
for Merchandise Storage and Distribution 
Information on 85 Member Warehouses 


AMERICAN CHAIN OF WAREHOUSES, ING. 


NEW YORK I!7 «@ sip! 3- 


250 PARK AVENUE 











NEW YORK, N.Y. | 
BOWLING GREEN 


STORAGE AND VAN COMPANY 


NEW YORK CITY 
Cable Address: BOWLINGVAN 





House to house moving round the World of 
Household Effects and Art Objects in Steel and 
Wood Lift Vans. 
Safety for Foreign Shipments. 

















NEW YORK, WY. [ 








Nation-Wide Warehousing and Distribution 


Through one source, you can get information concerning ny 
and distribution in numerous key marketing areas. Phone George G. 
Roddy, Vice-President and General Manager— 


Interlake Jerminals:: 


271 MADISON AVE., 
NEW YORK 16 
MURRAYHILL 5-8397 











NEW YORK, N. ¥. | 


SERVING THE NEW YORK MARKET 


There is no problem in Warehousing and Distribution 
which we cannot work out satisfactorily with the 
shipper. We have advantages in location and in equip- 
ment which enables this company alone to do certain 
things which cannot be done elsewhere. 





We invite your correspondence on any or all fea- 
tures of our Warehousing—Distribution—Trucking 
Service—Field Warehousing. 


Independent Warehouses, Inc. 
General Offices: 415-427 Greenwich St., New York 13 











NEW YORK, N. Y. } CAPITAL 540000 °° aa 


GENERAL STORAGE 


EASY ACCESSIBILITY QUICK HANDLING 
EXCELLENT LOADING FACILITIES 
NEW YORK'S LARGEST TRUCK SCALE 
TWO MODERN FIREPROOF WAREHOUSES 
SPRINKLERED SECTIONS LOW INSURANCE RATES 











Sevan eo "Ye Vian —— 
venue venue 
at Sind EE hatlan- at th 
N.Y.C. S§TORAGE & WAREHOUSE CO. N.Y.¢. 










Wlorebe, NATIONAL FURNITURE WAREHOUSEMEN'S ASSN. 
Age? ALLIED VAN LINES, ine 

















NEW YORK, N. Y. | 


Storage, Distribution and Freight Forwarding 
From an Ultra-Modern Free and Bonded 
Warehouse 


IDEALLY LOCATED 
IN THE VERY CENTER OF NEW YORK CITY 
Adjacent to All Piers, Jobbing Centers 
and The Holland and Lincoln Tunnels 


Unusual facilities and unlimited experience in forwarding and 
transportation. Motor truck service furnished when required, 
both local and long distance. Lehigh Valley R.R. siding— 
12 car capacity—in the building. Prompt handling—domestic or 
foreign shipments. 


MIDTOWN WAREHOUSE, INC. 
Starrett Lehigh Bldg. 


601 West 26th St., New York 1 
Represented by Associated Warehouses, Inc.—New York City and Chicago 














DISTRIBUTION AGE 














2S, Cities 


a 


TION 
KING 


NTATIVE 
N LINES 


Bs 





J 


: 1893 


rvice. 
City 








sired, 
ing— 
io or 








icago 


AGE 










and Firms are Arranged Alphabetically 


NEW YORK, N. Y. | 
THE NATIONAL COLD STORAGE CO., Inc. 


Storage and Distribution Facilities 
for Perishable Food Products 
Brooklyn 2, 66 Furman St. Jersey City 2, 176 Ninth St. 
Fulton Terminal—N.Y. Dock Ry. Erie R.R.—Storage-in-Transit 
General Offices 
New York 13, N. Y. 











60 Hudson St., Telephone: REctor 2-6590 








WHITE PLAINS, N.Y. | 





J. H. EVANS & SONS, INC. 
Office & Warehouse: 107-121 Brookfield St. 


Household Goods Moving, Storage, Packing, 
Shipping. Prompt service for any point in 
Westchester County. 








Member N.Y.F. Ww i.A—N.F. W.A. 








NEW YORK, N. Y. | 


NEW YORK DOCK COMPANY 
Executive Otices—-8 A Waitohalt St., New York 4 
STEAMSHIP FACILITIES 
FACTORY SPACE 
RAILROAD CONNECTIONS 
Licensed by Cocao, Cotton, Coffee & Sugar, Metal 


and Rubber Exchanges 
Member: A.W.A., W.A.P.N.Y., N.Y.S.W.A., N.Y.W.W.T. 


























NEW YORK, N.Y. | SANTINI Bros., x 


“THE SEVEN BROTHERS” 
MOVING—STORAGE—PACKING—SHIPPING 
TO AND FROM EVERYWHERE 


11 West 42nd St., New York 18, N. Y. 
Tel. Pennsylvania 6-6601 








CHARLOTTE, N.C. | 





Established 1908 
AMERICAN 
STORAGE & WAREHOUSE CO., INC. 
CHARLOTTE I, N. C. 


Office and Warehouse, 926 Tuckaseegee Road 
MERCHANDISE STORAGE ONLY. POOL CARS DISTRIBUTED 
MOTOR TRUCK SERVICE LOCAL AND DISTANCE. 

, ORIVATE RAILROAD SIDING. St RINKLERED. 














CHARLOTTE, N.C. | 


Carolina Transfer & Storage Co. 
1230 W. Morehead St., Charlotte 1, N. C. 


Bonded fireproof warehouse. 
Household goods and merchandise. 
Pool cars handled promptly. Motor Service. 


Members A.W.A.—N.F.W.A.—A.V.L.—A.T.A.—N.C.T.O. 














NEW YORK, N. Y. | 130,000 Sq. Ft. Fireproof Storage 


SHEPHARD WAREHOUSES INC. 


DAILY DISTRIBUTION SERVICE TO 
ALL POINTS RADIUS 35 MILES 


New York City 14 








667 Washington St. 








CHARLOTTE, N. C. | 





SOUTHERN WAREHOUSE & DISTRIBUTING CORP. 
934 N. POPLAR ST., CHARLOTTE, N. C. 
Merchandise Storage Only 
Pool Car Distribution 
Seaboard Railway Siding 














raurai SOFIA BROS.: 





45 Columbus Ave., New York 23, N. Y. 
ae ag STORAGE WAREHOUSES 
- S. CUSTOMS BONDED & FREE 
} Pda ses + & Commercial Storage 
Commerctal—Local and Long Distance Movers 
Export Packers—Pool Car Distribution 
Affiliated with North American Van Lines 
Member of NFWA—NYSWA—PNYWA—UNYWA—M & WAGNY. 


ROCHESTER, N. Y. | 
George M. Clancy Carting Co., Inc. 


Storage Warehouse 
Main St., East of Circle St., Rochester 7 
General Merchandising Storage—Distribution 
Pool Car Distributed—Reshipped 
U. S. Custom Bonded—Storage—Drayage 
Household ow Moved—Stored—Shipped 
Direct R.R. Siding N. Y. Central in the Center of Rochester 

















CHARLOTTE, N. C.| All buildings fully fireproof construction 





















SYRACUSE, N. Y. 


GREAT NORTHERN WAREHOUSES, 
“ie 41-147 tele] me 
MERCHANDISE STORAGE and DISTRIBUTION 
2 PRIVATE RAIL SIDINGS 


OTOR FREIGHT SER\ 





INC. 


e719 A010) -1 291010) 2 ‘a Siow Vea ale aus bi en 


A an , 
r AMEeriC iro W/V yreh sf$ 


KINGS 

MOTOR FREIGHT LINES i a 
STORAGE WAREH . 

PRIVATE RAIL SIDINGS SINCE — - 


ERIE BLVD. AT SO. WEST ST., SYRACUSE 1 
COMPLETE MERCHANDISE AND HOUSEHOLD GOODS STORAGE 





SYRACUSE, N. Y, | 
DISTRIBUTION 














Members 
DISTRIBUTION” SERVICE, INC. A.W.A.—N.F.W.A.—A.V.L.—N.Y.S.W.A 


UNION STORAGE & WAREHOUSE CO., Inc. 
BONDED 
224-228 West First Street 
MERCHANDISE STORAGE—POOL CAR 
DISTRIBUTION 


Member of A.W.A.—Motor Service 





iCAGO «4 
DISTRIBUTION INC. fin oh 
226 a yey AVE. aLLIED 19 WEST 49N0 ST 
PE an 64-0067 








DURHAM, N. C. 


Point of tHe Soutw 


The trading area of Virginia and the Carolinas 
radiates direct lines from Durham, N. C. 


The Southern Storage & Distribution Co. is in 
the heart of Durham, providing the logical, 
modern-minded organization to serve your 
warehousing znd distributing needs with 
economy and efficiency. 












Merchandise Storage, Pool Car Distribution, 
Private Sidings, Reciprocal Switching. Sprin- 
Klered Buildings. 













CS SOUTHERN STORAGE AND DISTRIBUTION CO. 


2002 E. PETTIGREW'ST., E. DURHAM, N.C. + TEL. R-6661 - P.O. BOX 188 


RALEIGH, N.C. | 
CAROLINA STORAGE & DISTRIBUTING COMPANY 


MERCHANDISE STORAGE 
POOL CAR DISTRIBUTION 


Private Siding Trucking Service 


Members ‘Ve a American Chain of Warehouses 















AUGUST, 1950 











79 








RALEIGH, N. C. 


Member of A. W. A.—MAY. W. A. 











PRIVATE 
SIDING 
N.S. R. R. 





r 





EFFICIENT STORAGE & DISTRIBUTION FOR 
MERCHANDISE AND FURNITURE 


175,000 SQ. FT. BONDED STORAGE 
SPRINKLERED e LOW INSURANCE RATES 
RALEIGH BONDED WAREHOUSE, INC. 


Wake Forest Road Raleigh, North Carotina 














FARGO, N. D. | 


Union Storage & Transfer Company 
FARGO, N. DAK. 
General Storage—Cold Storage—Household Goods 
Three warehouse rnits, tet pyr 
n . - oo + . . 
devoted te eold Raton Two buildings ~~ EER , es _ Bw 
costs. Spot stocks, pool ear distribution. Complete warehouse services. 
Fargo serves North Dakota and Northwestern Minnesota. 
Offices 806-10 North Pacific Ave. AWA-NFWA-MNWWA.-ACW 














GRAND FORKS, N.D._ 


am i 


AWA—NFWA—MNWWA 
POOL CAR DISTRIBUTION 
GENERAL STORAGE 
MOTOR FREIGHT TERMINAL 


WAREHOUSE CO. 


Local and Long Distance Hauling of 
Freight and Household Goods 
Allied Van Lines — Agent 


















AKRON, OHIO | mon 


COTTER MERCHANDISE 
STORAGE COMPANY 


FORMERLY THE COTTER CITY VIEW STORAGE COMPANY 


70 CHERRY ST. AKRON 8, OHIO 
ri warehouses for the 


storage and distribution 
of merchandise 


mk cee ALLIED DISTRIBUTION INC. 





e 





NEW YOR? 18 
11 WEST 42ND ST. 


224 $. MICHIGAN A 
WA besh 2-3567 PE ne 6-0967 











For Shippers’ Convenience, States, Cities 





Member of A.W.A.—O.W.A. 





CINCINNATI, 








9,000,000 Cubic Feet 


Select the Warehouse Used by the Leaders! 
GENERAL STORAGE—COLD STORAGE—POOL CAR 
DISTRIBUTION—LONG DISTANCE TRUCK TERMINALS 


Strictly Fireproof 


11 Car Switch in Building 


Internal Revenue and General Bonded Storage 
Insurance Rate 14'%4c per $100 per annum 


CINCINNATI TERMINAL WAREHOUSES, INC. 


49 CENTRAL AVE. HARRY FOSTER, Gen. Mgr. CINCINNATI 2 


CLEVELAND, OHIO | ESTABLISHED 1911 
THE CLEVELAND STEVEDORE CO. 


COMPLETE MERCHANDISE STORAGE SERVICE 
WITH MECHANICAL HANDLING & PALLET SYSTEM 


New York Representative 
INTERLAKE TERMINALS, INC. 
271 Madison Avenue Murrayhill 5-8397 


Main Office 
Dock 22, Foot of W. 9th St. Cleveland 13, Ohio 


CLEVELAND, OHIO | 
CONATY WAREHOUSE COMPANY 











TS 




















COMPLETE WAREHOUSING SERVICE 


Merchandise Storage — Pool Car Distribution 
LOCAL DELIVERY 
PRIVATE SIDING NYC RAILROAD 


FRENCH & WINTER STREETS CLEVELAND 13, OHIO 


CLEVELAND, OHIO 4. w.a. 


1505 BROADWAY 
N. Y. C. Orange Avenue 
Freight Terminal 
CHerry 1-8073 
Established 1889 


“AN OLD ORGANIZATION WITH YOUNG IDEAS” 


CLEVELAND, OHIO | 


Now there are 


LEDERER 
TRUCK PACILITIES TERMINALS 


Cleveland's Only Lakefront Public Warehouse with Direct 
Connecting R. R. Facilities Offices: FOOT OF E. 9th ST. 
A. DTD. T. Protection Cleveland 14 














A. +f W. 








seamen 











Member of A.W.A.—O.W.A. 




















CANTON, OHIO | 


MEMBER 


Merchandise, Household Goods 


CANTON STORAGE, Inc. 


FOURTH AND CHERRY, N.E. aie * 
Canton 2 Aa 
Pool cors distributed. Private sidings mt oWin AO! 
Free switching on all roads. Separate oat 
fire-proof worehouses for household = 
goods. SS 
Member: A.C.W.—MAY.W.A.— 
A.W.A.—O.F.A.A.—O.W.A. 

















CLEVELAND, OHIO | 
NATIONAL TERMINALS CORPORATION 


1200 West Ninth Street, Cleveland 13, Ohio 


Four Modern Warehouses in Downtown Section. 
General Storage, Cold Storage, Office Space and Stevedoring 
at our waterfront docks. 
New York Representative — Mr. H. J. Lushbaugh 
55 W. 42nd Street LAckawanna 4-006/ 

























Scobey Fireproof Storage Co., San Antonio, operators of 
Foreign Trade Zone No. 6, report several importers are stock- 
piling in anticipation of the Mexican-American trade agree- 
ment expiring on December 31. If the agreement is not 
renewed, over 100 items from Mexico will be subject to 
higher duty, so importers are moving them into the zone now, 
because even if they are not taken out until after December 
31, the present lower rates of duty will apply. 























CLEVELAND, OHIO 
—e: 


a 








| 


AEMBER 
(7% LON 


NRE 


AND COMMERCIAL STORAGE 
DOMESTIC AND FOREIGN PACKING 
7208 EUCLID AVENUES 










A 
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and Firms are Arranged Alphabetically 


WAREHOUSE 


HAS THE FACILITIES 
TO MEET. ALL OF YOUR NEEDS 


Downtown location; Modern and fireproof; Low insurance rates; 
Enclosed docks and siding on Big 4 Railroads. Daily delivery service; 
Office and display space; Telephone accommodations; U.S. CUSTOM BONDED. 





General Offices - - 134NO West Ninth St. 





CLEVELAND, OHIO Cleveland’s Most Modern Warehouse 
RAILWAY WAREHOUSES 


INCORPORATED 
Comp!ete Merchandise Storage and Pool Car Service. 
Mechanical Handling and Pallet System. 
CHICAGO 
251 East Grand Ave. 
SUperior 7-7180 
CLEVELAND 15, OHIO 





MEMBER 
DISTRIBUTION 
SERVICE, INC. 


NEW YORK 

2 Broadway 
BOwline Green 9-0986 
540 CROTON AVENUE 











CLEVELAHD, OHIO LARGEST INDEPENDENT MOVERS IN MIDWEST 
COLUMBUS, OHIO 


TOLEDO, OHIO UNI TED g 


FT. WAYNE, IND. 


ember 18516 DETROIT AVE. 
IM. & W. A. CLEVELAND 7, OHIO 














COLUMBUS, OHIO | 


Established in 1882 





Columbus Terminal Warehouse Co. 
Columbus 8, Ohio 


& 


119 East Goodale St. 
Modern warehouses and storage facilities. 
A.D.T. System. Private double track siding. 
Free switching from all railroads. 

@ Reprcsented oy PS ue 


=— 


pay & ALLIED DISTRIBUTION INC =, NEW YORK 18 
oo x PE an 6-0967 





#24 S. MICHIGAN AVE. 
WA besk 2.3567 %6 














COLUMBUS, OHIO | 
THE MERCHANDISE WAREHOUSE CO. 


370 West Broad St., Columbus 8 
Complete service for 
MERCHANDISE STORAGE AND DISTRIBUTION 
Private —. NYC -—_ Big Four 


Car Capacity 
Pool Car Distribution A.D.T. Service 
Centrally Located Modern Facilities 


Members: A.C.W—O.W.A—A.W.A, 














COLUMBUS, OHIO | 








The NEILSTON STORAGE 
260 EAST NAGHTEN STREET, COLUMBUS 15 


Modern warehouse for merchandise—Low In- 
surance—Central location in jobbing district— 
Private railroad siding—Pool cars distributed. 


Member of O. W. A. 

















ACTUAL PHOTOGRAPH 


TOLEDO, OHIO | 


CAR CAPACITY 


600—COLD 
300—DRY 


FOUR PRIVATE 
SIDINGS 


N.Y.C. AND 
B. & O. RR's 





GREAT LAKES TERMINAL WAREHOUSE CO. 


321-359 MORRIS ST. TOLEDO 4, OHIO 
COMPLETE WAREHOUSE FACILITIES AND SERVICES 


TOLEDO, OHIO [ 
MERCHANTS AND MANUFACTURERS WAREHOUSE CO. 


Office and Main Warehouse: 15-23 So. Ontario St., Toledo 3 
CENTER OF JOBBING DISTRICT 

Sprinklered Buildings—!00,000 square feet Dry Storage—70,000 

cubic feet Cool Storage—Private Siding—Nickel Plate Road. 

Free Switching. Merchandise Storage—Pool Car Distribution 

—Negotiable Receipts—Transit Storage Privileges—Low In- 

surance Rate—City Delivery System. 


























TOLEDO, OHIO ——> 
ailenatrnscacaitent Et oe CHICAGO «4 ake DISTRIBUTION Inc. NEW YORK 18 
224 S. MICHIGAN AVE. 1s WEST 4OND ST 
WA book 82-3567 PE ae 6-067 


DISTRIBUTION SPECIALISTS 


D. H. OVERMYER WAREHOUSE CO. 


2131-51 SMEAD AVE. TOLEDO 6, OHIO EM 0472 


Looking for the finest in Tclede distributing warehouses? Look- 
ing for a Toledo base for storage intransit? If you ship in Ohio, 
Michigan or Indiana . . . OVERMYER leads the field in modern 
low cost warehousing! 


100,000 Square Feet Dry Storage of which 65,000 Square Feet is 
heated for winter storage—Sprinklered Buildings—Complete ADT 
Fire and Burglary Protection—5 Car Siding—NYC Railroad—Free Whe, -pe.ency’s 
Switching—Pool Car Distribution—Transit Storage Privileges— ae — no 
Merckondising Storage—Negotiable Receipts—Low Insurance Raf- I onc gear on 
—f" Relivery Service—Leased Space. Neermuer 











W” iam 








TOLEDO, OHIO | ‘*QUICK SHIPPERS'’ 
TOLEDO TERMINAL WAREHOUSE, INC. 


128-138 VANCE STREET, TOLEDO 2, OHIO 
oot! 





Merchandise storage @ Pool car distribution ¢ sLON 
Fireproof » Private siding Nickel Plate Road @ Sa TN 
Free switching @ Negotiable receipts ® Transit <2 
storage arrangements @ Motor truck service @ (|. aS 
Located in jobbing District oN 5 


Member of A.W.A. — O.W.A. — Toledo C. of C. 














DAYTON 2, OHIO | tos parnsrince st. Phone Adams 7264 


THE UNION STORAGE COMPANY 


Merchandise Storage, 270,000 Feet 
POOL CAR DISTRIBUTION—TRUCKING SERVICE 
Free Switching—N.Y.C., B.GO., Penna., Erie 


Associated with C&A Terminal Company 
358 West Harrison St., Chicago. Phone: Wab 2-1835 











OKLAHOMA CITY, OKLA. | 
Commercial Warehouse Co. 
25-29 E. Reno Ave., Oklahoma City 2 
7 
Exclusive Merchandise Storage 
Pool Car Distributors 
Free Switching 14c. Insurance rate 

















SPRINGFIELD, OHIO | 





WAGNERS SERVICE, INC. 
Pennsylvania Railroad and Lowry Avenue 


A warehouse service that embodies every 
modern facility for the storage and 
distribution of Household Goods and 
Merchandise — Motor Freight Service. 


Member of A. W. A.—O. W. A. 

















OKLAHOMA CITY, OKLA. | ablishe 
©. K. TRANSFER & STORAGE CO. 
3 : 












¢ 


GENERAL WAREHOUSING AND DISTRIBUTION 















AUGUST, 1950 








81 





TULSA, OKLA 


JOE HODGES 
FOR MERCHANDISE ... 


Oklahoma’s largest warehouse, modern, fireproof 
and sprinkler equipped. 106,500 square feet, 
MOVING available for all kinds of storage. Entire floor, 
35,500 square feet, devoted to Merchandise. 315 
private rooms. 


Lowest insurance rate in Tulsa. 
PACKING Heavy hauling, cross country or local. Big vans, 
deeply padded. Overnight Express Service be- 
tween Tulsa and Oklahoma City. At freight rates! 
Mixed cars a specialty. Private siding on Santa 
Fe and Frisco, switching facilities with all R.R.’s 


STORAGE 
entering Tulsa: 


MEMBERS: A.V.L.—N.F.W.A.—A.W.A.—A.C.W.—S.W.A. 
FIREPROOF WAREHOUSES 
Oklahoma 








TULSA, OKLA. | R. W. PAGE, President 


PAGE STORAGE & VAN LINES 
1301 So. Elgin, Tulsa 5 


Storage —Moving—Packing—Ship- 
ping of Household Effects and 
Works of Art—Silver and Rug Vaults 














IN THE PACIFIC NORTHWEST 
THE SERVICE IS RAPID 


COMPLETE WAREHOUSING 
LOCAL DELIVERIES 
DISTRIBUTION POOL 

CAR ENGINEERS 


RAPID TRANSFER & STORAGE CO. 


907 N. W. Irving St. Portland 9, Oregon 


Telephone AT 7353 


Herry C. Goble, Mana winanegy “A 
Represented by Associated Warehouses, in 
2 Vanderbilt Ave., New York 17, Murray “rit 9-7645 
* 549 W. Randolph St., Chicago 5, Randolph 6-4457 












NEW! 
PHOTO SERVICE 
AIDS CLAIM COLLECTION 











‘ 








ALLENTOWN, PA. | 


Hummel Warehouse Company, Inc. 
728-40 North 15th Street 
Complete Merchandise Storage and 
Pool Car Distribution 


Household Goods Storage 
Truck Service—P.U.C. and _ 1.C.C.  ieettontes 
Private Railroad Siding—L.V.R.R. 


Member A.W.A — Greyvan Lines 














C. W. NICHOLAS, Pres. Est. 1902 


0. H. Nicholas Transfer & Storage Co. 
324 So. McKean St. 
Merchandise and Household Goods 


Pool Car Distribution Packing and Crating 
3 Car Siding Free Switching 


2 Warehouses 41,000 sq. ft. 











For Shippers’ Convenience, States, Cities 


M.V.IRWING .:éic; 
= STORAGE = => 


OFFERS ERIE’S LARGEST AND MOST MODERN 
STORAGE AND WAREHOUSING FACILITY 


DOORS ACCOMMODATE RAILROAD CARS, TRUCKS 
@® TRANSPORTATION ® POOL CAR DISTRIBUTION 
Phone: 2-4779 





ERIE, PA. | 


I] 














| 


HARRISBURG, PA. | INC. 1902 
HARRISBURG STORAGE CO. 


COMPLETE STORAGE & POOL CAR 
DISTRIBUTION SERVICE 


STORAGE IN TRANSIT 
PENNSYLVANIA RAILROAD SIDING 
MEMBER—‘‘AMERICAN WAREHOUSEMEN’S ASSN." 





MEMBER 
¢ 














HARRISBURG, PA. | 
HARRISBURG WAREHOUSE CO. 


GENERAL MERCHANDSE STORAGE 
POOL CARS DISTRIBUTED 
BRICK BUILDING—LOW INSURANCE 
STORE DOOR DELIVERY ARRANGED FOR 
PENNA. R. R. SIDING 
OPERATING KEYSTONE WAREHOUSE 


HAZLETON, PA. | Est. 1915 
eo, KARN'S STORAGE, INC. 


Merchandise Warehouse L.V.R.R. Siding 


Storage in Transit Pool Car Distribution 
Facking—Shipping—Hauling 
Fireproof Furniture Storage 


Members: Mayflower W.A.—P.F.W.A.—P.W.A. 






























LANCASTER, PA. | 


MEMBER 


INC. 1906 


LANCASTER STORAGE CO. 
LANCASTER, PA. 


Merchandise Storage, Household Goods, Transferring, 
arding 
Manufacturers’ Distributors, Carload Distribution, 
al and Long Distance Moving 


Member of May.W.A.—PF W A—PMTA 


PHILADELPHIA, PA. | Member of A.W.A.—P.W.A. 


Commercial Warehousing Co. 
Meadow and Wolf Sts. Philadelphia 48 


Complete Warehousing Service for Storage and Distribu- __. 

tion of General Merchandise. a 

Private Siding B. & O. e Pool Car Distribution vi e, 
Low Insurance Rates 8 


PHILADELPHIA, PA. | 








; WAREHOUSE MENS 
ASSOCIATION 
































Fidelity Storage and Warehouse Company 
os General Offices—1811 Market St., Phila. 3 
Agents for Allied Van Lines, Inc. 


by Bus type vans for speedy delivery anywhere. We distribute 
pool cars of household goods. Prompt remittance. 


Assoc, N. F. W. A., Can. W. A., P. F. W. A. 














ERIE, PA. |" 


MEMBER 
Too 


ERIE WAREHOUSE CO. 


COMMERCIAL STORAGE AND 

a. POOL CAR DISTRIBUTION 
THROUGHOUT NORTHWESTERN 

Ki {SY PENNSYLVANIA & WESTERN N. Y. 


1502 SASSAFRAS ST. TEL. 23-374 











PHLADELP HIA, PA. Established 1863 








Gallagher's Warehouses, Inc. 
708 South Delaware Avenue, Philadelphia 47 


Merchandise Storage Storage in Transit 
Direct Sidings-Penna. R.R. and Reading R.R. 
Poot Car Distribution 
Represented by Associated Warehouses, Inc. 
New York (17) Deliveries Chicago (6) 
52 Vanderbilt +t % Cityand Suburban 549 W. Randolph St. 
MUrray Hilt 9-764: RAndolph 6-4457 — 
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12 MODERN 
WAREHOUSES 


located in important shipping centers. 
2,100,000 square feet of storage space. 
Served by all railroads. Loading and 
unloading under cover. Storage-in- 
transit privileges. Goods of all kinds, 
bonded and free. 


MERCHANTS 
WAREHOUSE 
COMPANY 


10 Chestnut Street * LOmbard 3-8070 
PHILADELPHIA 6, PA. 











ONE OF 
THE CHAIN OF 
TIDEWATER 
TERMINALS 
AND INLANO 
WAREHOUSES 























KEYSTONE OF YOUR 
PHILADELPHIA DISTRIBUTION 





The 22 big, modern warehouses of the ‘‘Pennsylvania” 
group offer you real efficiency, speed, and economy in your 
Philadelphia operations. More than 1,000,000 sq. ft. of free 
and bonded storage space; low-cost insurance. 

Careful, experienced workmen. Modern equipment is 
specialized to handle even difficult commodities safely. 
Excellent rail and highway facilities. One- to 10-ton trucks 
for fast store-door delivery. Write for full information about 
the money-saving convenience of ‘‘Pennsylvania’”’ service, 
for temporary or lengthy storage, any quantities. 

Representatives: Geo. W. Perkins, 82 Beaver St., 
New York 5; J. W. Terreforte, 250 Park Ave., New York 17; 
Henry H. Becker, 53 W. Jackson Blvd., Chicago 4. 


PENNSYLVANIA 
WAREHOUSING & SAFE DEPOSIT COMPANY 
303 Chestnut Street, Philadelphia 6 





AUGUST, 1950 
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Investigate the great convenience, the unique 
facilities and services, of the 13 big, modern 
**Terminal” warehouses in Philadelphia. Over 
3,000,000 square feet of storage space. 


Careful, competent personnel, using modern 
equipment, handle your bulk or packaged 
products speedily and safely. There are facili- 
ties for the safe moving and storage of house- 


‘hold effects. U. S. Customs bonded space. 


Connections with Pennsylvania and Reading 
Railroads; low switching rates to and from 
nearby Delaware River piers. Storage-in-transit 
privileges on most imports; efficient pool car 
department. Fleet of modern trucks assures fast 
store-door delivery in the Philadelphia trading 
area ...next-morning delivery within 100 miles. 

Write or wire us today for full informa- 
tion on the savings of time and money we 
offer you for your operations in the Philadelphia 
metropolitan area. 





Member : A.W.A., N.F.W.A., Pa.F.W.A. and Pa.W.A, 











TERMINAL WAREHOUSE COMPANY 


81 FAIRMOUNT AVE. « PHILADELPHIA 23, PA. 


NEW YORK 4 ® 2 Broadway, Phone: Bowling Green 9-0986 





SAN FRANCISCO 7 ® 625 Third St. ...Phone: Sutter 3461 
CHICAGO 11 ® 251 E. Grand Ave., Phone: Superior 7180 


Represented by DISTRIBUTION SERVICE, Inc. 
An Association of Good Warehouses Located at Strategic 


Distribution Centers 





PITTSBURGH, PA. | 





DUQUESNE WAREHOUSE CO. 


Office: Duquesne Way and Barbeau St. 
Pittsburgh 22 


Merchandise Storage & Distribution 


Members A. W. A. 








For Shippers’ Convenience, States, Cities 


PROVIDENCE, R. I. | Be 
LANG STORAGE & TRANSFER, Inc. 


389 Charles St. Providence, R. J, 


General Merchandise Storage and Pool Car Distribution 
Intrastate and Interstate Common Carrier 
70,000 sq. ft. of modern fireproof 
warehouse space serviced with up-to-date truck 
and materials handling equipment ; 
Complete ADT burglar and fire alarm protection 














PITTSBURGH, PA. 
ED WERNER TRANSFER & STORAGE COMPANY 


Ee RAPORM ia) 7 tial mts: 
yas, dbasi-) la-L Penna. 





(PE2)> 


“ \ 

F| if | ’ . , . ° ° 

‘hd: Storage, Packing and Shipping a ; 

CN/J7 Member ef National Furniture Warehousemen's Ass’ ws 
: Agent of Allied Van Lines, Inc. 








PITTSBURGH, PA. Thomas White Owner and Manager 
2525 Railroad Street, PITTSBURGH 22 


In the Heart of ser meee 
Jobbing District 
STORAGE IN TRANSIT - B. & O. SIDING 


COMPLETE TRUCKING FACILITIES 
A.D.T. PROTECTION 


W a : T a Terminal Company 
2525 Railroad Street 
Also Operators of 


WHITE MOTOR EXPRESS CoO. 
Established 1918 

















SCRANTON, PA. | oR FE. POST DRAYMAN 
AND POST STORAGE, INC. 


LOCAL & LONG DISTANCE MOVING 
MANUFACTURERS’ DISTRIBUTORS 
HEAVY HAULING & RIGGING 
HOUSEHOLD GOODS STORAGE 
PACKING, CRATING, SHIPPING 











Merchandise and Household Goods 
STORAGE and DISTRIBUTION 


Modern Concrete Warehouse. 100,000 Square Feet of Storage Srace. 
Private Tracks Connecting with Ali Railroad and Steamship Lines. 
Motor Truck Service. Low Insurance Rates. 








CHARLESTON WAREHOUSE 
Yom 20)'a 2-4-4911, (CmOle) 410) F-B8le), | 


16 BASELL ST.., 
Telephone 2-2918 


COLUMBIA, S. C. Distribution Center of South Carolina 
neneen CAROLINA BONDED STORAGE CO. 


Est. 1928 


CHARLESTON, S. C. 


Wember of 4.C.W .-4.8'.4-May.® A, 














MEMRER 
General merchandise and household | 


goods storage. 


Pool Car Distribution. Private rail sid- 
ings. Sprinkler equipped warehouse. 














MEMPHIS, TENN. | 


S. S. DENT, Manager 


General Warehouse Co. 
676 Florida St., Memphis 3 


“Good housekeeping, accurate records, 
Personal Service” 

Located in the center of the Jobbing & 
Wholesale District 
Sprinklered Low Insurance 

Private R.R. siding Perfect service 























SCRANTON, PA. | 


THE QUACKENBUSH WAREHOUSE CO. 
100 W. POPLAR STREET, SCRANTON 3 
COMPLETE WAREHOUSING AND POOL CAR 
DISTRIBUTION 
D. L. & W. and N, Y. O. & W. Sidings 


Rene > ie 


ee — 
4S. MICHIGAN AVE. ALLIED ox. 
wa beck #.3567 





NEW YORK 18 
=" ND ST. 
an 6-0067 














WILKES-BARRE, PA. | 
WILKES-BARRE STORAGE C0, Screra! Storase 


Prompt and Effictent Service 
12 Car Track Located on Lehigh Valley RR. Switches 
—ae and Pool Cars 
19 New Bennett St Wilkes-Barre, Pa. 


* Reprssonted a 
CHICAGO « DISTRIBUTION 
ave, ALLIED INC. 


WA besh 2-3567 en | 






NEW YORK 18 
11 WEST 42ND ST. 
PE an 6-0967 











WILLIAMSPORT, PA. | 
STORAGE IN TRANSIT AND DISTRIBUTION 


Closer in Miles and gg to the Greatest U. S. Market—Write, 
Wire, Phone for Quotation 


Better Sales Minded Service For Your Product 
WILLIAMSPORT STORAGE CO. 


Office 460 Market Street Williamsport 10, Pa. Dial 2-4791 
NFWA AWI PWA Greyvan Agent Established 1921 














MEMPHIS, TENN. 


COMPLETE WAREHOUSE FACILITIES 


for the proper Storage 
and Distribution of your 
Merchandise in the Memphis trade area. 


POOL CAR DISTRIBUTION 
We invite your Inquiries 4 ie 

CHICAGO OFFICE, 53 W. Jackson Bivd. © Mt 

NEW YORK OFFICE, 250 Park Avenue ars 


MIDWEST TERMINAL WAREHOUSE CO. 


61 West Georgia Avenue, Memphis 5, Tenn. 













Owned and Operated by the ST. LOUIS TERMINAL WAREHOUSE CO., ST. LOUIS, MO. 


MEMPHIS, TENN. Benton T. Grills, Sec’y & Mer. 

















NICKEY WAREHOUSES, INC. 


‘“‘Memphis Most Modern Warehousecs”’ 
285-305 West Trigg Ave., Memphis 2 
Merchandise Storage & Pool Car Distribution 
Local Delivery Service 











84 





A.D.T. Burglar and Sprinkler Supervisory Service. Illinois Central, 
Frisco & Mo. Pac. Private rail siding 9 car spot. 





DISTRIBUTION AGE 
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MEMPHIS, TENN. W. H. DEARING, President 
POSTON WAREHOUSES, INC. 


ESTABLISHED 1894 
671 to 679 South Main St., Memphis 2 
Insurance Rate $1.20 per $1,000 per Annum Distribution a Specialty 
Merchandise storage, dependable service, free switching. Local cartage 
delivery. Illinois Central and Cotton Belt Railway tracks. Automatic 
sprinkler. A.D.T. watchmen. 














MEMPHIS, TENN. | 14. x. HOUSTON, Pres. _P. D. HOUSTON, V. P. 
UNITED WAREHOUSE & TERMINAL CORP. S.A. Godman, 6.M. 


W avenouee No, 1 Warehouse No. 2 
137 E. Calthoun Ave. 1238-40 St. Paul Ave. 
MEMPHIS, TENNESSEE 


Storage (Mdse.)—Pool Car Distribution—Local delivery service—Office 
Space. In the heart of the wholesale district and convenient to Rail, 
Truck and Express terminals. Eight car railroad siding—(N.C.&ST.L. and 
L.&N.)—Reciprocal switching A.D.T. Service. ee by Distribution 
Service, Inc. Member of A.W.A. and M.W 














NASHVILLE, TENN. Reliable Service Since 1903 


BOND, CHADWELL CO. 


MERCHANDISE WAREHOUSING 


Distribution and Trucking 
Heavy Machinery Moving 
Household Goods Storage and Moving 





When Needing Merchandise Storage in Nashville Call 
New York Office PLaza 3-1234, Chicago Office HArrison 
7-3688 or NAshville 5-2738. 


Members of 
American Chain of Warehouses - American Warchousemens 
Association - Allied Van Lines, Inc. - National 
Furniture Warehousemens Association 














NASHVILLE, TENN. | 521 Eighth Ave., So., Nashville 2 


Central Van & Storage Co. 


MERCANTILE AND HOUSEHOLD STORAGE 
WAREHOUSE STOCK and POOL CAR DISTRIBUTION 


Automatic Sprinkler System—Centrally Located 











NASHVILLE, TENN. | 
Nashville Warehousing Co. 


P.O. Box 555, Nashville 2 
GENERAL STORAGE 
POOL CAR DISTRIBUTION 
FREE SWITCHING—CITY TRUCKING 














AMARILLO, TEXAS | wm. c. sorce 


J. A. RUSH 





103 SOUTH PIERCE STREET 
Merchandise Storage & Distribution 
Household Goods Storage, Moving & Packing 


Long Distance Operators 
Members: A.W.A.-A.C.W.-N.F.W.A.-S.W.T.A.-T.ALT. 
Agents—Allied Van Lines 


ARMSTRONG TRANSFER & STORAGE CO., mt. 


© 














CORPUS CHRISTI, TEXAS | 


CORPUS CHRISTI WAREHOUSE 
AND STORAGE COMPANY 


Located at PORT SITE 
adjacent to docks NAVIGATION DISTRICT No. | 
Storage Distribution 
MERCHANDISE EXCLUSIVELY 
150,000 Sq. Ft. Sprinklered Low Insurance Rates 
Member: S.W. & T.A.—A.W.1.—A.C.W. 





Drayage 














DALLAS, TEXAS | THE BIG WHEEL IN THE SOUTHWEST 


since 1875 
Gus K. Weatherred, Pres. Cc. E. Bradley, Vice-Pres. 


Modern Fireproof Construction—Office Displays, 
Manufacturers, and Warehouse Space. 


MEMBERS: A.W.A., N.F.W.A., American 
Chain of Warehouses, Southwest Warehouse 
& Transfermen's Assn., Rotary Club. 





Our 75th Year 





Operating Lone Star Package Car Co. (Dallas-Ft. Worth 
Div.). H. & N. T. Motor Freight Line. Allied Van Lines, 
Inc., Agent. 





TERMINAL WAREHOUSE C0. 


2NnD UNIT SANTA FE BUILDING 














DALLAS, TEXAS | 


INTERSTATE-TRINITY 
Se COMPANY 


301 North Market St., Dallas 2 


Merchandise Storage and 
Distribution 


Household Goods Storage 
Moving & Packing 





Long Distance Hauling 


R. E. ABERNATHY, Pres. 
J. A. METZGER, Vice-Pres. 





« Represented oy Sz 


CHICAGO 4 
224 $ MICHIGAN AVE. 
WA bask 92-3567 


NEW YORK 18 
411 WEST 42ND ST. 
PE an 6-0967 




















DALLAS, TEXAS | Pool Car Distribution Specialists 


also Warehousing and Industrial Hauling. 
TerminalsCentrally Located in both Dallas and Fort Worth 
General Office—204 No. Good St. 1. Dallas, Texas 
Phone Riverside 1734 
Gen. W. J. Williamson, Pres. 
A. G. Donovan, Gen. Mgr. 
R. BR. Williamson, Secty. and Treas. 


TEXAS EXPRESS COMPANY 











EL PASO, TEXAS “Bankers of Merchandise" ‘Service With Security” 


International Warehouse Co., Inc. 
1601 Magoffin Ave. Inc. in 1920 El Paso, Texas 


Lowest Content Insurance Rate 








Fireproof Storage of Household Goods, Autos & Merchan- 
dise. Stote and Customs Bonded. Private Trackage—T. & P. 
and So. Pac. Rys. Poo! Car Distribution—Motor Truck — 
Members- *' (—S"** T (Agent for 
« Reprsseniad oy 
CHICAGO « NEW YORK 19 
tts 5. MIOMGAN ave. ALLIED DISTRIBUTION INC m WEST « send st 

















BEAUMONT, TEXAS | 








TEXAS STORAGE COMPANY 
656 NECHES STREET BEAUMONT, TEXAS 


Merchandise and Household Goods 
Warehouse, Concrete Construction 
30,000 Sq. Ft. Distribution of Pool Cars 
Transfer Household Goods 








Agent for A.V.L. Member of N.F.W.A.—S.W.&T.A. 





FORT WORTH, TEXAS In Fort Worth It's Binyon-O'Keefe 








MERCHANDISE STORING—POOL CAR DISTRIBUTION 
Our modern Centrally located warehouse is completely equipped to serve 
you with over 200,000 sq. ft. of merchandise and household storage space. 


MOVING—STORAGE—PACKING—SHIPPING 


since BINYON-O'KEEFE since 
1875 1875 


STORAGE CO. 
800 Calhoun St., Fort Worth | 
Associated with Distribution Service, Inc. 














AUGUST, 1950 




















HOUSTON, TEXAS | 


"Service with Reliance” 





A\erican \WarEHOUSES, I NC. 


P.O. Box 1772, @ 1918 COLLINGSWORTH e¢ Phone: ATwood 638! 
330,000 Square Feet of Fully Sprinklered Warehouse Space 

3x All space at car level ye Watchman and Sprinklers Supervised by ABT ye Over 

2,000 feet of trackage adjacent to warehouse docks y& Offices available for customers 





For Shippers’ Convenience, States, Cities 





HOUSTON, TEXAS | BENJ. S. HURWITZ, Pres. 
WESTHEIMER 


Transfer and Storage Co., Inc. 
2205 memaere a ge Houston 1 

\ Sin 1883 

3) Merchandise & Household Goods “Storage—Pool Car Distribution— 


ift Van Service—20 car lengths of trackage. 
Fireproof Warehouses—A.D.T. Automatic Fire and Burglary Protection 


Agent for Allied Van Lines, Inc. Members N.F.W.A. 














HOUSTON, TEXAS | stember of A. W. A.—S. W BT. A. 
BUFFALO WAREHOUSE COMPANY 


mm, No. 1 MAIN STREET HOUSTON 2, TEXAS 
Located in the heart of the jobbing district 

MERCHANDISE STORAGE — POOL CAR DISTRIBUTION 

Lowest Insurance Rates Automatic Sprinkler Watchman 











State and Local Assn. 
SAN ANTONIO, TEXAS | 


Gillis-Hood Terminal Warehouses, Inc. 
(Formerly Muegge-Jenull Warehouse Co.) 
1432-34 So. Alamo St., San Antonio 7 
P. 0. BOX 4415, STA. A 
Merchandise Storage and Distribution 


Private Siding. Free Switching 
Member of SWA 














HOUSTON, TEXAS New Location—Improved Facilities 








BETTER WAREHOUSING IN HOUSTON 
Our new warehouse is 800 feet long by 250 feet wide with car spot on 
the Mo. Pac. R. R. for 20 cars at one time. Plenty of truck dock space 
with wide area to maneuver trucks and trailers. 
This modern one-story puree with high ceilings and unlimited floor 
load capacity is fully equipped with modern materials handling apparatus. 


HOUSTON CENTRAL WAREHOUSE and COLD STORAGE CO. 
501 Middle Street Sa sie Ro 


depen AN AVE. 
6? 


wew vorxs Houston 1, Texas 


oe WEST — = 
PEs 





SAN ANTONIO, TEXAS | 
worcrancio MERCHANTS iiecstois cove 


TRANSFER & STORAGE CO. 
Merchants & Transfer Sts., San Antonio 6 


Complete Storage and Distribution Service 
Over 50 years of satisfactory service 
Member of A.W.A.—N.F.W.A.—S.W.A. 














HOUSTON, TEXAS | 








Houston Terminal Warehouse & Cold Storage Company 
. SAN JACINTO ST., HOUSTO 
General nO te Cold Storage U. S. , = Bonded 
A. D. T. Service Pool Car Distribution 
Office Space Display Space Parking Space 
Lowest Insurance Rate 





SAN ANTONIO, TEXAS Agent for Allied Van Lines, Inc. 


Scobey Fireproof Storage Co. 
Municipal Airport, San Antonio 
HOUSEHOLD — MER- 
CHANDISE — COLD 





DISTRIBUTION 
INSURANCE RATE - - - 
Member of 4 Leading po 









































New York Representative Chicago Representative 
Phone PLaza 3-1235 Phone Harrison 3688 
1117 VINE STREET, HOUSTON 2 
Merchandise and Household Goods Storage 
=] Pool Car Distribution 
ered—A.D.T. Watchmen 
a pa ei see —— 
Lone Star Package Car C 
Member of N.F.W.A.—State and Local Ass'’ns 
HOUSTON, TEXAS |" W. E. FAIN, FOUNDER 
W. T. FAIN, MANAGER 
Established 1901 
Forty-Nine Years 
Under Same Continuous Management 
MERCHANDISE EXCLUSIVELY 
Pool Car seat sg Sprinklered Throughout 


HOUSTON, TEXAS | 
Shipside and Uptown Warehouses 
TEXAS WAREHOUSE COMPANY 
- Supervised Service 








SAN ANTONIO, TEXAS | 


Security Bonded Warehousing Co. 
301 North Medina St. San Antonio 7 
P. O. BOX 4415, STA. A 
Merchandise Storage and Distribution 
Private Siding—Free Switching 
Member of SWA—SAMC 














SAN ANTONIO, TEXAS | 
menven SOUTHERN TRANSFER & STORAGE CO. 


. 0. BOX 4097, STA. A, SAN ANTONIO 7 
Specialists in Merchandise Distribution 
FIREPROOF CONSTRUCTION 
BONDED STORAGE 


« Reprsssnted oy PA 


CHICAGO 4 
£94 S. MICHIGAN AVE ALLIED DISTRIBUTION INC. 
WA besk 2.9567 ee | 









NEW YORK te 
1+ WEST 49ND ST 
PE an &O967 

















HOUSTON, TEXAS | 








UNION Transfer & Storage Co. 


1113 Vine St. P.O. Box 305, Houston 1 
Forwarding and Distributing 


MERCHANDISE STORAGE 


Warehouses Sprinklered Throughout 
Supervised by A. D. T. Service 


SERVICE THAT COUNTS 








TYLER, TEXAS | IRA P. HILDEBRAND, Owner & Manager 


HILDEBRAND WAREHOUSE COMPANY 


Bonded under the Laws of Texas 





Gencral Storage and Distribution from the Center of 
East Texas. Specializing in Pool Car Distribution 
and Merchandise Warehousing 











HOUSTON, TEXAS J universat TERMINAL WAREHOUSE CO. 








2-1008 Washington Ave., Houston 
Merchandise iiaiiianintiniam Car Distribution—Drayage Service 
A.D.T. Central Station Automatic Supervisory 
Sprinkler, Waterflow, and Fire Alurm Service 
Watchmen, U. 8S. Customs Bonded, Office Space 
Represented fa all principal cities by 
UNIVERSAL emma Ld _— COMPANY 
vision of 
UNITED STATES FREIGHT CO. 


Members State and Local Associations 








WICHITA FALLS, TEXAS | 


POOL CAR DISTRIBUTION 
Since 1920 


TARRY WAREHOUSE & STORAGE CO. 
Wichita Falls, Texas 


Members: SW&TA—NFWA—AVL 
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OGDEN, UTAH gan py a. 


WESTERN GATEWAY STORAGE CO. 


GENERAL WAREHOUSING 
POOL CAR DISTRIBUTION 
MERCHANDISE AND COLD STORAGE 





SALT LAKE CITY, UTAH | 





CENTRAL WAREHOUSE 


@ 


520 West 2nd South St., Salt Lake City 1 
Fireproof Sprinklered ee > 


Merchandise Storage 


Pool Car Distribution 
Member A.W.A. 














SALT LAKE CITY, UTAH | 




















AGE 


Merchandise Storage and Distribution 
Over 1,000,000 cubic feet reenforced Concrete Sprinklered Space 
Insurance Rate 1] Cents 


CORNWALL WAREHOUSE CO. 
353 W. 2d South St., Salt Lake City | 
{ALLIED DISTRIBUTION, INC., and 
Represented by | DISTRIBUTION SERVICE, INC. 
New York-Chicago-San Francisco 











SALT LAKE CITY, UTAH | Merchandise Storage—Pool Car Distribution 
KEYSER MOVING AND STORAGE CO. 


328 West 2nd South, Salt Lake City 1 
Established 1910 





72,000 sq. ft. space. Reinforced concrete 
and brick. Central location. Systematic 
delivery service. A. D. T. automatic 
burglar and fire protection. Office and 
desk space. Member-AWA-UVL-UWA-AWI 














SALT LAKE CITY, UTAH “Serving the Intermountain Wes!” 
SECURITY STORAGE & COMMISSION CO. In 


230 So. 4th West St., Salt Lake City (1) 


Warehousing-Distributien service since 1906 


Represented by American Chain of Warehouses 
New York (17) qemecmeepeee eee ,, Chicazo () 
250 Park Avenue $53 W. Jackson Blud. 


al Laal Lae Lae Vaal Lal? lado d 12) ti dl al ed 








NEW-BELL STORAGE CORPORATION 


22nd St. & Monticello Ave. 
NORFOLK 10, VIRGINIA 
MODERN SPRINKLER EQUIPPED WAREHOUSE 
50,000 SQUARE FEET PRIVATE RAIL SIDING 
Lowest Insurance Rate in Norfolk. Pool Car Distribution 
WE SPECIALIZE IN MERCHANDISE STORAGE 
AND DISTRIBUTION 
AGENTS AERO MAYFLOWER wir’ COMPANY 
Member M.W.A. & A.T.A 


NORFOLK, VA. y Hoeeenens @ Automobile Storage @ Merchandise 
ABER 














NORFOLK, VA. | 
STORE and DISTRIBUTE 

IN THE PROSPEROUS TIDEWATER 
AREA THRU PRUDENTIAL 


HOUSEHOLD GOODS MOVED, PACKED, SHIPPED 
POOL CAR TRANSFER TRUCKING SERVICE 
LARGE FIREPROOF WAREHOUSE 
OPEN YARD STORAGE AVAILABLE 
LOCATED ON N. & W. SIDING 


PRUDENTIAL STORAGE and 


VAN CORPORATION 


Billings St. at N. & W. Ry. 
P.O. Drawer 1859 oe Telephone 22481 or 54008 





NORFOLK, VA. 





Fine Harehousing Since 1914 


Security 


900-530 FRONT STREET 


one] & & Song ie), b- + POOL CARS ° 
MOTOR VAN AND LIFT VAN SERVICE 


Member — Nat'l. F.W.A.—Allied Van Lines 


Established 1892 


NORFOLK, VA. 


SOUTHGATE 


STORAGE COMPANY 
239 Tazewell St., Norfolk 10 


For economical storage and distribution 
you will want to know more about our 
individualized services. Our fireproof 
warehouses are in the Southgate Ter- 
minal, on the waterfront and in the 
center of Norfolk's wholesale district. 
Served by all rail, water and motor lines. 


Write for Booklet—"7 POINT DISTRIBUTION" 








Storage and Van Co. 


DISTRIBUTION 





RICHMOND, VA 72 Years of Uninterrupted and Expert Service 





BROOK TRANSFER & 
STORAGE CO., Inc. 
1224 W. Broad St., Richmond, Va. 
MERCHANDISE Warehousing and distribu- 


tion. Private railroad siding. Pool car dis- 
tribution. Freight truck line. 
HOUSEHOLD GOODS stored, packed and 


shipped. Motor van service to all states. 








@ 810,000 cu. ft. storage space 
@ Three storage warehouses 


@ Low insurance rates 














RICHMOND, VA. | Established 1908 


VIRGINIA BONDED WAREHOUSE 
CORPORATION 


1709 E. CARY ST., RICHMOND 3, VA, 
160,000 SQ. FT. 
BUILDINGS 
SPRINKLERED 
U. S. BONDED 
& PUBLIC 
WAREHOUSES 
MERCHANDISE 
STORAGE & 
DISTRIBUTION 


INSURANCE ei 
RATES 








20c PER $100 
PER YEAR 











ROANOKE, VA. [iy 4. LAWSON & SON 








Finance and Storage 
Pool Car Distributors 





631 EAST CAMPBELL AVE. 
ROANOKE 7, VIRGINIA 
Represented by Associated Warehouses, Inc., Chicago and New York 

















AUGUST, 1950 


87 










oe 



































ROANOKE, VA. | 
ROANOKE PUBLIC WAREHOUSE 


369 W. Salem Ave. W., Roanoke 5 
Capacity 500 Cars 
Private Railroad Siding 


Automatic Sprinkler 





Accurate Accounting 


We make a specialty of Siv:age and Pool Car Distribution 
for Agents, Brokers and General Merchandise Houses. 
. Member of American Chain of Warehouses 














SEATTLE, WASH. | 


EYRES TRANSFER & WAREHOUSE CO. 


2203 First Ave., So., Seattle 4 





Cartage oe Distribution -- 
Highest financial rating; new fireproof, A.D.T. sprinklered 
buildings; lowest insurance rate (10.2c); modern equipment. 


Storage 





SEATTLE, WASH. Mmeh a> 


Transfer & Storage Co., Inc. 


POOL CAR DISTRIBUTION 





MACHINERY MOVING, RIGGING AND HAULING 
U. S. Custom Bonded 


2400 Occidental Avenue Seattle 4, Washington 








SEATTLE, WASH. | J. R. GOODFELLOW, Pres. 
OLYMPIC WAREHOUSE & COLD STORAGE CO. 


MERCHANDISE STORAGE & DISTRIBUTION 
1203 Western Avenue Seattle 1, Wash. 


Cold Storage—Dry Storage—Rentals—Pool Car Distribution—Office Rentals 
Fireproof, brick const.; Sprinkler system; Insurance rate: 12.8c. Siding 
connects with all rail lines. 
Bonded U. S. Customs: State License No. 2 
Member of A.W.A. (C.S.) Wash. State Whsmns. Assn. 














SEATTLE, WASH. | 


MEMBER 


Seattle’s One-Stop Warehousing Service! 


UNITED CULBERTSON 


Merchandise Storage & Distri- (Formerly University) 
bution—U. S. Customs—See Stores * Seattle's Exclusive Furniture Repositary 


SEATTLE TERMINALS, Inc. 


Executive Offices: 1017 E. 40th St., Seattle 5 
R. G. Culbertsen, President Wm. T. Laube, Jr., Secretary 








WAREHOUSE MENS 
ASSOCIATION 














SEATTLE, WASH. | Lloyd X. Coder, Pres. Ellis L. Coder, Secy.-Treas. 
SYSTEM Transfer & Storage Co. 


Established 1919 
2601-11 Second Avenue, Seattle 1 
Complete Drayage, Storage and 
Distribution Service 


“System Service Satisfics” 
Member—A.W.A.—W.S.W.A.—S.T.O.A. 














SEATTLE, WASH. | 


TAYLOR-EDWARDS 
WAREHOUSE & TRANSFER CO., INC. 
1020 Fourth Avenue South Seattle 4 


WAREHOUSING e DISTRIBUTION ¢ TRUCKING 


Represented By 
DISTRIBUTION SERVICE, INC. 
New York—Chicago—San Francisco 














SPOKANE, WASH. 





GEN'L WAREHOUSING & CARTAGE 


Private siding on NP, served by any 
Jobbers display and offices. 
Also licensed storage for yellow label 


goods. Cartage rights. 
Harvey Lounsbury, Mgr. 
So. 124 Wall St. (8). Riverside 6186. 


LET LYCN GUARD YOUR GOODS ;, 


For Shippers’ Convenience, States, Cities 





SPOKANE, WASH. | P. C. HINTON, Owner 
RIVERSIDE WAREHOUSES, INC. 


E. 41 Gray Avenue, Spokane, 8 
Telephone, Office and Stenographic Service 


Specialize in serving food and related industries; pool car distribution; 
44 trucks and tractors with semi-trailers. New 49,000 ft. modern ware. 
house, equipped with forklift tractors. 





& Reprssented oy SN 














Sk ea ee 
SPOKANE, WASH. | 
TAYLOR-EDWARDS 


WAREHOUSE & TRANSFER CO., INC. 
310 W. Pacific Avenue Spokane 8 


WAREHOUSING e DISTRIBUTION © TRUCKING 


Represented By 
DISTRIBUTION SERVICE, INC. 
New York—Chicago—San Francisco 











TACOMA, WASH. { 
TAYLOR-EDWARDS 
WAREHOUSE & TRANSFER CO., INC. 


401 East 2l1st St. 
WAREHOUSING e DISTRIBUTION’ e 
Represented By 


DISTRIBUTION SERVICE, INC. 
New York—Chicago—San Francisco 





Tacoma 2 


TRUCKING 














HUNTINGTON, W. VA. | 


Every facility for you and your patrons’ con- 
venience to secure your share of this Five 
Hundred Million Dollar market is available 
through 


THE W. J. MAIER STORAGE COMPANY 
1100 Second Ave., Huntington 10 














GREEN BAY, WIS. ESTABLISHED 1903 


LEICHT TRANSFER & 


STORAGE CO. 


GREEN BAY » wis. ° 
Merchandise Storage U. S. Customs, State and 
Pool Car Distribution Public Bonded 
Transit Storage 


40 Car Tract Capacity | 
Household Goods Storage Modern Handling Equip- 
Heated—Unheated—Yard 






MEMBER 


ment 
Private Siding on C&NW, 


Storage ee CMStP&P, GB&W Lines 
Waterfront Facilities Reciprocal Switching all 
Stevedore Services lines 


Complete local and over-the-road truck services with 70 
units of all types of equipment, including low-bed 
trailers, winches and cranes. 
AERO-MAYFLOWER MOVING AND STORAGE 
New York Office: 


Interlake Terminals, Inc., 271 Madison Ave. (16) 





















MADISON, WIS. | — 


LOW INSURANCE RATE 


. CENTRAL 
STORAGE AND WAREHOUSE COMPANY, Inc. 
COLD STORAGE 


DRY STORAGE 
FREEZER STORAGE 612 W. Main St., Madison 3 














Service Minded 





MILWAUKEE, WIS. | 
**Store 


conomical Merchandise 
American® For Fi iene Complete Warehousing 


SPECIALISTS IN POOL CAR DISTRIBUTION 
AMERICAN WAREHOUSE CO. 
General Office Milw. Wis. House No. 2 


525 East Chicago St. yo rom 302 North Jackson St. 








Private Siding—Chicago & North Western Ry. 3rd Ward District 
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ma, 
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/ “SERVING vouR), 
' CUSTOMERS | 
BY SERVING 


4 


EFFICIENT 


WAREHOUSING 
AND 


DISTRIBUTION 


MODERN! COMPLETE! 


First floor storage space in excess of 
3% million cubic feet ©@ Palletized 
warehousing ® Served by CMSTP&PRY 
and C&NWRY ® 42 car spot ® Motor 
truck terminal © Marine terminal ¢@ 
City-wide delivery service © Separate 
building for office and display purposes. 


FACILITIES 


Represented by DISTRIBUTION SERVICE, INC. 
Chicago @ New York @ San Francisco 


ATLAS STORAGE 


DIVISION OF P&V ATLAS INDUSTRIAL CENTER, INC. 
\ 647 WEST VIRGINIA STREET ©@ MILWAUKEE 1, WISCONSIN 














Z=-Nn ZOO” — FZ | 


=a 


SLARGEST AND MOST MODERN 


MILWAUKEE, WIS. | LINCOLN 


WAREHOUSE COMPANY 
MERCHANDISE WAREHOUSING 
AND DISTRIBUTION 
LOCATED IN HEART OF BUSINESS DISTRICT 
Offices: 206 W. Highland Ave., Milwaukee 3 
Member of A.W.A.—W.W.A.—M.W.A. 























pam MILWAUKEE'S FINEST amen 











eg 
A SOLID BLOCK OF 
RESPONSIBLE WAREHOUSING 














SO. WATER & E. BRUCE STREETS 














SHAWANO, WIS. Modern Building, Reinforced Concrete Construction 


SHAWANO TERMINAL WAREHOUSE 


120 E. Richmond Street Shawano, Wisconsin 


General Merchandise Storage 
LOW INSURANCE RATES 
POOL CAR DISTRIBUTION 
Licensed and Bonded. Private Siding Chicago & Northwestern R.R. 
Member Wis. W. A. 














SHEBOYGAN, WIS. | 
SHEBOYGAN 


WAREHOUSE & FORWARDING CO. 


e 





A Merchants & Manufacturers Warehouse 


llth and Illinois Ave. Sheboygan, Wis. 
Member of A.W.A.—May. W.A.—wWis. W.A. 














CANADA 














TORONTO, ONT. M. A. RAWLINSON, Pres. & Gen. Mgr. 


M. RAWLINSON, Ltd. 
Established 1885 610 Yonge St., Toronto 5, Can. 


Seven Buildings to Meet All Requirements for Modern Storage 
and Distribution 
Customs Bonded. Pool Car Distribution. Household Goods Moved, 
Packed, Shipped and Stored. 


Members of CanWA—NFWA—BAIFR—FWRA—TC&W—ALLIED VAN LINES 























= * | Stlawnence WAREHOUSE IN. 


i-VAN HORNE AVENUE, MONTREAL, CANADA 
200,000 SQ. FT. OF MODERN FIREPROOF SPACE LOCATED 
IN THE EXACT CENTER OF THE CITY 
OF MONTREAL 
Canadian Customs Bond. Private Siding —8 Car 
Capacity—Free Switching—All Railroad Connections 


New York Representative: Frank J. Tully 








277 Broadway, New York 7 Phone Worth 2-0428 








MILWAUKEE, WIS. —Phone Marquette 8-7091 





TERMINAL STORAGE CO. 
100-112 W. Seeboth St. 
Milwaukee 4, Wisconsin 

Cooler, Freezer and General Merchandising Storage 


Deep Water Dock, Private Siding 
on C.M.St.P. & P. R.R. 

















MONTREAL, QUE. | Established 1903 W. G. KENWOOD, Pres. & Man. Dir. 
Westmount Transfer & Storage Ltd. 


205 Olivier Ave., Westmount, P. Q. 
LOCAL AND LONG DISTANCE MOVERS 
Private Room System for Storage 
CRATING, PACKING and SHIPPING 


Charges Collected and Promptly Remitted 
Member: N. F. W. A., Can. W. A. 
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Difference 
of opinion 


makes a good van better 


Many people who agree on most things 
don't agree on specific details of van 
construction. Gerstenslager Custom-built 
Vans meet these individual preferences 
so that those who disagree on certain 
van details can agree 100% on the 
advantages of owning a Gerstenslager. 
This feature is ADDED to the recognized 
benefits of Gerstenslager workmanship 
and construction standards. 


THE GERSTENSLAGER CO. 
Wooster, Ohio 
Established 1860 


Gerstenslager 


VANS 














TOUGH FLOOR CONDITIONS? 





Not for STONHARD STONPACH! 
Because... 

STONHARD STONPACH will protect 
your floors from the deterioration that is 
caused by acids, oils, and greases, and 
other disintegrating agents. 

The material is easy to apply, since no 
special preparation is required ... and 
a ‘“flint-hard" surface far superior to 
ordinary concrete is the result. 

Get the facts about STONHARD STON- 
PACH. Write for our new folder . . it's 
FREE, and there's no obligation. 


STONHARD COMPANY 


Building Maintenance Materials 
Since 1922 
109 Stonhard Building, 1306 Spring Garden St. 
Philadelphia 23, Pa. 
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Air Express Div. of Railway Express 


| NE ares 6 cides has weds BO Volta 47 
| American Airlines, Inc. ............. 2 
American District Telegraph Co...... 48 
Automatic Transportation Co......... 26 
| a 
Baker-Raulang Company ............ | 
Barrett Division Allied Chemical & Dye 
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| 
| Cc 
Clark Industrial Truck Co., Div., Clark 
Equipment Co. ........... ed 45 
Consolidated Freightways ........... 12 
D 
Daniels, Incorporated, C. R..... 48 
Darnell Corporation, Ltd... .. 53 
Delta Air Lines, Inc.. | 14 
| 
Eaton Manufacturing Co. ... ite 
F 
Fruehauf Trailer Company ....... 10 
| Fulton Bag & Cotton Mills........... 50 
SG 
GMC Truck & Coach Div............ 4-5 


Gerstenslager Company 
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Newark Tidewater Terminal, Inc. 
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A MAN-SIZED JOB, DONE RIGHT 


Make sure that all factors of your New York metro- 
politan distribution are well under control by operating 
from ‘‘Newark Tidewater.”’ You’ll look in vain for a 
happier combination of location, facilities, and know- 
how in serving the Atlantic seaboard. 


Here at Port Newark—a major component of the 
world’s greatest seaport—land, water, and air routes 
meet. This great terminal offers you the comprehensive 
services so necessary in the swift, mechanized handling 


and safe storage and shipping of your bulk or packaged 
commodities. Men and management are experienced 
and responsible; they’ll serve your interests well. 
Plenty of deep water berthage. Low insurance rates. 
Save yourself time, money, and 4 cod 

worry by turning your troubles over Leaner 
to our efficient Traffic Department. cananneahan 1} 
Write us today for full information warcnouses 0d 
about our unparalleled advantages. 





PORT STREET, NEWARK 5, NEW JERSEY 
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HYSTER DEALERS 





SELL AND SERVICE THE MOST 
jy COMPLETE LINE OF 


INDUSTRIAL TRUCKS ON THE MARKET: 





HYSTER 
LIFT TRUCKS 


STRADDLE TRUCKS 


MOBILE CRANE 


HYSTER 20 


Capacity — 2000 pounds 
Width — 37 inches 
Length — 71 inches (less forks} 


HYSTER 40 


Capacity — 4000 pounds 
Width — 42 inches 
Length — 86 inches (less forks) 


HYSTER 75 


Capacity — 7500 pounds 
Width — 60 inches 
Length — 117, inches (less for 





HYSTER 150 
Capacity — 15,000 pounds 
Width — 86 inches 
Length — 148 inches (less forks) 





M STRADDLE TRUCK 
Capacity — 18,000 pounds 


Width — 78¥/, in. and 90'/, in. 


Length — 176 inches 


MH STRADDLE TRUCK 


Capacity — 30,000 pounds 
Width — 90 in. and 100 in. 
Length — 190'/, inches 


KARRY KRANE a 
Capacity — 10,000 pounds same 
Width — 75 inches “Tis 
Length — 152 inches 





eo and now 


HYSTER 
Salsbury 


Turret 


PALLET TRUCK 


Capacity — 4000 pounds 
Width — 35 inches 

Length — 86 in. and 110 in. 
Height — 55 inches 


eT 
meirEee | ae 


PLATFORM TRUCK 


Capacity — 4000 pounds 
TUG Width — 35 inches 


Towing capacity — 20,000 pounds 
Width — 42 inches 
Length — 62 inches 
Height — 50 inches 





Length — 97 in. and 115 in. 
Height — 50 inches 





CARGO TRUCK 


Capacity — 4000 pounds 
Width — 42 inches 
Length — 103, inches 
Height — 58 inches 


AUTO - LOADER 
Width — 20 inches 
Length — 135 inches 
Height — 50 inches 





Hyster dealers are located in 37 principal , 
U. S. cities, and in 57 foreign countries. These) 
men and their organizations sell —and more” 
important — service the most complete line of 
industrial lift trucks, attachments and acces: 
sories, on the market today. ; 


Phone your Hyster dealer for demonstration and list of } 
owners. Or use the coupon for literature. 





HYSTER COMPANY 


THREE FACTORIES 
2940 N.E.CLACKAMAS, PORTLAND 8, OREGON 
1840 NCRTH ADAMS ST., PEORIA 1, ILLINOIS 
1040 MEYERS STREET...DANVILLE, ILLINOIS 





HYSTER COMPANY, 2940 N. E. CLACKAMAS, PORTLAND 8, OREGON 
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CJ 
Please mail Hyster 20 40 75 150 


catalogs as checked . . ... C] C) 
M MH Turret 


FIRM NAME 





MY NAME_ 





ADDRESS 





CITY 











